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MAIN FACTORS IN 
THE BIG FIRE WASTE 


What Can Be Done in a Practical 


Way to Bring About a Ma- 
terial Reduction 





BANKER GIVES ADVICE 





Significant and Vital Features That 


Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 





WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. 





ETNA INSURANCE CO., Hartford, Conn. 


On request Rates, Forms and Sample Policies will be supplied. 





Must Be Recognized in the Pro- 
tection Movement 





Without indulging in flossy prelimi- 
naries, we will make our start with the 
latest fire loss figures: $24,960,000 for 
May alone; $129,100,000 for the first 
five months of 1917. At this rate 1917 
will be another banner year. 

Some of the stellar performances dur- 





Charles E. Meek, manager of the 
new business and advertising depart- 
ment of the American Exchange 
National Bank of New York City, 
is one of the most prominent fire 
prevention experts in the world to- 
day. He has served as president of 
the National Fire Protection Asso- 
ciation and has been active in the 
affairs of this organization for many 
years. he accompanying address 
was delivered before the. National 
Association of Credit Men holding 
its annual meeting in Kansas City, 
Mo., last week. 











ing May were a grain warehouse and 
contents, at Sioux Falls, N. D., worth a 
million dollars, a five million dollar 
lumber bonfire at Bowie, La., and a five 


million dollar conflagration at Atlanta, 
which swept across the residential por- 


tion of the city. 
Nearly Equals Liberty Loan 


The fire loss for forty years has ap- 
proximated $6,200,000,00u—almost equal 
to the war loans authorized by Con- 
gress; and the annual loss has for many 
years been greater than the initial is- 
sue by the government of $200,000,000 
These 
figures sound impressive, but they are 
not likely to be taken seriously. They 
are, however, typical of the way we 
Under ordinary circum- 


of certificates of indebtedness. 


do things. 
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German American 


Susurance Company 
New York 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1917 


$ 2,000,000 


mans 
Perr er Tr ery 10, 759, 422 
Yo a ee ee ee er ent ete 23, 713, "477 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 





"uerwriter 


PART ONE 


$3.00 per Year, 15 Cents a ow 


$9,565,183 IN THE WEST 


1916 and 1915 Figures From Ad- 
vance Sheets of Argus Com- 





parative Chart 


LOSSES ALSO TOOK JUMP 


Home Leads in Volume of Premiums 
With Hartford Second and 
National Third 





Premiums collected by fire insurance 
companies, exclusive of marine pre- 
miums, in so-called Western Union ter- 
ritory, in 1916 exceeded the total 
collected in the previous year by $9,565,- 
183. Though rates went down gener- 
ally, this increase occurred. Increases 
in values, particularly in stocks of mer- 
chandise and grain, were probably re- 





MICHIGAN AGENTS’ ISSUE 


Part 3 of this issue ‘a. devoted to the 
recent convention of th an As- 
sociation of Insurance Agents, held at 
Lake Harbor, near Muskegon. The 
Michigan association has long been one 
of the prominent organizations of its 
kind in the west and its activities have 
keen kept up to the high water mark. 
The feature of this year’s convention 
was the resignation of W. A. a 
who had been secretary of the Mi 
igan association since it was started. 
He was regarded as a man who had 
kept the — going for a num- 
ber of years 











sponsible in a measure for this increase. 





The increase in hail and tornado pre- 








EDWARD MILLIGAN, President 
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Surplus to Policy-holders_ . ‘ ° 


Reinsurance Reserved 
Reserve for —_— Losses and all other 
laim 








(CONTINUED ON PAGE 22) 


$ 9,756,000 
Total Losses Paid . F ‘ . 84,500,000 


Cash Capital - Three Million Dollars 


$5,996,730 


C ary ae 
NETSURPLUS + |: 6,745,963 
Total Assets - - $16,503,963 


miums was also partly responsible, no 
doubt, as such premiums are reported 
along with fire premiums in many states 
from which figures are taken for the 
computation. 

The increase in losses of 1916 over 
1915 was $8,214,818. Proportionately 
this is considerable more of an increase 
than the increase in premiums. In fact, 
the loss ratio of 1916 was 54 percent, 
as compared to 51 percent the year be- 


fore. 
Loss Ratio for Five Years 


The aggregate premiums of 197 com- 
panies in western territory in 1916 were 





(CONTINUED ON PAGE 23) 








United States Branch 
Total Assets ee 





a United States - 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





Statement January 1, 1917 : 
$9,186,914.00 


3,611,051.00 


—_— FUNDS are held solely for the protection of 
policyholders and creditors in : 
the United States 
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TAKES STEPS TO MEET 
GREATER DEMANDS 


Western Union and Western In- 
surance Bureau Held Special 
Meetings in Chicago 


WILL REDUCE EXPENSES 


Unprofitable Classes Will Be Dealt 
With and Readjustments Be 
Made Later on 


The Western Union and Western 
Insurance Bureau held special meetings 
in Chicago last Friday to take up the 
subject of expenses and unprofitable 
classes. There was a large contingent 
of western men present. Among the 
eastern people present were Manager 
Charles Lyman Case of the -London 
Assurance, Manager H. N. Kelsey of 
the Hamburg-Bremen and Assistant 
Secretary John Campbell of the Home. 
No one attended the Bureau meeting 


from east of Pittsburgh. 

There seemed a unanimity of senti- 
ment in the two organizations as to 
what should be done and when the re- 
port of the committee on reduced ex- 
penses was read, it was passed without 
any great amount of discussion. 


“Not Taken” Policies 


Fire underwriters feel that so far as 
the big majority of their expenses are 
concerned, they are fixed and nearly 
reduced to the minimum. Agents’ com- 
missions, taxes, local board expense, 
state bureau assessments and salvage 
corps expense are about as low as is 
commensurate with: real efficiency. It 
is thought that here and there some 
expenses can be lopped off. The great- 
est step taken at the meeting was the 
decision to clamp down the lid on not 
charging for “not taken” policies and 
binders. Agents turn in policies “not 
taken” after they have run a month or 
so and no premium has been paid. In 
the interim, however, if a loss had oc- 
curred, the company would have been 
caught. There is a vast waste in this 
direction and the companies have de- 
cided to close up the leaks. Commis- 
sioner Winship is enforcing this rule 
en binders and in the spirit of anti- 
discrimination the practice should be 
carried out throughout the entire coun- 
try. It is said that the premiums on 
“not taken” policies amount to 10 per- 
cent of the gross collections. 


Other Cuts to Be Made 


The companies also will be more 
strict on credit and will observe the 
forty-five-day balance rule religiously. 
Chronically delinquent agents are re- 
garded as an expensive luxury by hold- 
ing out money due the company and 
frequently their business {Is not of a 
very high grade. Some agents are lax 
in collecting additional charges for 
policy clauses and hereafter full col- 
lection will be demanded where clauses 
are added that call for additional pre- 
miums. 

The sixty-day provision for payment 
of losses is also under discussion and 
it will be observed. It is thought that 
something can be gained in avoiding 
duplication of inspection and bureau 
work. There are certain expenses of 
field men that can be reduced. The dis- 
tribution of blotters, calendars, sou- 
venirs, and other advertising matter, 
that has been very expensive, will be 
modified. Combination policies can be 
avoided to a great extent. There are 
other minor reduceable expenses that 
were taken into consideration. 


Unprofitable Classes 


The subject of unprofitable classes 
was naturally an interesttng one, inas- 





1 dwelling houses with frame roofs. 
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Is an American Institution 
IT ISSUES POLICIES OF 
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HENRY EVANS, President 


EVERY GOOD AMERICAN HONORS 
THE AMERICAN EAGLE 


It is the native bald Eagle; was first adopted on the United States seal June 20, 1782, 


and has been used on most of the coins issued since that date 


The American Eagle Fire Insurance Company 


Fire, Profits, Rents, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, War Risk, Bombardment, Explosion 


PACIFIC COAST DEPT. 


Insurance Exchange Bldg., San Franeisco 








SAYS SCHEME IS RIDICULOUS 





President Paul Turner of Detroit Na- 
tional Fire Denounces Proposed 
Merger With Interstate 





Paul Turner, president of the Detroit 
National Fire, says that the offer made 
by a brokerage firm in Detroit for its 
stock is ridiculous and will not be ac- 
cepted by any stockholders unless they 
care to make a financial sacrifice. He 
speaks regarding the offer: 


There is nothing to this proposal but 
“hot air’ and very impure “hot air’ at 
that. The scheme was hatched up _be- 
tween the brokers and the Interstate Fire 
without ever taking into consideration the 
officers or board of directors of the De- 
troit National Fire. We were not ap- 
proached about the matter and knew noth- 
ing of it until we saw the circulars, having 
received them ourselves in our _  indi- 
vidual capacity of stockholders. Such a 
scheme as is outlined would be an ex- 
tremely unprofitable one at the outset for 
the Detroit National Fire stockholders, 
as they would lose about $17 per share 
on their stock and personally I consider 
it a very grave question when the man- 
agement of the Interstate Fire is analyzed, 
whether an investment in the stock of 
that company could be made profitable. 

I desire to advise most positively that 
there is no merger in consideration by 
this company and that if it ever is merged 
we will try to pick out a company whose 
officers seem to know enough about the 
details of financial combination not to 
proceed in the ignorant, clumsy and in- 
decent manner in which the details of 
this scheme seemed to have been con- 
aucted. The Detroit National Fire will 
pursue its own way as usual, trying to 
conduct its business along the lines that 
past experience has shown to be profit- 
able and ethical, and it will hope to at- 
tain the position in the underwriting world 
that an effort to conduct its business de- 
cently will entitle it.to. 


Film for New Use 


The Underwriters’ Laboratories made a 
new fire protection moving picture last 
spring, which was intended to be lent 
to insurance men and public officials for | 
use in educational campaigns. The pic- 
ture has been so well received that fire 
chiefs have asked to feature this film on 
certain days in theaters where admission 
is charged, and to contribute the funds 
thus obtained to the local chapter of the 
Red Cross. 








much as it has been apparent to under- 
writers for some time that it is not just 
to the public to continue some classes 
below cost price and expect others to 
make up the deficit. The chief unprofit- 
able classes are outside business, this 
being all classes of unprotected risks, 
open stocks in protected towns and 
The 
whole subject will be taken up by the 
subscribers actuarial committee to see 
what adjustment can be made. Sta- 
tistics have been compiled to show the 
experience of companies on these vari- 
ous classes. 

In the aggregate companies are not 
making anything on their general busi- 
ness so far as underwriting is con- 
cerned. This year they will be con- 
fronted with much extra outlay on 
account of increased federal taxes, in- ' 
creased cost of materials and equip- 
ment, all of which have boosted up the | 
expense ratio a number of points. The | 
companies, therefore, feel justified in | 





the action they have taken and no | 
doubt will receive the support of all | 
loyal local agents. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. 
IN YOUR FIELD, WRITE US_ABOUT TH 


EM. WE MAY BEABLE TO HELP YOU, 
IT IS WORTH TRYING 


IF THERE ARE ANY SUCH RISKS 

















INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO. 


DEC. 31, 1916 


Capital - - - - - - -$3800,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - = 728,234.87 
Losses Paid to date - - - 6,464,905.01 
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CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 

















The Mechanics 
Cash Capital, $250,000 


EASTERN DEPARTMENT 

D. H. DUNHAM, PRES. 

JOHN KAY, VICE-PRES. 

A. H. HASSINGER, SEC'Y 
NEWARK, N. J. 


ORGANIZED 1854 


INSURANCE 
COMPANY 
JANUARY 1, 1917 


of Philadelphia 
Net Surplus, $404,579.61 


Surplus to Policyholders, $654,579.61 


HomE OFFICE 


J. A. SNYDER, SEC’Y 
PHILADELPHIA, 
PENNA. 


WESTERN DEPARTMENT 
NEAL BASSETT, VICE-PRES. & MGR. 


W. T. BASSETT, ASST. MGR. 
CHICAGO, ILL. 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 





ORGANIZED 1855 
| INSURANCE 
FIREMEN’S !Nsuranc 


JANUARY 1, 1917 


OF NEWARK 


Net Suplus $2,449,794.93 


Surplus to Policyholders, $3,699,794.93 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 
W. T. BASSETT, ASS’T. MGR. 
CHICAGO, ILLINOIS 
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Actual Market 
ASSETS se LIABILITIES 
Western Conservation Committee Gov'm’'nt and State B’ds and Stocks $ 928.032-50 | Unearned Pre mi 
Bonds and Stocks of Municipalities. . eo 621.99 “ene = 
Will About Complete Prelimi- INS. CO. OF AMERICA a... 463,901.33 canephabeeessapnpten $4.960,301.86 
; NEW YORK Gomme Sey Ranh 1913707 D| Law in Course of 
nary Work This Week Miscellaneous Securities.--.s..ssc..__ 483,602.00] Qn sy 
“One of the Giants’? $10,296,599.82 | Liabilities..........  210,030,73 
‘ = ™ , 3,000.00 Capital’Stock......... 1,000,000.00 
ONE STATE ONLY REMAINS Western Department Cee ee ko feel 641 273.58 caecaaibesan 
Prems. in Course of Coll. 1,004,335.50 
CH IC. 'A G oO Accrued Interest and 6,973,698.40 
hai N Tak s Cc m ee eee 144,639.07 Stet Sicilia teat ea od 
eee Se phe eta: Cammnpns P. D. McGREGOR, - Manager 1.955,200.15 | SG Licbittiog noes enc cennnccee $5,176,149.57 
tee of Managers to Des Moines, A.R.MONROE, - _ Assistant Manager | TOTAL ADMITTED ASSETS... . .$12,149,847.97 | Net Surplus to Policy Holders....... 6,176,149.57 
Lincoln and Denver 


Conservation associations to handle 
the new work of the fire insurance com- 
panies in five western states will be or- 
ganized this week under the supervi- 
sion of the western committee of the 
National Board, headed by Walter H. 
Sage, general manager of the German 
American. Mr. Sage and other man- 
agers left Monday evening for Des 
Moines, Ia., where meetings were held 
on Tuesday. 

In the afternoon, at one o’clock, a 
meeting of field men was held, at which 
the Iowa Conservation Association was 
organized. Officers were elected and 
the program of action outlined. 


Going on to Denver 


Tuesday evening the party left for 
Lincoln, Neb., and on Wednesday 
morning met with Gov. Keith Neville 
and other state officials. In the after- 
noon a meeting was held and the field 
men elected officers for the Nebraska 
Conservation Association. 

On Thursday the committee of man- 
agers will meet the state officials of 
Colorado at Denver and go over the 
ground with them. On Friday the field 
men from Colorado, Wyoming and 
New Mexico will be in Denver and or- 
ganize a conservation association to 
cover those three states. Before re- 
turning, the managerial committee will 
meet officials of both Wyoming and 
New Mexico. 

Personnel of Committee 


The Chicago men who accompanied 
Mr. Sage on his trip to Des Moines 
and some of whom will go on 
through to Denver, were F. S. Dan- 
forth, assistant secretary of the Mil- 
lers National; Charles R. Street, vice- 
president of the Fidelity-Phenix; Charles 
LeRoy Hecox, western manager of the 
Ohio Farmers; John H. Carr of Dugan 
& Carr, western general agents of the 
Hartford, and James F. Joseph, secre- 
tary of the conservation committee. 

By the end of the week the commit- 
tee will have established organizations 
for fifteen of the sixteen states that 
were originally assigned to it, West 
Virginia being the only state in which 
an association has not yet been estab- 
lished. This state will chaaeaieel be 
taken up next week. 


IOWA IS ORGANIZED 


Des Moines, Ia., June 27—The Con- 
servation Association of Iowa was or- 
ganized here yesterday by the western 
committee of the National Board, 
headed by W. H. Sage. The executive 
committee which was chosen at a re- 
markable patriotic meeting of the Iowa 
field men is as follows: Chairman, 
John D. Carpenter, Queen; J. F. Don- 
ica, Cofitinental; George A. Wells, 
Western Grain Dealers Mutual; W. H. 
Faulkner, United States; Ed S. Phelps, 
North America; George W. Holton, 
Phoenix of Hartford; W. W. Waddell, 
Nations James McHugh, Hartford; 

re Marshal Roe, ex-officio. Chairman 
Corpaee called a meeting of the com- 
mittee at once and it is expected that 
the field men will meet next Monday 
to be assigned to territory. 




















SHINGLE ROOF 


REPORT ON THE ATLANTA FIRE 


DANGERS 





Conclusions Drawn by Engineers of 
National Board on Recent Georgia 
City Conflagration 





The National Board has gotten out 
an excellent report of the Atlanta, Ga., 
fire. The photographs are particularly 
impressive and enable the National 
Board to show to the eye, conditions as 
they existed after the fire. Engineers 
draw certain conclusions from the fire 
that are of interest to insurance men. 
The National Board states that many 
of the lessons taught by the Atlanta 
disaster are similar to those of Chelsea, 
Salem, Jacksonville, Augusta, Nashville 
and Paris, as well as others. 

One of the biggest features is the 
effect of wooden shingle roofs. Fire 
spreads easily and develops into large 
proportions where wooden shingle 
roofs predominate, even where the fire 
department is well equipped and 
manned. 


Burning Brands Are Carried 


The wind carries burning material in 
every direction and local fires start blocks 
beyond the actual fire and far ahead of 
the location of the fire apparatus. The 
Atlanta fire brought out the value of 
motor apparatus, especially where long 
distances and quick action are involved. 

The report questions the value of dyna- 
miting buildings to prevent the spread of 
fire. Engineers say that it is not appar- 
ent from the ruins that any good resulted 
from such work in Atlanta. 

The need of a large supply of hose is 
emphasized by the fire. Much hose is al- 
ways destroyed in these big fires and a 
big reserve supply is necessary. The re- 
port says that the practice of purchasing 
each year an average of 350 feet per 
company would result in maintaining a 
supply of good hose for each’ company in 
service and also a good supply in the 
storeroom for emergency use. 


Value of High Pressure 


The value of high pressure on the dis- 
tribution system is shown by the exten- 
sive use of hose lines direct from hy- 
drants. Where the pressure was weak, 
mainly on high ground or where the grid- 
iron was weak, the need of ample reserve 
in both pumps and boilers is evident. 
Numerous hydrants in districts of this 
character, those of good dimensions with 
steamer outlet and six-inch connections to 
the main are evidently needed to combat 
a spreading fire. Improved streets are of 
material value in a conflagration, as in 
many sections the unimproved ones mean 
long detours for the apparatus. 


Only One Equipped Risk 


Only one sprinklered building was di- 
rectly exposed to the conflagration, this 
being the Trio Laundry on Tanner street. 
The area of the main building was 10,434 
square feet. It had a dry pipe system ‘and 
its only supply from the six inch muni- 
cipal main. An inspector tripped the 
valve, closed all windows and the monitor. 








ern Conservation Committee speeches 
were made by Col. Lafe Young, chair- 
man of the Iowa Council for Defense; 
Senator N. J. Schrup of the Dubuque 
Fire & Marine, and Deputy Fire Mar- 
shal E. A. Tracy i in the absence of Fire 
Marshal Ole O. Roe. 

The committee left for Lincoln, Neb., 
where it will organize the Nebraska 


CHANGES 


OHIO 


NOW IN THREE PARTS 





North America, Philadelphia Under- 
writers and Alliance Put Three 
Men Under State Agent 





The North America, Philadelphia Un- 
derwriters and Alliance have readjusted 
the Ohio field, dividing it into three sec- 
tions and putting a special agent over 
each. Western Ohio will be in charge 
of R. P. Hare, with headquarters at 
Lima. He has been connected with the 
companies for some time. Eastern 
Ohio will be handled by Walter E. 
Flickinger, with headquarters in Cleve- 
land. Mr. Flickinger has been con- 
nected with the Michigan Inspection 
Bureau and is a son of Assistant Man- 
ager W. B. Flickinger of the compa- 
nies. Southern Ohio will be super- 








A total of 79 heads were opened and did 
excellent service in preventing the spread 
of the fire in the building, the heads on 
the first line forming a water circuit. 








IN THE FIELD | vised by Herbert L. Barr, who is trans- 


| ferred from southern Illinois with head- 
quarters in Mattoon, Ill. Mr. Barr’s 
location will be Columbus, where he 
will move August 1. L. J. Bonar, the 
“grand old man” of Ohio, will continue 
to act as state agent for the three 
organizations retaining his headquar- 
ters at Mansfield, Ohio. 

George W. Briggs of Clarksburg, W. 
Va., special agent of the North Amer- 
ica and Alliance, has had the Philadel- 
phia Underwriters added to his juris- 
diction and hereafter will look after all 
three organizations in the state. 

T. Kirkwood of Cleveland, special 
agent of the Philadelphia Underwriters 
in Ohio and West Virginia has re- 
signed. 





O. W. Follett 


O. W. Follett of Des Moines, special 
agent of the Home in Iowa, has re- 
signed to become state agent for the 
National Union, succeeding John D. 
Berry, who resigned a few weeks ago. 
He will begin with his new company 
July 15. Mr. Follett is well known in 
the Iowa field. 
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In addition to members of the West- 
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Premiums and Losses in Western Field 


1916 AND 1915 TOTALS FOR STATES COMPRISING “WESTERN UNION TERRITORY” 
















Western Union Companies 
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ee etien... Lae 738,159 47 1,672,084 12,095 49 116,949 
i in’s F 1,581,621 812,035 035 ; 
iad, puna: *iQeoia «256066 «60S 879,799 304,465 53 152,885 
Generale, Paris.... 168,983 84,001 50 173,839 93,759 54 5856 
ta] wi 17,413 8,691 50 34,733 15,515 45 17,320 
tant en cee ") 295,391 139,316 47 330,190 165,511 50 34,799 
German Am., N. Y.. 3,400,520 1,809,274 53 4,079,391 2,382;157 58 678,871 
Glens Falls ....... 811,016 381,120 47 807,418 518,312 64 —3)598 
Globe, 8. D....---.. 297,710 ee: SOE eaten ke akcanees ..  —227,710 
nee 5 133 48 26,903 
Granite State ..--. 155,281 75446 59 182,184 88,337 48 $38 
Buardian ...ssccess cocceses a is : a3 
, *) 450,135 248,741 55 500,349 267,839 54 50, 
ee. “! 1,226,719 571,917 46 1,377,719 616,159 45 151,000 
Hartford Fire .... 5,729,178 2,724,519 47 6,200,013 3,433,791 55 470,835 
Clay .. 258,395 170,182 67 218,579 159,950 73 —s4,816 
ene og Sabet 7,997,405 4,507,414 56 7,969,629 5,116,476 64 —27,776 
coe: he la ame 249,568 128.953 51 ‘gag241 132,742 59 96,327 
Ine Co, of N. A 2,483,126 1,163,237 47 2,755,148 1,516,758 55 272,022 
interstate ..--+0-: 42,8 14,226 33 101,145 29,777 29 58,301 
. 113,944 56,473 49 102,323 62,597 62 —11,621 
rp nn Gone: 2,412,503 1,249,392 52 2628654 1,332/371 51 216,151 
Liv.& L.&G,N.Y. 173,051 86.603 50 242,884 98, 41 69,833 
London Assurance.. 511,754 257,037 50 550,867 237,863 43 39,113 
London & Lancash. 905,176 429024 47 1,059,097 499,235 47 153,921 
Mass. F.& M...... 98,724 79,066 80 98,256 63,923 65 —468 
Mechanic & Traders 214,482 140,719 66 237,826 116,080 48 23,344 
Mercantile, N. Y... 229,016 93,473 41 499,952 223'956 45 270,936 
Michigan F. & M.. 327,862 130,448 40 361,666 202,436 56 33,804 
Minneapolis F. & M. 285,237 177,953 62 428,725 251,755 59 143,488 
Jational, Conn..... 5,557,020 3,529,966 63 5,527,893 3,052,212 55  #—29,197 
agen rane "9,573 2105 22 ° 29°197 7,005 32 12,554 
Newark Fire ...... 317,825 181,139 57 267,598 157.754 59 22 
New Hamp. Fire... 654,195 339,960 52 707,648 357,772 51 53,453 
New Zealand ...... 37,136 10,627 29 35,568 6,268 18 —1)568 
iagara Fire ..... 1,145,630 547,151 48 1,211,925 602,387 50 66,295 
Sandabsutedes wlll "415,253 180,719 43 | 237,307 126,991 53 —177,946 
N. Br. & Mer., Eng. 1,704,925 777.505 46 2,017,267 985.855 49 312,342 
Northern Assurance 1,294,093 706,758 55 1,373,958 769,192 56 79,865 
Northwest. F. & M. 866,356 807,081 93 462,927 292°799 63 —403,429 
ich Union... 701,256 351,916 50 795,943 387,237 49 94,687 
reat et y 38,614 52,688 137 ..... Sete Soo .. 88,614 
Ohio Valley . 21,247 6,063 28 37,406 18,151 49 16,159 
oe Sait a 718,726 313,377 43 845,216 406,480 48 126,490 
Palatine .......-.. 761,877 352,068 46 877,588 539,589 61 115,711 
OSE Net eae ae 25,1 4,762 19 25,165 
eneabnens Fire.. 1,111,289 562,206 51 1,223,938 722568 59 112,649 
People’s National.. 02, 263,222 87 163,415 148,942 91 —138,662 
Phoenix, Conn. .... 1,774,172 742,617 42 2,262,354 1,113/385 49 88,182 
Phoenix Assurance. 81,029 507,019 52 953,372 538,438 56 —27,657 
rid Wash... _ 711,782 368,264 52 756,057 438,227 58 44,275 
ioe PI CBE: 1,559,261 831,501 53 1,894,444 1,0237450 54 335,183 
Queen City f222 22: 32,755 24°350 74 8,213 12,520 153 4,542 
“eae 2,536,371 1,330,913 52 2,711,222 1,585453 59 174,851 
Royal Exchange... | 472,399 221,615 47 523,398 256,413 49 50,999 
Safeguard ........ 9,8 61,735 14.1 23 51,857 
St paul F, & il... 2,436,802 1,158,649 47 2,633,760 1,418.730 54 196,958 
Scottish Un. & Nat. 935,872 13,923 44 1,003,059 504,742 50 67,187 
Springfield F. & M. 2,643,788 1,346,971 51 3,662,177 2,059,109 56 —_+1,018;389 
Standard, Conn..... | 315,153 255,851 81 222,311 126,828 57 92,842 
State, England .... 40,821 13,927 34 39,824 17,782 45 —997 
Sterling Fire ..... 158,560 82)408 52 155,930 61,211 3 —2,630 
Sun Insur. Office.. 949,308 490.445 52 1,043,740 530,592 51 94,432 
Beek 2... cetec ce 270,776 138,912 51 363,829 136,751 38 93,053 
Twin City Fire.... 5,440 81,694 36 403,802 168,402 42 178,362 
Union, England.... 142,904 54,595 38 194,778 72,915 37 51,874 
United Firemens... 12,777 17/814 139 12,926 31195 25 149 
Urbaine .......... 106,959 43,508 40 103,162 64,362 62 —3,797 
Virginia F.& M... 181,552 49.792 38 120,112 71,323 59 —11,440 
Westchester ...... 1,332,510 599,321 45 1,548,083 991,325 64 215,573 
Western Assurance 449,585 261,672 58 443,330 270,637 61 —6,255 
Yorkshire ........ 101,555 45,979 45 115,188 60,700 53 13,633 
TOTAL .......$86,499,053 $44,301,848 51 $94,258,388 $51,620,889 55 $7,759,835 
4 in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 
I n Ss p e Cc t 1 Oo n S torate very properly gauges the expectancy of fire risks and intelligently anticipates 





designed for the public weal. 


events before they occur. Th 
brokers and the business public, herewith tendering counsel 
Municipal Committees and all those who formulate insurance laws 


18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 





e undersigned sells this talent to companies, agents 
to all State Insurance Officiais, Legislative and 


—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Counselor 





COMPILED FROM ADVANCE SHEETS OF THE ARGUS COMPARATIVE CHARTS FOR 1917 


Bureau Companies 


1916 











cr 1915 
Net Prems. Losses 

Written Incurred 
Agricultural ...... $711,171 $353,788 
Allemannia ....... 274,392 128,641 
American, N. J.... 2,693,407 1,447,528 
Arizona Fire ...... 107,342 50,096 
SS 663,153 280,294 
Buckeye National.. 17,467 2,172 
Buffalo German.... 423,737 205,174 
Ge ee 377,056 182,640 
City of New York.. 165,726 77,299 
Columbia, Ohio.... 94,362 30,809 
Columbian, Ind..... 88,180 30,709 
Commerce, N. Y... 93,00 40,829 
CORRONEID. os sence 579,611 250,705 
Detroit National... 45,462 34,790 
Dubuque F. & M.. 517,868 221,197 
Eureka F. & M.... 86,778 25,607 
Farmers, Pa........ 184,181 121,306 
‘Firemens, N. J.... 1,050,168 562,482 
First National .... 148,491 88,782 
German; Pa. ...06. 295,451 150,533 
German, W. Va.... 112,208 54,510 
German Amer., Md. 41,366 17,385 
German Amer., Pa. 67,603 34,985 
Germania Fire..... 1,443,680 626,355 
Girard F. & M.... 271,311 119,727 
PERMDOIAL ..o.0sis.0.00 6 227,710 88,654 
Ins. Co. State of Pa. 715,079 436,260 
Lumbermens ...... 132,996 55,091 
Marquette National 16,391 3,120 
Mechanics, Pa...... 208,923 108,327 
Merchants, Col..... 64,948 20,143 
Merchants National 11,461 7,790 
Michigan Commer’l 250,252 115,806 
Millers National... 452,892 300,750 
Milwaukee Mechan. 1,138,112 473,512 
Nat.-Ben Franklin.. 473,690 248,623 
Nationale, Paris... 76,126 35,077 
National Union.... 826,389 543,587 
Netherlands ...... 153,203 5,84 
New Brunswick... 238,493 90,010 
New Jersey Fire.. 16,882 40,373 
North River....... 461,558 261,061 
Northwestern Nat.. 1,184,816 481,765 
Ohio Farmers...... 1,477,052 740,304 
Old Colony... 0.06 227,538 105,926 
Phenix, Parié........ 72,543 31,149 
Pittsburgh Fire.... 65,346 36,559 
EODOMNIG (oooh :00.050.5 11,625 2,319 
Prussian National.. 562,444 282,687 
RECUAMGD: 6 cis bo srs ss 325,575 163,386 
Rhode Island 230,410 106,194 
SOCHIMONG 6566 05.50 45,075 7,293 
Security, Conn..... 1,804,530 658,191 
Security, Iowa..... 337,218 135,361 
Security, Ohio..... 93,9 33,135 
Standard, N. J..... 23,416 8,908 
Teutonia, Ohio..... 87,7 19,621 
Teutonia, Pa. ... 183,499 93,560 
Union, Buffalo..... 16,658 6,092 
Union, Pittsburgh.. 31,897 13,939 
Union; Paris: . <<... 100,369 46,608 
United States 197,059 90,372 
ul Ey en Seer <0) ma ee el 
Western, Pa........ 78,969 33,802 
Williamsburgh City 1,265,215 656,249 





re 


Loss Net Prems. Losses 


Ratio Written Incurred 
50 $728,118 $388,540 
47 293,281 135,658 
54 2,915,072 1,475,674 
47 104,9: 80,701 
44 732,880 388,303 
12 31,611 18,297 
47 453,980 235,778 
48 543,346 293,148 
46 164,767 106,094 
32 97,082 3,203 
35 96,790 56,558 
44 76,457 61,278 
4 3,809 278,251 
TO -- eleeniceaie! |” <ccxereves apa 
43 527,075 211,285 
30 91,125 32,410 
66 190,987 130,697 
53 ~=—- 1,080,488 726,177 
60 58,71) 57,911 
51 216,623 2,857 
49 114,508 56,549 
42 39,518 22,213 
61 75,299 38,766 
43 1,455,771 736,223 
44 266,547 36,947 
46 243,324 117,188 
61 750,011 408,507 
41 147,136 51,761 
19 " 10,279 
52 200,293 119,626 
31 0,809 26,307 
68 31,676 21,277 
46 258,405 112,151 
66. 450,317 298,404 
42 1,206,939 531,447 
52 506,023 280,736 
46 91,835 44,292 
65 71, 544,104 
56 175,112 6,269 
38 223,639 113,982 

239 94,475 25,188 
56 567,587 276,239 
41 1,216,102 541,236 
50 1,673,617 920,197 
47 246,359 130,506 
43 88,289 41,903 
56 66,382 27,101 
20 16,242 11,638 
50 595,058 313,743 
50 315,866 161,365 
46 292,422 118,404 
16 50,696 26,444 
50 ~=—-:1,2'78,935 701,003 
40 369,325 134,996 
35 95,997 37,139 
38 33,754 15,129 
22 87,580 22,364 
51 149,084 79,441 
36 19,039 13,080 
44 32,966 15,289 
46 119,457 51,939 
46 3440,042 799,259 
a 9,11 5,580 
43 82,317 42,675 





49 $25,275,578 $12,980,343 


Nonaffiliated Companies 









ro Uo” * ar $23,941,293 $11,805,793 
PMN TIIT on huss esotxe ss $57,569 $20,921 
American Druggists 60,239 12,731 
Asso. Industries.... | Se ee ae 
Assur. Co. of Amer. 40,122 18,275 
Birmingham ...... 23,259 7,91 
Capital, Calif. ao” “ean. 4 eee eee 
Central Manfrs..... 215,372 75,461 
MO GIIUUIY. F5:5.6;0's.6006.0-6 28,979 14,784 
MSGHOMION, ov eres6 cis 5 27,650 16,555 
Commercial Natl... 3,864 500 
BPIRAG: MATO so 65 cass —2,098 1,701 
SUQUICY, MO,. ........00.s 3,951 : 
Farmers, Iowa .... 411,699 207,148 
Federal Union .... 59,778 13,128 
Gerttian, Til... 5 <.6:.:.% 62,167 140,492 
German, TY... s.6<.. 17,658 7,267 
Globe & Rutgers... 685,488 286,678 
Mamilton .+4:. ve 23,941 5,600 
ei cecr 1 a0 Sm ene BCAA 
MISIMNANRGO .. 2 6..605.6 11,115 4,661 
Home, Utah ....... 9,010 4,700 
Independence ..... 4,868 956 
pe i en 5, 602 
Iowa Manfrs....... 127,561 55,670 
Knickerbocker ..... 7,958 12,223 
Madison, Ind....... 8,138 3,403 
Merchants, N. Y... 131,991 56,460 
Metropolitan Fire.. 46,862 29,589 
Michigan Millers .. 317,188 194,891 
Minnesota Fire ... 47,453 5,037 
National Brewers. . 13,661 69 
National Lumber.. 21,326 18,530 
SNORE, HSPRMNON foc”. athamein (5) Sk och thee, 
Northern: N.Y... 382,136 192,154 
Paciie Fire: oi... 3. 98,032 ° 44,335 
Rocky Mountain... ME,  Oo8R OR «2 
Stuyvesant ........ 204,968 95,835 
Waean Ine Voss 8,823 2,102 
Walden, (at. 5s 5,288 2,455 

TOTAL ....... $3,191,057 $1,572,833 


$65,398 $30,860 
70,738 16,483 
7,928 55 
46,818 12,772 
26,848 13,778 
2,470 1,685 
234,881 98,652 
28,056 4,353 
44,229 25,334 
17,956 17,379 
5,832 1,235 
10,43 635 
407,431 198,513 
70,274 22,317 
55,286 27,477 
14,689 4,14 
812,580 401,393 
13,13 6,147 
13,598 85 
8,731 3,154 
8,510 2,855 
5,150 1,06 
61,643 11,671 
103,700 0,654 
10,144 4,843 
8,719 5,222 
178,437 76,932 
45,476 21,277 
283,708 203,384 
47,505 23,890 
12,446 3,263 
29,410 14,816 
31,593 12,983 


418,950 186,373 


167,378 115,511 
Scere 
273,830 159,991 
6,926 8,856 
10,320 3,258 





$3,662,620 $1,794,060 


Gain 
Loss in Net 
Ratio Prems. 
53 $16,765 
46 18,889 
51 221,665 
72 —2,402 
53 69,727 
58 4,144 
52 30,243 
54 166,290 
65 —959 
34 2,720 
59 8,610 
80 16,544 
47 14,198 
= —45,462 
40 9,207 
36 4,347 
69 6,806 
67 30,320 
98 —89,779 
43 —78,828 
50 2,300 
56 —1,848 
52 7,696 
51 12,091 
14 —4,764 
48 15,614 
54 34,931 
35 16,140 
15 50,286 
60 —8,630 
37 5,861 
67 20,215 
43 8,153 
66 —2,575 
44 68,827 
56 32,333 
48 15,709 
56 145,499, 
55 21,909 
51 —14,854 
27 77,593 
49 106,029 
45 31,286 
46 196,565 
53 18,821 
48 15,746 
41 1,036 
71 4,617 
53 32,614 
51 —9,709 
40 62,012 
52 5,621 
55 —25,595 
57 32,107 
39 2,012 
45 10,338 
26 —197 
53 —34,415 
69 2,381 
47 1,069 
47 10,088 
55 1,242,983 
61 yl 
52 3,348 
—1,265,215 
51 $1,334,285 
47 3829 
23 10,499 
Fae 7,151 
27 6,696 
51 3,589 
68 2,470 
42 19,509 
16 —923 
57 16,579 
97 14,092 
21 3,734 
06 6,482 
49 —4,268 
32 10,496 
50 —6,881 
28 —2,969 
49 127,092 
47 —10,809 
05 13,598 
36 —2,384 
34 —500 
21 282 
19 46,243 
49 —23,861 
48 2,186 
60 581 
43 e 46,446 
46 —1,386 
72 —33,480 
50 .52 
27 —1,220 
50 8,084 
41 31,593 
45 36,814 
69 69,346 
— —3,201 
58 68,862 
128 —1,897 
31 5,032 
49 $471,563 
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ILLINOIS MEETINGS ON 


FIELD MEN ARE AT DECATUR 





Two Organizations Hold a Joint Ses- 
sion Wednesday—Committee 
Outlines Duties 





Decatur, Ill., June 27—A spirit of 


. attending strictly to business charac- 


terized the annual meetings of the Illi- 
nois field organizations in session here 
today. The meetings will continue 
through Thursday and the program for 
the two days is well filled. 

A joint meeting of the two organ- 
izations, the Illinois State Board and 
the Illinois Field Club occupied most 
of the time Wednesday, with R. C. 
Hosmer and George A. Brown, presi- 
dents of the two organizations, presid- 
ing. This was the first joint meeting 
of the field organizations held in some 
time. The frankness of the discussions 
and the apparent desire to cooperate 
were encouraging. 


Did Not’ Ditch Complaints 


Peoria, Decatur and other centers of 
trouble m Illinois were discussed, and 
in every instance a desire to clear up the 
bad spots was evidenced. The old 
habit of referring troublesome matters 
to committees to die a_ natural death 
was not incdulged in. Throughout the 
jeint session there was patent the in- 
tention to accomplish as much real busi- 
ness as possible in the two days’ time. 

Undoubtedly the outing features, for 
so many years an important part of 
the program, as outlined, is completed. 
The proposed golf match on Thursday 
will have to go unplayed. ; 

Following the joint meeting the IIli- 
nois conservation committee met to 
perfect plans launched at Springfield 
last week. The state has been divided 
into districts and territory was assigned 
for inspection work. Beginning next 
week the conservation work in Illinois 
will be in full swing. In the evening 
the annual biue goose meeting and ban- 
quet was held, at which Most Loyal 
Gander Milo B. Marik presided. Sep- 
arate meetings of each organization and 
the election of officers occurs Thurs- 
day. 

, President Hosmer’s Address 

President Robert C. Hosmer presided 
over the state board and in his address 
called attention to the fact that the 
stamping secretaries can do much educa- 
tional work with the agents in correcting 
forms and giving them needed informa- 
tion. He thinks that more territory might 
be added to some of the stamping offices 
and thus reduce the expense ratio. This 
is chiefly the case at Champaign, Deca- 
tur, Jacksonville and Danville. President 
Hosmer dwelt on some waste that might 
be eliminated in agency transfers where 
a number of companies are interested. 
He does not believe that it is necessary 
for large delegations of field men to go 
to such points, but committees can at- 
tend to it in the interest of all and later 
the individual field men can follow up on 
their agency trips. 


Inspection Work 


He urged the members to give consci- 
entious attention to inspection work, 
especially where food supplies are con- 
cerned. He stated that the field men have 
important work just now in their rela- 
tionship to all mankind in inspecting 
risks that are a vital element in the suc- 
cess of the war. Mr. Hosmer was given. 
—— applause at the close of his ad- 

ress. 

This is the first gathering of the state 
board in many years that has_not been 
held at some summer resort. For years 
the Illinois State Board met at Delavan 
Lake, Wis., and later the field club joined 
it there. For the last two years the an- 
nual meetings have been held at Wau- 
kazoo Inn, near Holland, Mich. 





To Absorb Fine Arts 


The Fine Arts & General of London, one 
of the leading independent British fire 
companies, doing a large side business in 
burglary and personal accident, is to be 
absorbed by the North British. The North 
British offers £13 per share, payable in 
war loans. 





The annual meeting of the managers 
of the Royal and Queen in this country 
and Canada was held at Hot Springs, Va., 
last week. 





OF LONDON 





The Phoenix has established a special brand of modern service for its Agents. icers \ 
expert men who are specialists. Agents should control all the by-products of their Fire Insurance lines. 
Assured are seeking various means of protection and Phoenix Agents can supply all these needs. 


(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


Its Officers are equipped with 


Head Office: 

100 William St., New York 
Western Department : 

Insurance Exchange, Chicago 

Pacific Department : 9 

343 Sansome St., San Francisco 
Marine and Automobile Dept.: 

3 So. William St.. New York - 











Five Years 


1916 tables are as follows: 


Comparison of Aggregates for 


INTERESTING FIGURES ON FIRE BUSINESS COMPILED 
FROM ADVANCE SHEETS OF ARGUS COMPARATIVE CHARTS 


Compared with the three previous years the aggregates shown in the 1915- 


AGGREGATE BUSINESS—ALL COMPANIES 


Losses Ratio % 
$56,968,4 53.02 
60,498,281 55.43 
3,497,7 57.72 
58,180,474 51.21 


66,395,292 53.89 





No. Co’s. Premiums 

WEEE So ciccaacescknvetchoceeecorannsene 202 $107,439,039 
MEE (ce eV at Sec et ehewanr eres ee ceew ce 195 109,128,449 
DE  Gateieouecs ne Citbe CNewed in seuekee 190 110,432,580 
CO Tr errr eT TT Te eee Te eT 2 113,631,403 
BOSD 66 6.cn.K0eweeneascecesansecssecena 197 123,196,586 
Wetal F MOAR «cos diwaceds< Ses $563,828,057 


Classifying all companies not affiliated with the 
union, the following results are shown: 


UNION COMPANIES 


$305,540,326 | 54.18 
Western Union as non- 

















No. Co’s. Premiums Losses Ratio % 
SOG coe hc ce cecevisavcecececuteneaues 90 9,073,501 $42,350,027 53.55 
BORE civcccrccccavcacecdekupeesewne aes 89 81,141,53 45,386,733 55.93 
NE Seat ctacevades ««Weeeeeuuseccen 91 83,938,260 48,451,237 57.72 
BON occ dota da ddtedsosls bumoauesswans 92 86,499,053 44,801,848 51.90 
MONG ccc cscccccnceccesdauaveererenwaa 95 94,258,388 51,620,889 54.76 
Total S VOR sc i.c s Ceecccenneces $424,910,736 $232,610,734 54.74 

NONUNION COMPANIES 

Premiums Losses Ratio % 
8,365,538 $14,618,461 51.54 
27,986,915 15,111,548 53.99 
26,494,320 15,046,554 56.79 
27,132,350 13,378,626 49.31 
28,938,198 14,774,403 51.05 
TOA G- WOR eck ccc dccwevwicennns $138,917,321 $72,929,592 52.50 

BUREAU COMPANIES 

No. Co’s. Premiums Losses Ratio % 
REM oi dane clgudleeer tn edae Hee Haineem emeere 59 $22,784,198 $11,816,867 51.87 
NEE Sc Gt Ce dewnderéecnuceseceeumasees 58 23,517,204 12,695,795 53.98 
BEE ciccacnededacccveKnewecvaacectaaes 55 22,557,390 12,807,571 56.77 
Di cidia dimen edihnrane sai cawwa maven ee were 64 23,941,293 11,805,793 49.31 
BORG 6 i csewectwegecissdeaseesaenas 63 25,275,578 12,980,343 51.35 
Total. G YOUR ae ck ccivedsiacscceds $118,075,663 $62,106,369 52.63 


A comparison of the aggregate business of the affiliated companies, Union 
and Bureau, with that.of the nonaffiliated companies shows the following: 








° AFFILIATED COMPANIES 

No. Co’s. Premiums Losses Ratio % 
BERR? ots owes SO Pe CO ee Ce Cee 149 $101,857,699 $54,166,894 53.18 
OEE crs cca ca nce cad Gek Hae Be ctaeas anes 147 104,658,738 58,082,526 55.49 
| ee or ee ee eee te ae 146 106,495,650 61,258,808 57.52 
WUE. bc celuecescslatecews vegecermeaeware 156 110,440,346 56,607,641 51.46 
BONE wcbciec fasducwateuesens pe EE ee 158 119,533,966 64,601,232 54.06 
Sata GS GOR << ccc cwsssces ricaee $542,986,399 $294,717,101 54.27 

NONAFFILIATED COMPANIES ° 

No. Co’s. Premiums Oss Ratio % 
43 ,581,340 $2,801,59 0.20 
48 4,469,711 2,415,753 54.04 
44 ,936,930 »238,98 56.87 
POR riadiicd ovaputacocexseckbunee caus 36 3,191,057 1,572,833 49.29 
BOUUMOs cc clavaecedncdeceedeuaurcueas 39 3,662,620 1,794,060 48.99 
"TERGE-G YORGB. «dca. n Bulg dine in Ge tHe td $20,841,658 $10,823,223 51.93 


From the totals of each classification and the aggregates of all the com- 
panies included in the tables are drawn the following interesting percentages: 
PERCENTAGES OF AGGREGATE PREMIUMS 


1912 1913 1914 1915 1916 5 yrs 

Union companieS .........eeeeeee 73.62 74.35 76.03 76.12 76.51 75.36 
Nonunion companies ............. 26.38 25.65 23.97 23.88 23.49 24.64 
Bureau companieS .........+e-2e0- 21.21 21.55 20.43 21.07 20.07 20.94 
Affiliated companies ...........--- 94.83 95.90 96.46 97.19 96.58 96.30 
Nonaffiliated companies .......... 5.17 4.10 3 2.81 3.42 3.70 

PERCENTAGES OF AGGREGATE LOSSES 

1912 1913 1914 1915 1916 5 yrs 

Union companieS ........cceeeveee 74.33 75.02 76.30 77.00 77.74 76.13 
Nonunion companieS ........-e..+8 25.67 24.98 23.70 23.00 22.26 23.87 
Bureau companieS .......-.eeeeeee 20.74 20.95 20.16 20.29 19.55 20.32 
Affiliated companies ............-. 95.07 95.97 96.46 97.29 97.29 96.45 
Nonaffiliated companies .......... 4.93 4.0 3.5 2.71 2.71 3.55 














Value Today of 


Business Reading 














Any young man who hopes for ad- 
vancement in these later years must 
seriously prepare. It is no longer 
enough to do your work carefully and 
conscientiously and depend on per- 
sonal experience or sponge from the 
other fellow. 

Trade publications are getting more 











important. They are of greatly in- 





creased value and the selection of ar- 
ticles is no longer as mere fillers. But 
these are but a start in that systematic 
reading that every business man now 
finds essential. 

Foreign countries learned this long 
ago. Their business is a profession, if 
not also a science. Preparation is de- 
manded ahead of giving confidence and 
responsibility, and systematic study is 
as much of course as in the older pro- 
fessions of law and medicine. 

America has failed in foreign com- 
merce because her business men have 
depended on laws and on intuition, on 
their business “genius.” Where they 
have succeeded it has been largely be- 


ADOPTS THE NEW FORM 


UNIFORM ACCOUNTS CURRENT 





National Board’s Blank to Be Used and 
Agents Association Will Withdraw 
Its Measure 





The National Board has adopted a 
uniform accounts current blank, which 
will supersede that heretofore issued 
by the National Association of Insur- 
ance Agents. 

The National Board form was ap- 
proved at a conference last fall with 
the uniform blank committee of the 
agents’ association, and has also been 
approved by the executive committee 
of the association. Therefore it is an- 
ticipated that when the new blank gets 
before the local agents it will be uni- 
versally accepted as “standard.” 

The uniform blank movement was 
started by the National association at 
its St. Paul convention in 1908, through 
the appointment of a special committee, 
consisting of C. F. Hildreth of Free- 
port, Ill., chairman; James P. Thom- 
son of Minneapolis, Minn.; Lyman M. 


Drake of Chicago, and Paul B. Gaylord 
of Denver. 


Typewriter Policy Form 


One of the first things brought about 
was the universal adoption of the 
typewriter form of policy. This neces- 
sitated not only considerable effort with 
the companies, but with the insurance 
departments, and in some cases changes 
in rulings or laws.in order to make 
the typewriter form comply with legal 
standards. 

The accounts current form was 
brought to the attention of the com- 
panies through the joint conference 
committee in New York in February, 
1910, and a sub-committee appointed to 
draft a form. This subcommittee 
agreed upon a form which the Na- 
tional association placed before the 
companies. A few of them adopted it. 


P Demand Was Greater 


No further progress was made until 
the agents’ association itself printed 
and issued the forms and sold them 
to agents direct. The demand for these 
forms was so great that it became 
necessary for the companies through 
the National Board to consider a uni- 
form blank for all companies, and the 
recent action of that organization is 
the result of this effort. 

As the agents’ association has spent 
considerable time and money on this 
effort over a long period of years, it 
feels that the outcome is a happy one, 
even though the acceptance of the Na- 
tional Board form means the with- 
drawal of its own. 

It believes that it is proper that these 
matters should be within the control 
of the companies, and since the aim of 
uniformity is accomplished, it is in or- 
der for.the agents’ association to with- 
oe from the field, which it gladly 
oes. 








cause of patent rights and the country’s 
natural resources. 

But in competition with foreign trad- 
ers they have had only occasional 
spasms of success and will have no 
more until trained in a school broader 
than that of their own limited experi- 
ence.—Duluth News-Tribune. 





If you do your job cheerfully it is work, 
possibly pleasure. 
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AS VIEWED FROM CHICAGO 


KNOTTY PROBLEM 


A rather ticklish question has come 
up in connection with use and occu- 
pancy insurance. An automobile con- 
cern located in Chicago has its product 
distributed chiefly by concerns located 
in the larger cities of different states. 
It realizes the fact that if one of these 
concerns has its headquarters burned 
out, it will interfere with the sale of 
machines for some time. Therefore it 
desires to take out use and occupancy 
insurance covering loss of profits due 
to the burning out of any of these con- 
cerns in various states. Now the ques- 
tion arises as to whether such a policy 
would be an Illinois contract or 
whether it would be considered a pol- 
icy written in these several states. If 
the policy is regarded as written in 
Michigan, Ohio or Indiana, it would 
have to be countersigned by agents of 
these various states. 

: << % 
SECURITIES NOT LOCATED 


The receiver of the Commercial Na- 
tional Fire of Chicago has been unable 
thus far to locate any securities belong- 
ing to the company, although they were 
supposed to have been deposited in the 
safety. deposit vault of the Auburn 
State Bank. President Bransfield of 
the Commercial National refuses to say 
where the securities are. He was the 
head of the bank, as also of the Morgan 
Park State Bank and several other en- 
terprises that went down in the crash. 
Recently the Commercial National en- 
tered Iowa and President Bransfield 
certified to the fact that the company 
owned specific securities that were 
mentioned. It is thought that the re- 
ceiver will ultimately get back some of 
these securities. Secretary H. J. Bar- 
bour is now identified with the receiver 
in closing up the business. 

2) eo 
LOWDEN GAVE A HEARING 


Governor Lowden of Illinois gave a 
hearing Wednesday morning of this 
week on the reinsurance bill that passed 
both houses of the legislature. The 
opponents of the bill had telegrams and 
letters sent by some prominent as- 
sured which raised the question in the 
mind of the governor as to whether a 
restriction on reinsurance would cause 
a hardship as to large assured. There 
is much difference of opinion on the 








merits of this measure. 1 


* * * 
GOES TO MONTANA 


A. Pfenninger, who has been cashier 
of the local office of the Milwaukee 
Mechanics in Chicago, has gone to 
Great Fall, Mont., to take a position 
in the auditing department at the home 
office of the Rocky Mountain Fire. 


CHICAGO AND SUBURBAN 


The Western Explosion Conference will 
hold a meeting in Chicago Friday to com- 
plete its organization. The committee 
that has been in charge of the temporary 
organization will make its report and the 
conference will be under full sail. 














John Marshall, Jr., of Chicago, manager 
of the central department of the Fire- 
man’s Fund; A. K. Simpson of Boston, 
manager of the eastern department, and 
E. T. Gentry of Atlanta, Ga., manager of 


WANTED—MAP CLERK in 


western general agency of fire 
insurance company at Chicago. 


Address 48-H, care The 


National Underwriter. 


ADDING MACHINES 


Bought—Sold—Rebuiit 
We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
ur isal ition will int you. 











DONALD C. PRICE CO. 
186 N. La Salle St. Chicago 

















OTHO E. LANE, President 
Cc. A. LUNG 


B. M. CULVER 
W. L. STEELE W. C. SMITH 
Vice-Presidents Secretaries 


Pacific Coast Department 
334 Pine St., San Francisco 


Fire Insurance Company Fine Sts Sen Franck 


ESTABLISHED 1850 FIRE pe a LEAKAGE 


TORNADO EXPLOSION 
123 William Street, NEW YORK AgAOMOBILE FULL WAR COVER 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
**Agents Everywhere’”’ 








the southern department, left Chicago 
Monday evening for the home office, where 
they will hold a conference. They will 
be absent three weeks. Re 

Mrs. I. J. Lewis will continue the agency 
of her late husband in Chicago. Milton 
] Marx, formerly connected with the 
Lewis office, will take charge of the busi- 
ness. The agency has been moved to the 
office of George Herrmann & Co., repre- 
senting the Michigan Fire & Marine and 
the Detroit Fire & Marine, which Mr. 
Lewis had for so many years. 

* * 


Cory, Moorhouse & Co. of Chicago have 
been appointed Cook county agents of the 
Henry Clay Fire of Lexington, Ky. Man- 
ager C. G. Snyder of the company was in 
the city last week making arrangements 
for the appointment, 

* 


J. G. Hubbell, manager of the National 
Inspection Company of Chicago, left Tues- 
day for New York to attend the confer- 
ence called by President Bissell of the 
National Board to consider ways of safe- 
guarding grain warehouses in cooperation 
with the Council of National Defense. 

a 


O. E. Aleshire, of the local agency of 
Parker, Aleshire & Gardiner, of Chicago, 
who is prominent in the Modern Wood- 
men, having served for the last two years 
as state deputy of Illinois, was elected 
head banker of the national order at the 
big Chicago meeting. last week. 


Raymond Ebbert, with the placing de- 
partment of Rollins-Burdick-Hunter Com- 
pany, of Chicago, has enlisted with the 
marine corps and will leave Monday for 
Port Royal, S.C. Mr. Ebbert is the son 
of William H. Ebbert, who was for many 
years a member of the firm of Munger, 
Ebbert & Co. 


TAKES THE NORTHWEST WORK 





Special Conservation Committee for 
Minnesota and Dakotas Is Now 
Merged With Chicago 





The northwestern conservation com- 
mittee of the National Board, of which 
F. R. Bigelow, president of the St. Paul 
Fire & Marine, is chairman, has been 
merged with the general western com- 
mittee at Chicago, of which W. H. 
Sage of the German American is chair- 
man. When the National Board ap- 
pointed sectional conservation commit- 
tees to cooperate with the National 
Council of Defense it was thought best 
to have a committee at Minneapolis to 
look after Minnesota and the two Da- 
kotas owing to the large grain inter- 
ests in those states. 

President Bigelow and his committee 
took up the work, but it seemed that 
greater efficiency could be secured 
through one committee in charge of 
the detail and general work. Thus the 
Chicago committee has now the entire 
Western Union field in charge and also 
West Virginia. Mr. Bigelow will assist 
the committee in every way during the 
next thirty days and after that he ex- 
pects to be absent, from his office for 
two months. 


New Grain Test Hazard 


Fire insurance companies are watching 
the moisture test required by the gov- 
ernment for grain going into elevators, 
The testing apparatus is heated by gas 
or gasoline burners. The grain is placed 
on a beaker in a low-grade oil, the water 
driven off by heating and condensing in 
a small test tube and is measured. In- 
surance companies call attention to the 
fact that where this work is done in a 
mill or elevator it means an open flame 
coming in contact with dust and is con- 
ducive to explosions. On this account, 
insurance companies are urging that the 
test be made outside of the mill or ele- 
vator where there is no dust. 


The First National Fire. of Washing- 
$03, Bs C., has reduced ‘its capital by 
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Twin City Fire Insurance Company 
“MINNEAPOLIS | 


ee Capital $500,000 








The Equity Mutual Fire Insurance Association 


SIOUX CITY, ; - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - -« - $1,000,000.00 
Assets - - - = = 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 

1,708,854.38 


Surplus to Policyholders - - 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE ETNA CASUALTY & SURETY COMPANY 
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WISCONSIN FIELD RALLY 





CALHOUN HEADS UNION CLUB 





R. H. Wieben Was Re-elected as Presi- 
dent of Bureau Organization— 
Anderson Leads Blue Goose 





Milwaukee, Wis., June 26—William 
B. Calhoun of the North America, was 
elected president of the Wisconsin 
Field Men’s Club at the annual meet- 
ing, held this afternoon. It was the 


first time in many years that the or- 
ganization met in this manner, the an- 
nual sessions in previous years having 
been held at one of the inland lake. re- 
sorts of Wisconsin and covering a pe- 
riod of three days. Because of the ex- 
istence of the state of war, the Wiscon- 
sin club did the same as other state as- 
sociations and convened only for the 
usual annual business meeting.. 

R. E. Hiscox of the National of 
Hartford, was elected vice-president, 
and Guy F. Risley, of the Hartford, was 
chosen secretary and treasurer. Elec- 
tions to the executive committee were 
as follows: C. P. Helliwell, of the 
Queen, to succeed himself; D. O. Stine, 
of the St. Paul Fire. & Marine. 

Three new members were admitted 
to the club: C. N. Hunt, of the Cleve- 
land National; Samuel T. Johnson, of 
the Rochester German, and H. T. 
Drake, of the St. Paul Fire & Marine. 


Will Have Managing Committee 


At the opening of the meeting it was 
announced that under the new Wiscon- 
sin anti-discrimination law, which be- 
comes effective July 9, the Wisconsin 
Inspection Bureau and the Central 
Audit Bureau will thereafter be in 
charge of a managing committee. This 
committee is to include a representa- 
tive of each class of company doing 
business in Wisconsin. The’ commit- 
tee will appoint a permanent manager 
of the Central Audit Bureau, to be 
known as the chief examiner. 

Great interest was displayed by the 
field men because of the important 
changes in the conduct of the business 
which will result from the anti-discrim- 
ination law. Although every member 
has familiarized himself with the pro- 
visions of the act, today’s meeting 
served as the first real opportunity the 
field men have had to get together and 
talk over the various points in rela- 
tion to the administration of affairs. 


Wieben Is Again Chief 


The Wisconsin Insurance Club reelected 
all officers, as follows: President, 
Wieben, German Underwriters; vice- presi- 
dent, Fred F.- Gordon, Boston; secretary 
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WISCONSIN AGENTS MEET 


—_ 


PELLET AND WOOD SPEAKERS 





National Association of Insurance 
Agents Has Accomplished Much 
in Getting Uniform Blanks 





Milwaukee, Wis., June 27—Forty 
agents from various cities of Wiscon- 
sin and a large contingent of Milwau- 
kee local men are attending the annual 
meeting of Wisconsin Association of 
Insurance Agents. Only routine busi- 
ness was transacted in a brief session in 
the morning. In the afternoon Clar- 
ence S. Pellet of Chicago told what the 
National association had accomplished 
on standard account current blank by 
meeting with a committee of the Na- 
tional Board. He told how George D. 
Markham of St. Louis and Lyman M. 
Drake of Chicago went to Washington 
and defeated in committee the proposal 
of the national government to tax 
agency incomes, as well as personal 
incomes of agents and profits of com- 
panies. Mr. Pellet also reviewed past 
victories of the organization. Donald 
M. Wood of Chicago spoke on com- 
pensation insurance. 











IN FIELD ozic INS.G 
; SPRINGFIELD, MASS. 
: ‘WESTERN DEPT. CHICAGO. AE DEAN Mer, 


The SPRINGFIELD is an American institution, born about seventy 
years ago in the Old Bay State—a land of stable institutions and heroic 
deeds—a land thickly strewn with monuments commemorating the most 
stirring events in American history—the home of Faneuil Hall, the old South 
Church, Bunker Hill, the Washington Elm, Lexington and Concord. 


The SPRINGFIELD has consistently adhered to sound practice, and 
has avoided unsafe and sensational methods and dangerous lines in conflagra- 
tion centers. It has promptly paid its obligations in every great conflagration. 
Its assets are invested in the choicest American securities, and its policy 
contracts are as safe as they can be made by human prudence and foresight. 


The SPRINGFIELD Specializes in Writing 
Explosion and Automobile Insurance 


A. F. DEAN, Manager Western Department, CHICAGO, ILL. 














and treasurer, Miss Gertrude Fielding. 
The executive committee consists of the 
following: R. A. Hutchinson, Boston; J. 
Henry Harbeck, Dubuque; H. E. Miller, 
Concordia; H. S. Norton, American, and 
C.. 2. Davis, Ohio Farmers. 

The Wisconsin Blue Goose also held 
its annual meeting today, and while prac- 
tically all of the many entertainment fea- 
tures of past annuals were dispensed with, 
there was a large attendance and the 
usual good cheer. The election of officers 
resulted as follows: Most loyal gander, 
Cornell Anderson, Home of New York; 
supervisor, Guy F. Risley, Hartford; cus- 
todian, O. F. Boelter, Crum & Forster; 
guardian, Jerry Sullivan, Wisconsin In- 
spection Bureau; keeper of the golden 
goose egg, Frank Dela Hunt, Northern 
of New York; wielder, George C. Wright, 
Mercantile of America. 


Elected Vice-Presidents 


Walter S. Alley, W. O. Young and C. 
R. Perkins, general agents at the United 
States branch of the North British, have 
been elected vice-presidents of the Penn- 
sylvania Fire, which is owned by the 
North British. 


Arrange for Subsidiary Bodies 


At the meeting of the explosion con- 
ference in New York City, subsidiary 
conferences were arranged for Atlanta, 
Chicago and San Francisco to work in 
harmony with the parent organization. 


Miscellaneous Notes 


W. A. Blodgett of Fred S. James & Co. 
of New York is on a western trip visiting 
the leading agencies of the three com- 
panies represented by the firm in this 
country. 

State Fire Marshal Friedley of Indiana 
predicts that within six months the state 
will be equipped with standard couplings, 
either by means of the new milling .ma- 
chine or by the adoption of the universal 
coupling. 

The Evarts Tremaine, Flicker Coomnany. 
local agents at Cleveland, raised $1,000 in 
the office for the Red Cross last week. Of 
the amount $500 was given by the firm and 
the remainder by individual members and 
employes. 


Texas Notes 


Lufkin, Tex., is contemplating the is- 
suance of a bond issue for the installation 
of a new waterworks system. 


Gonzales, Tex., has purchased a new 
fire fighting equipment at a cost of $19,- 
800. The fire station will be enlarged to 
take care of the new apparatus. 


We suppose that our forty-eight states 
have about four thousand legislators, and 
it would be too much to expect that all 
of thern will forget or neglect the need of 
insurance legislation. 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
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FULL WAR COVERAGE INSURANCE 


Agents wanted where not represented. 


























SAUQUUUOGQOUUUEAGUUUROAUUURGAUUEEOOUOUOEOOOUOOOOOUEOOOUOUOEGOUUUEOOOUROOOOUEOOOOUOOOQOUEOOOOOUEEOAOUEEHAUUIL 
= NORD-DEUTSCHE: 
= INSURANCE COMPANY = 
= 123 William Street UNITED STATES BRANCH = 
= New York J. H. Lenehan, Manager = 
STUMAVAUEGUOUUECUUOUUUUUEUUCUMEOECOCUUUUECUCUUEEEUEUECUCUOEUECETEUEUCOUUOSUCUCOCTCUETCTCECUOTLE LETTE EEE 
C. A. PALMER, President Cc. 0. — Vice-Pres. Ww. - ELDRIDGE, Secy 

S.D.ANDRUS, ’V.-Pres. & Man ’g Underwriter F.H.A LDRICH, Counsel. H. R. VERNOR, i Seey 


L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


F DETROIT, MICHIGAN (Organized 1913) 


Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 
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General News of the States 











OHIO AND WEST VIRGINIA 


COUNTY CANNOT TAX BONDS 








Paternelle Securities Placed in Vault 
for Safekeeping May Be 
Exempt 





The right of Franklin county, Ohio, 
to tax bonds placed by insurance com- 
panies in the honor of the state super- 
intendent, under the Ohio insurance 
laws, is questioned by the filing of an 
injunction suit against the county audi- 
tor and the county treasurer by the 
Paternelle of France. Judge Bigger 
granted a temporary injunction. 

If the position of the company is sus- 
tained, the county will lose $82,000 in 
taxes each year, and the tax duplicate 
will be reduced about $5,000,000 per an- 
num. The present suit involves but 
$5,705 in taxes, but this is for the one 
company only. The Paternelle has on 
deposit $50,000 of Cleveland municipal 
bonds and $50,000 of Cincinnati bonds. 
The company declares that the Cleve- 
land bonds are exempt under a section 
of the constitution that exempts all 
municipal outstanding Jan. 1, 1913, and 
that the law does not authorize the 
county auditor to correct the tax dupli- 
cate except for the current year. The 
auditor held that the bonds should have 
been listed in 1914-15-16 with a 50 per- 
cent penalty added. 





Linxweiler Is Honored 


’ For fifty years Jacob Linxweiler, Jr., 
has served the Teutonia of Dayton as 
its active head, and served it well. There 
is no company of its size in the United 
States which stands higher in the insur- 
ance ranks than the Teutonia. Last Sat- 
urday the directors and stockholders of 
the company gave a banquet at which 
he was the guest of honor. Of the many 
Ohio companies which have been in the 
field since Mr. Linxweiler took hold, the 
Teutonia is one of the few still remaining, 
and its career is a demonstration of the 
fact that a small company, if ably man- 
aged, may exist permanently and make 
money for its stockholders as well as 
give service to clients. 





Finds Valuable Package 


W. H. Costello, financial agent for the 
American National Fire of Columbus, 
found a package valued at $11,000 and 
containing $6,000 indorsed checks lying 
at the depot in Upper Sandusky, Ohio, 
the other day. It had been lost by A. A. 
Wise of Carey, Ohio, who had just sold 
a farm. Mr. Costello telephoned to a 
banker at Forest telling about the pack- 
age. Mr. Wise returned to Upper San- 
dusky, hunted up Mr. Costello, who turned 
over the package and the latter was of- 
fered a reward of 15 cents, the price of 
the telephone message. Mr. Costello de- 
clined to receive the reward. 





Cleveland Club Patriotic 


The Cleveland Fire Insurance Club, 
which will be the successor of the Cleve- 
land Fire Insurance Exchange, has in- 
vested a sum of the deposits made by 
members in Liberty bonds. A meeting of 
the Fire Insurance Exchange will be held 
on Monday of next week for the purpose 
of considering the new state laws which 
go into effect on July 1. Many readjust- 
ments will be necessary to meet the re- 
quirements of these laws. 





New Rating in Ohio Bureau 


The Ohio Mill and Elevator Rating Bu- 
reau, J. W. McCord manager, has been 
organized at Columbus in accordance with 
house bill No. 296, and will begin opera- 
tions July 3. 

The following admitted companies will 
clear through this bureau: Miller’s Na- 
tional, Chicago; Ohio Millers Mutual, Can- 
ton; Pennsylvania Millers Mutual, Wilkes- 
barre, Pa.; illers Mutuals Association, 
Alton, Ill.; Mill Owners Mutual, Des 

i ; Millers Mutual, Harrisburg, 
Pa.; Texas Millers Mutual, Ft. Worth: 
Lansing, Mich.; Grain Dealers National 
Mutual, Indianapolis. 





Austin McElroy, president of the Insur- 
ance Underwriters Association of Colum- 
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This company has a record of service and of meeting its obligations that will match any institution in 
It sees to it that agents and policyholders are liberally treated, and that friends worth 
while are made for this company. 


An agency of the MINNEAPOLIS means something to an office. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


W. C. LEACH, Secretary 











bus, has just returned from a fishing trip 
at Pigeon River, Mich. 
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AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


_ JOHN A. DODD 
Secretary 











COLUMBUS AS HEADQUARTERS 





Ohio Stamping Service Will Be Guided 
From the State Capital by 
W. J. Beggs 





The headquarters of the Ohio audit- 
ing service will be at Columbus, and 
not at Cleveland, as announced last 
week. Colmbus is regarded as the nat- 
ural headquarters for this service and 
superintendents will be employed to 
have charge of Cleveland, Cincinnati 
and Toledo offices. W. J. Beggs, secre- 
tary of the Cleveland Fire Insurance 
Exchange, will supervise the Ohio au- 
diting service at Columbus and hence 
will not need a local superintendent 
there. 

The details are now being rapidly 
worked out, but it is not likely that 
the agents can begin sending their daily 
reports through the various stamping 
offices until Aug. 1. This system has 
been put into effect in some other 
states and has proved very successful 
in enabling companies to comply with 
anti-discrimination laws and treat all 
assured with justice. 





New Agency Opens in Corydon 


Miss Georgia Wheat and Clyde R. Lot- 
tick have opened an agency in Corydon, 
Ohio, where life, fire, tornado and auto- 
mobile policies will be written. The new 
agency will represent the Aetna Life of 
Hartford and the Northern Assurance 
Company of London. 





Ohio Notes 


Of the first 500 places inspected in Ohio 
under the conservation movement 95 per- 
cent were found to need fire hazard cor- 
rections. 


John R. Martin, special agent of the 
Continental, who had been confined to his 
home in Cleveland with tonsilitis, is again 
able to be at his desk. 


Eighteen out of 21 grain fires that have 
occurred in Ohio in the last two weeks 
have occurred in uninspected buildings 
that have not been inspected. 

Charles Miller, an investigator in the 
Ohio fire marshal’s office, has resigned 
and, on July 1, will take a position with 
the National Board, working in New York 
and New Jersey. 


Upon the death of D. A. Smalley of 
Milford, Ohio, his agency was taken over 
by Leonard L. Harding, who has a large 
agency at Milford. This adds four com- 
panies to Mr. Harding’s agency—Home of 
New York, National, Ct, N. Y. Under- 
writers and Queen. : 


- 





GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 





1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in.the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
ized 1864 


Security Ins. Co. 
Organiz 


Organized 1881 





COMBINED STATEMENT 





Capital - . - $250,000.00 
Assets - - - 895,201.24 
Surplus to Policy Holders - 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 
Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a genera! 
business. 


Our contracts have been good for three 








fourths of a century and are still good. 








Insurance 


First National Fire 


Washington, D. C. 


Company 





ROBERT J. WYNNE, President 
JOHN E. SMITH, Managing Underwriter 








An American Fire Insurance Company 
Agents wanted where not represented. 
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HOOSIER FIRE FIELD MEETING 





Hear Speakers of Great Interest—De- 
cide on Conservation 
Plan 





The meetings of Indiana fire field 
men held at LaPorte on Tuesday and 
Wednesday of last week were well at- 
tended and were marked with an earn- 
est desire to cooperate in the various 
activities of the various bodies repre- 
sented. At the annual meeting of the 
State Fire Prevention Association of 
Indiana, held on Wednesday, President 
James A. Bawden presided and guided 
the informal program of discussion of 
plans and methods for safeguarding 
property in the state. There was no 
definite program of speeches, but Rob- 
ert R. Head, assistant state fire mar- 
shal, was present and gave some sta- 
tistics and other information of inter- 
est. He stated that the records of the 
fire marshal’s office indicate that fire 
losses in Indiana showed an increase 
of over $1,200,000 during the'first three 
months of this year, as compared with 
the same period last year. 

The following officers were elected: 
President, E. A. Loop, Ohio Farmers; 
vice-president, A. C. McCabe, Phoenix, 





MICHIGAN AGENTS’ ISSUE 


Part 3 of this issue is devoted to the 
recent convention of the n As- 
sociation of Insurance Agents, held at 
Lake Harbor, near Muskegon. The 
Michigan association has long been one 
of the prominent organizations of its 
kind in the west and its activities have 
been kept up to the high water mark. 
The feature of this year’s convention 
was the resignation of W. A. Eldridge, 
who had been secretary of the Mich- 
igan association since it was started. 
He was regarded as a man who ha 
kept the machinery going for a num- 
ber of years. 











Eng.; secretary-treasurer, Richard Crei- 
felds, Jr.. New York Underwriters; 
executive commitee, James A. Bawden, 
W. F. Watson, L. W. Grupe, Frank G. 
Herman and I. D. Goss. 

The Indiana Field Club elected Frank 
G. Herman as secretary to succeed 
Fred B. Clarke, resigned. 


ELLSWORTH BEEN APPOINTE 








Benton Harbor Attorney, Prominent in 
His Community, Is Named Mich- 
igan Insurance Commissioner 





Judge Frank H. Ellsworth of Benton { 
Harbor, Mich., has been appointed in- 
surance commissioner of Michigan. 
Mr. Ellsworth is a former probate 
judge, is president of a bank, a cor-! 
poration attorney, head of the Mich- 
igan Realty Company, and represents 
the Globe Indemnity. 





Young Caldwell Rejected 


A Peoria paper published a story the 
other day about the son of State Agent 
Homer Caldwell of the Springfield. The 
little boy endeavored to enlist as a drum- 
mer. The paper speaks as follows: 

Homer Caldwell, aged 9 years, 218 
Barker avenue, rushed into the office of 
the marine recruiting station. He had 
come from the Apollo theater, where mo- 
tion pictures of marine life were being 
shown. 

“I want to enlist,” he told Sergeant 
Daleiden. 

“Want to enlist. Why, child, you’re 
too young,” laughed the sergeant. 

Why, there’s fellows in the pictures 
younger’n Iam. I want to be a drummer 
boy in the marines,” returned the little 
fellow. 
‘ The youngster’s disappointment at be- 
ng “rejected” was somewhat assuaged 
When he was provided with’ a quantity of 
Soldier” pictures. 





Receives 316 Reports 


The Conservation Association of Wis- 
Consin has received 316 reports, accom- 
ganied by a total of 648 recommendations, 
rom the special committees of inspectors 
now making a survey of Wisconsin, ac- 
cording to E. G. Frazier, president of the 


1915 1916 
Premiums and assess- 

SUOGUER Mos Gececet cee $881,726 $950,067 
Paid for losses...... 655,223 807,154 
| RaaDiHtes® ..i's hese’ 72,167 98,080 
SUSINUS  coiccvicneweuns 644,120 623,006 





Premiums and Assessments of 200 
Town Mutuals Show Decided 
Increase 





Madison, Wis., June 26—The 1916 
premiums and assessments of 200 town 
mutuals of Wisconsin exceeded those 
of 1915 by $68,340, while the losses of 
1916 exceeded those of 1915 by $141,- 
930.90. On the other hand the losses 
of 1914 were greatly in excess of those 
of 1915 or 1916, the total of 1914 being 
$899,022.93. The better showing of 
1915 can no doubt be ascribed to the 
unusual rains and cool weather of that 


ear. 

The following comparisons in town 
mutual business in 1915 and 1916 will 
be of interest: 


Only a small part of the farm prop- 
erty of the state is protected by other 
than the town mutual companies. Dur- 
ing 1916 only one new town mutual was 
admitted, the North Wisconsin Finnish 
Farmers of Marengo. 

On the 37 domestic mutuals, formerly 
known as city and village mutual com- 
panies comparative statistics follow: 


Premiums and assess- 1915 1916 
WIGS. §coiss bs ce teees $195,592 $231,616 
Paid for losses....... 95,281 111,585 
tates: occ ckcwewes 12,761 41,463 
SUEPIUS .c secwnccesies 329,336 343,683 





Loses Indiana Suit 


In a case in which the Globe and Rut- 
gers Fire is interested, the Indiana ap- 
pellate court has decided against the com- 
pany. The policy covered the assured’s 
goods “while contained in the one-and- 
one-half-story frame, with shingle roof, 
dwelling house and additions situate.” 
Part of the goods destroyed or damaged 
were not in the said dwelling house, but 
in an outbuilding about fifteen feet from 
the dwelling. The agent had inspected 
the premises and the policy was written 
to cover all the goods. The court holds 
that under the circumstances oral evi- 
dence was admissible to make the policy 
cover the goods. 





Moloney Locates at Pontiac 


Vet. S. Moloney, who has conducted a 
local agency at Cheboygan, Mich., for 
many years and is recognized as one of 
the leaders among local agents in Michi- 
gan, has decided to locate in Pontiac and 
engage in the general insurance business 
there. He was president of the Michigan 
association two years ago and was re- 
sponsible largely for the very excellent 
program conducted by the organization 
when it held its annual meeting at Che- 
boygan. 


$100,000 Men Go to Colorado 


Twenty members of the _ Protective 
League Life’s $100,000 club will leave the 
head offices at Decatur, Ill, Aug. 23, for 
a trip to Estes Park and other points in 
Colorado. The party will be gone about 
ten days. J. R. Paisley, president of the 
company, is planning for the western trip 
and Henry N. Hansen and Wesley D. Lipe 
are other Decatur men who will go. 








Wisconsin Passes Reinsurance Bill 


A bill limiting reinsurance similar to 
the one passed by the Illinois legislature 
has passed the Wisconsin senate. 





Inspected Many Elevators 


The Illinois Inspection Bureau has in- 
spected 110 grain elevators in Illinois and 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 











Cash Capital, - - - $1,000,000 00 

Assets, - - - 8,553,704 22 

Liabilities, - - - 4,222,485 60 

Net Surplus, - - - 3,331,218 62 

Surplus for Policy Holders, - 4,331,218 62 
HEAD OFFICE 





association. 


Cor. William and Cedar Streets 


Buckeye National Fire 


Insurance Co. 
Capital $100,000 (9%) Net Surplus $46,135.00 


Managing Underwriter 





Writing Business Through Ohio nts Conservative Underwritin: 
ECONOMIC MANAGEMENT “MAKING SPLENDID DR 








OHIO AGENTS WANTED! 











F. R. Ormsby, Pres. 


Capital $300,000 





G. F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 














TOTAL ASSETS, - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO: 
Incorporated 1850 





$2,486,445.48 
R. SMITH, Secretary 





VAN WERT, OHIO 


The Central Manufacturers’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 








Dayton Mutual Fire 


Insurance Co., PA*7O™ 


B. C. COLEMAN, Secy. 


Conservative and Careful - 
Managemeut 


AGENTS WANTED 
Address Home Office. 











E, J. Forney, Pres. J. M. Cook, Sec’. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





$6,519,788 
385,313 


Insurance - 
Total Assets 


An Agency Company 








Home Office 
Lumber Underwriters 


E.F. PERRY & CO., Inc. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


66 BROADWAY 


Louis H. Parker 
Manager 


- NEW YORK 














The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana's $7,000,000.00 


fire insurance premiums at home. 




















STRICTLY FIREPROOF 


NEW HOTEL * 


BREVGORT 


Chicago, Illinois 
On Madison St., near LaSalle 
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has made recommendations for their im- 
provement. It has got excellent returns 
on this work. This inspection is appro- 
priate at this time, when conservation of 
food resources is uppermost. 


SCHRAMM HEADS FIELD CLUB 








Bureau Company Men of Iowa Hold 
Annual Meeting at Des Moines— 
Dinner for Freeman 





The Iowa Fire Underwriters Field 
Club held its annual meeting at Des 
Moines last Wednesday. R. E. Schramm 
of the National-Ben Franklin was 
elected president; Gus M. Wise of the 
State of Pennsylvania, first vice-presi- 
dent; C. J. Babcock of the Germania, 
second vice-president; W. H. Faulkner 
of the United States Fire, secretary; H. 
A. Houghton of the Fireman’s, treas- 
urer, and Esther Waldman, assistant 
secretary. The executive committee is 
composed of Messrs. Schramm, Wise, 
Babcock, Faulkner, ex-President E. S. 
Freeman of the Agricultural, R. V. 
McCormick of the American, George 
Schrup of the Dubuque, H. V. Myers 
of the Prussian National, E. D. Finch 
of the Northwestern National and G. C. 
Johnson of the Rhode Island. Follow- 
ing the meeting a dinner was given in 
honor of retiring President Freeman. 

The club has been going for one year 
now and has resulted in a considerably 
better feeling among the Bureau field 
men. A spirit of cooperation prevails. 
The friendly relations established dur- 
ing the past year will no doubt be a 
tower of strength in the business under 
the new conditions that now exist in 
the state. 





Wisconsin Notes 


Stanley, Wis.; is considering 
$10,000 water improvement bonds. 

Cuba City, Wis., is preparing to enlarge 
its water supply system and pumping 
equipment. 

At Waukesha, Wis., A. C. Willbe, for- 
merly an instructor at the high school, 
and J. F. Judin have formed a partnership 
and will write insurance. 


Ellsworth, Wis., is about to award con- 
tracts for the construction of a new ar- 
tesian well and installing a motor-driven 
pumping equipment for the village water 
supply and fire protection system. 

Racine, Wis., has placed in service a 
triple hose and chemical engine. The 
only important piece of horse-drawn ap- 
paratus remaining in the Racine equip- 
ment will be supplanted by a motor-driven 
truck before the end of the year. 


Walter Pisczek of Milwaukee, who was 
arrested on a charge of arson, on allega- 
tions that he set fire to the home of his 
mother-in-law, Mrs. Francis Dumbek, Mil- 
waukee, was bound over to the municipal 
court for trial after a hearing in district 
court, 

The firm name of West, Nevitt & Tuttle 
at Oshkosh, Wis., has been changed to 
West, Nevitt & Henkel Co. H. A. Henkel 
has been connected with this agency for 
several years, but for business reasons 
the agency was operated under the old 
firm name. 


Milwaukee will be obliged to add fifty 
to sixty firemen to the present force of 
the fire department if the so-called Get- 
telman bill, giving every fireman one day 
off in three, instead of one day off in four, 
is signed by the governor. The bill has 
passed both houses of the legislature. 


issuing 





W. M. Forkner, a local agent at Logans- 
port, Ind., and Mrs. Ella Swigart, were 
married last week. They are now in IIli- 
nois on their honeymoon. 





A. E. Vandeventer, special agent of the 
Aetna at Chicago, is spending a few weeks 
vacation in Nevada. 


NORTHWESTERN STATES 


LEAGUERS JUMP ON OLSNESS 











Commissioner Victim of Attack Be- 
cause of Alleged Partisan Distribu- 
tion of Advertising 





Commissioner Olsness was singled 
out at a meeting of the nonpartisan 
league at Mandan, near Bismarck, N 
D., for an attack by his own party lead- 
ers because in the distribution of in- 
surance statements for publication he 
has awarded some to newspapers that 
have been opposed to the league. 

The insurance companies under 
North Dakota statutes pay for the pub- 
lication of these statements, showing 
the condition of the corporations at the 
end of the fiscal year. The aim of past 
administrations has been to give the in- 
surance companies as nearly as pos- 
sible their money’s worth by giving the 
statements to the papers of most gen- 
eral circulation. 

Commissioner Olsness, a good leaguer, 
cut down the patronage awarded the 
daily papers, all but one of which have 
opposed the league, 75 percent, but he 
did not succeed in appeasing the desire 
for vengeance of President Townley, 
and as a result he was pillorized at the 
Mandan session. 





POLICY IS NOT UNDERSTOOD 





Features of the Crop Protection Con- 
tract of the Bankers of Helena, 
Mont. 





Some of the insurance companies as- 
sert that the crop policy of the Bank- 
ers of Helena, Mont., is not thoroughly 
understood by the policyholders. The 
policy provides that the crop must be 
harvested and if the crop turns out 
less in value than $7 an acre, then the 
Bankers pays the policyholder the dif- 
ference between what it turns out and 
$7. The policyholder receives nothing 
for hail losses or other disasters un- 
less the crop is harvested and. the re- 
sults turn out less than $7 an acre. 

According to present prices almost 
any crop would amount to $7 an acre. 
A policyholder might lose 50 percent 
of the crop by hail and yet get noth- 
ing. Representatives of other compa- 
nies say that if grain were selling at a 
low price the policy might be of some 
value on account of drouth and other 
contingencies, but not from the hail 
standpoint. 





MAY HAVE TWO POSITIONS 





Report Has It That Commissioner 
Sanborn May Become Secretary 
to Minnesota’s Governor 





Commissioner Sanborn of Minnesota 
is likely to occupy two positions, one 
being his present one as head of the 
insurance department and the other as 
private secretary to the governor. E. 
L. Thornton, chairman of the Repub- 
lican state central committee and pri- 
vate secretary to the governor, will 
shortly retire to enter the banking 
business, and it is thought that Com- 














EST. 1880 





“A Staunch and Reliable American Company” 


CASH CAPITAL, $400,000.00 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
4 F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 
E. P. WEBB 


“37 Years of Honorable Indemnity” 


missioner Sanborn can divide his time 
between two positions. .In this event, 
it is stated a new position will be cre- 
ated in the insurance department to 
give him more help, and C. C. Wright, 
a St. Paul attorney, is mentioned as 
the possible appointee for this job. 





Western Notes 


Deputy Commissioner W. D. Austin of 
North Dakota is back from an outing at 
Lake Marion, Minn. 

A jury in the district court of Barton 
county, Kansas, returned a _ verdict of 
guilty against W. W. Harris of Great 
Bend, Kan., indicted for arson. Harris 
lived on a farm, owned by his mother, 
three miles east of Great Bend. The farm 
barn, containing three _ stallions, - was 
burned August 16. Insurance companies 
paid $6,500 insurance on the horses alone 
and considerable sums on other property. 
At the trial it was shown that the stal- 
lions cost only $1,300 and that the har- 
ness, alfalfa seed and some other prop- 
erty had been removed from the barn and 
secreted before the fire. 











Dealing With the 


Delinquents 


By W. H. Steele, 
Hastings, Neb. 


Y EXPERIENCE in the field has 
M proved conclusively that the 

agent who is a chronic delin- 
quent is not a safe or profitable rep- 
resentative for a company. 
There are two classes of these chronics, 
viz.: The one who is slack in his busi- 
ness affairs, lets his collections drag, 
and therefore is never in a position to 
pay; and the one who trades out or 
collects the premiums and spends the 
company’s money, when he knows 
there is very little probability that he 
will be able to replace it. 

Even though a company might be 
fortunate enough not to get caught for 
a large premium balance, the expense 
of doing business with such men eats 
up all the Profits in dealing with them. 











Besides the annoyance and possible 
premium loss, there is a more serious 
feature to be considered, which is too 
often overlooked. The man who is too 
shiftless to collect and pay his pre- 
miums, is certainly too irresponsible to 
be trusted in placing a company’s busi- 
ness. 


As an instance of how business is usu- 
ally done in such agencies: A total loss 
was reported on a $1,500 dwelling policy 
and when estimated it was found that 
the building could be replaced for a little 
more than $800. The agent had sat at his 
desk and tied the company up on a $1,500 
insurance contract in a state having a 
valued policy law without knowing any- 
thing about the assured or his property. 


So far as the second class of delin- 
quents is concerned, there is very little to 
be said except that there should be a 
more concerted action between the field 
men and the companies to entirely elimi- 
nate such agents from the local agency 
force. It would reduce losses, litigation 
and expenses and raise the standard of 
representation. 

The old maxim, “A man is known by 
the company he keeps” is quite as true 
if reversed in this case, “A company is 
known by the man it keeps.” 

The company that is so fortunate as 
to be represented in a community by a 
respected, reliable and successful business 
man is sure to write the best class of 
business for the best class of people, 
while the undesirable and unprofitable 
business will naturally go to the incom- 
petent and irresponsible agents. 





Sprinkler System 
Worked Perfectly 














A new variety of sprinkler equip- 
ment was used in a barber shop fire 
at Donnellson, Towa. Lightning en- 
tered the rear room of the building 
through the medium of electric wires 
that followed the water pipes. The 
floor of the room near the water meter 
took fire. Nearby was a large wooden 
bucket filled with water. 
dently burned through the side of the 
bucket, letting the water out and 
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OHIO 
FARMERS 


INSURANCE 
COMPANY 
LEROY, OHIO 
F. H. HAWLEY 


President 


W. E. HAINES 


Secretary 


Western Dapertment 
CHICAGO 
CHARLES L. HECOX 


anager 


GUY A. RICHARDS 


Assistant Manager 
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quenching the fire. 


Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
| likeness rarely 


‘| splendid cafes 
for ladies and 
gentlemen, al- 


soa Club Grill 








Exclusively Eurepean Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 
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IN MISSOURI VALLEY FIELD 


PEEVE IOWA MANUFACTURERS 





Davenport Kickers Will Not Be Placed 
on Separate Classification—Resent 
New Laws 


Davenport manufacturers who re- 
cently complained that they are not 
getting the benefits of lower fire insur- 
ance rates despite the fact that Daven- 
port was placed on a different classifi- 
cation basis some months ago, are not 
likely to have their requests granted. 
It transpires that the complaining 
manufacturers are largely those who 
had a cut rate under tne system that 
existed before the anti-discrimination 
law became effective. Their policies 
are now expiring and they find that 
things have changed under the law 
which is repealed July 4. With higher 
rates in lowa the apparent tendency in- 
stead of lower, no relief can be prom- 
ised them and it is unlikely that the 
companies will again accept their busi- 
ness at rates below the published sched- 
ules. 





Fox Goes to New York 


Ed C. Fox, state agent of the North 
British & Mercantile, has left Kansas to 
become assistant general agent for the 
same company in New York. Mr. Fox will 
take up his new duties July 1. D. E. 
Gallagher succeeds him in the Kansas 
field work. ’ 

There were more than one hundred in- 
surance men and their wives attended a 
farewell dinner given to Mr. and Mrs. 
Fox. An excellent program was arranged 
on chronological lines, opening with a 
toast by Harrison Clarkson, veteran in- 
surance man, who gave Mr. Fox his first 
training in insurance work. 


Many Small Organizations 


The local agents in the smaller cities 
of Iowa are forming associations that bid 
fair to become quite a factor in_the in- 
surance life of the state. Mason City and 
Oskaloosa agents are the latest to form 
local associations and reports that reach 
Des Moines indicate that there will be 
many others. They are for social pur- 
poses only and are founded on similar 
constitution and by-laws as the associa- 
tion in Des Moines. 


George E. Carr Enlists 


George E. Carr, special agent for the 
German-American at Des Moines, has 
joined the navy and left this week for the 
Great Lakes training station at Chicago. 
Mr. Carr is the son of President Carr of 
the Fidelity Fire of Des Moines, which 
reinsured some years ago in the Ger- 
man-American. 





Tornado Trouble in Iowa 


Property damage running into thou- 
sands of dollars was done by high winds 
in Iowa recently. Sioux City and Jef- 
ferson seem to have been the heaviest 
sufferers. A wind that reached 92 miles 
swept Sioux City and claims in large num- 
ber are reaching Des Moines offices. 


Hunter Will Fight 


Harry J. Hunter, special agent for the 
Continental, has joined Company C of Des 
Moines, a new engineering company now 
being formed. Mr. Hunter was formerly 
with the Witmer & Kauffman agency. 





Will Travel for Phoenix 


D. H. Manley has disposed of his agency 
at Cassville, Mo., to Cyril Reese and will 
now travel for the Phoenix of Hartford 
in southeast Missouri. 


Missouri Notes 


W. D. Snow has purchased the agency 
of A. D. McCrosky at Stewartsville, Mo. 

R. C. Haenssler, for a number of years 
&@ local agent at St. Charles, Mo., and 
prominent in local politics, died at his 
home last week. 





Marvin Brown, state agent for the 
Pennsylvania Fire for Kansas, has applied 
for admission to the officer's reserve corps 
at Fort Riley. 





License Reciprocals in Texas 


Licenses to do business in Texas have 
just been issued to the following recipro- 
cal companies: Consolidated Underwrit- 
ers of Kansas City, Bankers Interinsur- 
ance Alliance of Kansas City, Southern 
Lumber Underwriters of New Orleans and 
Utilities Indemnity Alliance of St. Louis. 








J. H. MACFARLANE, 
MANAGING UNDERWRITER 





CASH CAPITAL $839,130.00 





CUEVELAND:NATIONAL 


FIRE.INSURANCE COMPANY 


CLEVELAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


Cc. H. BISHOP 
PRESIDENT 


0. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 











KENTUCKY AND THE SOUTH 


W. F. DUNBAR IS IN NEW POST 








Insurance Commissioner of Tennessee 
Resigns to Become Manager of 
Southeastern Underwriters 
Association 





Nashville; Tenn., June 27—Effective 
July 1, Commissioner W. F. Dunbar of 
Tennessee has resigned his position to 
become manager of the Southeastern 
Underwriters Association at Atlanta, 
the place being a new one created for 
him. To the insurance interests of 
Tennessee, the resignation is regarded 
as a distinct loss, for the retiring com- 
missioner has won for himself consid- 
erable reputation and Governor Rye ac- 
cepted his resignation with the greatest 
regret, 

Mr. Dunbar began the insurance busi- 
ness with the old New Orleans com- 
pact in 1893 under Col. W. C. Nelson. 
While thus engaged for five years he 
took a law course at. Tulane Univer- 
sity and at the time of gsaduation ac- 
cepted a position as rating clerk for 
the Southeastern Tariff Association. 


He resigned to become special agent 
of the Greenwich. Subsequently he moved 


elevators, flour mills and food manufac- 
turing plants and repositories completed 
within a week’s time. 


CONSERVATION MEN TO MEET 


Association to Convene at Louisville 
and Decide Upon Plan of 
Action 


The Conservation Association of 
Kentucky has sent out notices calling 
members of the organization to as- 
semble in Louisville on July 10 to or- 
ganize and to receive final instructions 
for carrying out the work of the or- 
ganization. David Caldwell, president 
of the association, said on June 25, that 
it had been desired to hold an earlier 
meeting than this, but that there has 
been much preliminary work to be 
handled and July 4, in the middle of 
next week, would interfere with a suc- 
cessful meeting. 

It is the purpose of Mr. Caldwell and 
the executive committee, to announce 
the districts and assignments for all of 
the field men and others who will be 
assigned to the work in Kentucky and 
to distribute the credentials which have 
been received from the office of the 
Kentucky fire marshal. Each man will 
be coached in detail as to what his 
duties are and as to the extent of his 





to Atlanta to become chief rating ‘clerk 
in the office of the Southeastern Under- 
writers Association. While thus engaged 
- _—— special agent of the Agricul- 
ural. 

Later he accepted the position of secre- 
tary of the Memphis Insurance Exchange 
and secretary and treasurer of the Mem- 
phis Fire Insurance Patrol. He served 
in that capacity for seven years. When 
the insurance rating function of the ex- 
change was taken over by the Tennessee 
Inspection Bureau Mr. Dunbar became an 
independent adjuster for a number of 
leading companies for west Tennessee, 
Arkansas and Mississippi. 

Becoming interested in the possibilities 
of a new fire door and the deficiencies of 
the old type of doors, he undertook to 
develop and market a door which differed 
radically from any door that had preceded 
it. He manufactured and sold these doors 
at Memphis for several years and 300 
were placed in the new Equitable building 
in New York and no other than this, 
the Saino door, would be accepted by 
the architects. This business was sold 
out in 1914 by Mr. Dunbar, but the manu- 
facture of this fire device is extensively 
manufactured over the country and in 
Canada by the succesors of the developer. 

Mr. Dunbar was with the Memphis 
agency of Marx & Bensdorff at the time 
= we by Governor Rye, June 





Conservation Men Plan Inspection 


The executive committee of the Con- 
servation Association of Tennessee will 
meet in Nashville July 2 to complete 
districting the state and the assigning 
work to individual members of the asso- 
ciation. Inspections will be commenced 
immediately. It is the aim of the asso- 
ciation to have all inspections of grain 


authority. Cards identify the bearers 
as special conservation inspectors. 
First of all Louisville will be in- 
spected and it is believed that the re- 
mainder of the week will be required 
for the purpose. Following that date 
the field men and other special conser- 
vation inspectors will be assigned to 
the outlying sections of the state. 
Foodstuffs will claim immediate atten- 
tion when the work begins. The eleva- 
tors and grain storage warehouses and 
other food storage places will get their 
inspections at the very outset, both in 





Louisville and in the state, while other 
products will be taken in their turn. 


Allen to Wear Stripes 


G. R. Allen, of Mayfield, Ky., must serve 
a sentence of from one to six years in the 
penitentiary for entering into a con- 
spiracy with V. E. Allen and others to 
burn his tobacco barn. The crime was 
committed seven years ago, but was not 
disclosed until A. L. Brand of Mayfield be- 
came a deputy state fire marshal. 


To Meet at Louisville 


A meeting of field men covering Ten- 
nessee has been called at Chattanooga 
July 3. This meeting will consider a 
number of underwriting questions, among 
which will be the matter of checking ir- 
regular practices which have been com- 
plained of against several local agents 
working in the state. 


Tennessee Makes Report 


A report of Commissioner Dunbar, of 
Tennessee shows that the premium income 
for that state of fire and marine com- 
panies amounted to $5,555,901. Losses 
footed up $3,721,322, making the loss ra- 
tio 67 percent. he total number of 
companies doing this business last year 
was 110 stock companies, 12 reciprocals, 
1 state mutual and 29 county mutuals. 


Tennessee Notes 


The Svea Fire has been licensed in Ten- 
nessee, 


B. J. Homes, a Memphis, Tenn., insur- 
ance agent, filed a voluntary bankruptcy 
petition in federal court. His liabilities 
were given as $2,452.33. 


. Southern Notes 

The Western of Toronto will wait until 
fall before naming a successor to L. M. 
Quarles, who retired July 1 as_ special 
agent in Virginia, on account of the un- 
certainties incident to conscription. Mean- 
while agents will report to the home office 
direct. 

Charles D. Greer, of Louisville, general 
agent of the Fidelity & Deposit, has 
landed the $450,000 bond required by the 
government of Mason, Hanker & Co., of 
Richmond, Ky., and New York, the gen- 





eral contractors who will build the army 
cantonment in Louisville. 








F. L. MINER 
VICE-PRESIDENT 


c. S. VANCE 
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IOWA NATIONAL FIRE INSURANCE Co. 


SUITE 314 HIPPEE BLDG. 
DES MOINES, IOWA 


JOHN L. BLEAKLY, President 
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CAPITAL, $500,000.00 
WILL COMMENCE WRITING INSURANCE JANUARY 2, 


SPLENDID OPPORTUNITIES FOR BOTH 
POLICYHOLDERS and AGENTS 


Cc. M. SPENCER 
SECRETARY 


FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 
SUPT. OF ACENTS 
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George W. La Brande 
Albert Berg 

A. O. Eberhart 
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Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


BOARD OF DIRECTORS: 


George T. Simpson Carl G. Schulz J.C. Fulton 
C. L. Maguire Louis F. Dow George Jarchow' 
Julius A. Schmahl Louis B. Krook Dr. J. J. Ecklund 


Joseph I. Silbar 


Jos. I. Silbar, Sec’y 
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MOUNTAIN AND COAST FIELD 


DEATH OF WILLIAM KEATING 








Insurance Commissioner of Montana 
Passed on Last Saturday—Was 
Forceful and Successful Official 





William Keating, insurance commis- 
sioner of Montana, died at his home in 
Helena last Saturday afternoon of 
apoplexy. He was 60 years old. He 
leaves a son and daughter. Mr. Keat- 
ing was born in Edinburgh, Scotland, 
and came with his parents to Canada 
when 13 years old. He attended school 
in Toronto and was later a telegrapher 
and a railroad man. He moved to 
Montana in 1900 and settled in Mis- 
soula, where he has lived ever since. 
In 1912 he was elected state auditor and 
insurance commissioner and in 1916 
was re-elected. He was a man of 
strong will, was determined to do what 
he believed was right and sought to be 
absolutely fair in the administration of 
his office. He had recently had some 
lively controversies with big promo- 
tion schemes which he barred from op- 
eration in Montana. 


GETS CLEVELAND NATIONAL 





J. F. Magee of San Francisco Adds 
Another Company to His Fleet 
for the Coast 


San Francisco, Cal., June 27—J. F. 
Magee of San Francisco, who was ap- 
pointed Pacific Coast general agent for 
the National Trades Fire of Chicago 
last week, has also been appointed to 
represent the Cleveland National Fire 
in the same capacity. His agency also 
represents Columbian National Fire, De- 
troit National Fire, Pacific National 
Fire and Minneapolis Fire & Marine. 


Will Report to San Francisco 


Colorado, which has been reporting to 
the western department of the Pennsyl- 
vania at Chicago, has been added to the 
Pacific Coast department at San Fran- 
cisco. Kentucky and Tennessee have been 
added to the Chicago department. 


Will Start an Agency 


W. H. Pickett, connected with the Rob- 
erts & Leahy Mercantile Company at 
ee: N. M., is starting an agency 

ere. 


Get No Endorsement 


San Francisco, Cal., June 27—A dele- 
gation of nonboard agents at Fresno, Cal., 
who visited San Francisco to get the com- 
panies’ support for the organization of 








The Pioneer German Fire Insurance Company in America 








UNITED STATES $30,000,000 


Organized in 1854 


Hamburg -ABremen 
Hire Insurance Company 


-HAMBURG, GERMANY 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











local boards of nonboarders to meet com- 
petitive measures instituted by board 
agents, has returned home without en- 
dorsement of companies for the project. 





Losses of the Week 











Port Arthur, Tex., June 19—The loss on 
the schedule of the Home Laundry, owned 
by Henry Lohman and located at 220 
Houston avenue, is total. Insurance: 


Natl. Ct. ....$5,000 Springfield ...$ 500 
Com’Ith, N. Y. 2,500 Netherlands 500 
Niagara ..... 


1,000 Mutual Mos..10,000 
* * * 


La Crosse, Wis., June 21—Fire from de- 
fective wiring caused a total loss to the 
wall paper stock of the A. & C. Johnson 


Co., at 221 Main street. Insurance: 

Natl, Ct. ....$ 500 Globe & R. ...$ 500 
Natl. Union .. 500 Buff. Ger. 1,500 
PACINO 32<5.000 500 Concordia 1,000 
Springfield 500 Allemannia 500 
Phoenix, Ct. 500 


-- 1,000 Prus. Natl. 
* * a 


Blackduck, Minn., June 16—A loss total 
to insurance is reported on the general 
merchandise stock of T. A. Cross at Main 
and Margaret streets. Insurance: 


Hartford ..$1,500 Springfield ...$1,500 
Serre et 1,500 Ger.-Amer. - 1,500 
* * * 

St. Paul, Minn., June 21—Fire of un- 


known origin caused a total loss to the 





hardware stock of Alfred J. Frank. In- 
surance: 

Agricultural .$1,000 German, W.Va.$2,000 
er) er es ,000 Hanover ..... 4,000 
Citizens, Mo.. 2,500 Home ....... ,000 
Equit. F. & M. 1,500 Lon. & Lanc.. 1,000 
Franklin ..... 500 North., Eng ,500 
Fire Assn. ... 6,000 Pa. Fire 3,500 
Firemens, N.J. 2,000 Queen ....... 3,000 
German Alli... 5,000 Scot. U. -. 2,500 
Ger.-Amer. 3,000 St.Paul F. & M. 4,000 


- 1,000 
* 


Warren, O., June 22—Fire of unknown 
origin caused a $30,000 loss to the M. & D. 


Security, Ct. 
* * 


a Co. Insurance (partial 
ist): 

Mech. & Tr...$3,000 Ham.-Brem. .$2,000 
S| ree 2,000 Phoen., Eng. . 2,500 
London ...... 


2,000 Firemen’s Fd. 2,500 
* * a 


Columbus, O., June 21—Fire, probably 
due to electric wiring, caused a loss of 








WRITE 
TODAY 





LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


$18,000 on the stock and fixtures of the 
Wilkin-Redman Piano Company. The 
Faulhaber Fur Company was damaged 
$1,000 and the Troy billiard room $3,000 
Insurance: 


Gs Be BS a6 $1,500 Queen ....... ,000 
Nat’l, Hart 500 L. L 1,000 
er) Re me Beep es ft 2 p< are ,500 
Amer. Cent... 2,000 Ger.-Amer. 1,500 
Indust. Akron 1,500 Phoenix, Eng. 1,000 
Cen. Mfrs. Mu. 2,000 Com’l Un..... 1,000 
Hanover ..... ,000 Phen., Fr..... 1,000 


All on stock. 
Aachen & Munich, $1,000 on furnishings. 
* a * 

Denver, Colo., June 22—A 25 percent 
loss is reported on the Empson Packing 
on x * & 

Minneapolis, Minn., June 16—Fire in 7- 
story frame, iron-clay, Eleventh avenue, 
South, and Twenty-ninth street, owned and 
occupied by George C. Bagley Elevator 
Company (elevator X and annex), caused 
65 percent loss. Insurance on building: 


Aetna ........$7,500 German Am..$1,000 
Lon. Lloyds.. 5,000 Hanover ..... ,00 
0 rs 3,500 New Hamp 1,000 
HOME . .occccs 3,000 Ger, Alli..... 1,000 
L. & L. & G.. 3,000 Royal Exch... 1,000 
Nor. Eng..... 000 Prov. W. Und. 1,000 
Natl Un.<.s. 500 Royal ....... 1,000 
Germ. Und.... 2,500 Newark . 1,000 
Globe & Rut,. 2,500 Mich. F. & M, 1,000 
Stuyvesant 2,500 . Hav. Und.. 1,000 
Nor. Union... 2,500 United States. 1,000 
Mat, Sl. c's 2,500 Fire Ass’n.... 1,000 
L.&L.&G., En. 2,500 Fid.-Phen. 1,000 
Hartford 2,500 Security ..... 1,000 
Pennsylv. .... 2,000 Pruss. Nat’l.. 1,000 
Western, Can. 2,000 North River.. 1,000 
Camden ..... 2,000 Det. F. & M.. 1,000 
Firemen’s ... 2,000 Phila. Und 1,000 
Caledonian 2,000 Del. Und..... 1,000 
Germania .... 2,000 Aach. & Mun.. 1,000 
W’Burgh City. 2,000 Niagara ..... 1,000 
Cmnwlth. .... 1,500 Ham.-Brem 1,000 
Mnpls. F. & M. 1,500 Milw. Mech... 1,00 
Phoenix, Eng. 1,500 Roch. Ger, Un. 1,000 
Prov. Wash.. 1,500 Mercantile 000 
No. B. & M... 1,500 Amer. Cent... 1,000 
Ins. Co. N. A. 1,500 Colum. Und... 1,000 
. Y. Und.... 1,500 Mechanics ... 1,000 
General ..... 1,000 Franklin ..... 1,000 
Rhode Isl.... 500 
Insurance on grain: . 

St.P. F. & M.$13,500 Hanover ..... $5,000 
i en 12,500 General ..... 2,500 

New Hamp.. 6,500 


Fire originated on seventh floor. Cause, 
defective electric motor. 
* * * 
Menominee, Mich., June 23—There is a 
50 percent loss on the Marinette & Me- 
nominee Paper Co. Insurance: 














The Best Field in the Insurance Business | 


Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: ~ a 


a Shelbyville, Illinois 


Fid.-Phen. ...$3,000 State, Pa. ....$3,000 
Newark ..... 2,000 Northern, Eng. 6,500 
eT ee 1,500 Pennsylvania. 2,000 
Com. Un., N.Y. 2,000 LL. & L. & G., 

Westchester 2,000 2) a eee 5,00¢ 
Hartford 425 LL&L & G,, 

N. Y. Under. 3,750 OS Ee ey ee 2,500 
TROGIR: vis e-s siee's ,325 Western Can.. 2,000 
Firemen’s Fd.. 1,000 Westchester 2,000 
Banover ..... ,500 Ger.-~Amer. 5,000 
CIHISONG 2.6.5 4,500 Home, N. Y. ,000 
BOBtOR S65 Ss0s « 4,600 Ins. Co. N. A.. 6,000 
Concordia 2,000 Phil. Under. 5,000 
Firemen’s 3,000 Springfield - 4,000 

. * * * 

Kasson, Minn.—There is a total loss on 
one of the grade schools here. Insur- 
ance: 

Hartford ....$4,000 Continental ..$2,000 
Nor. B. & M.. 4,000 Fid.-Phenix .. 2,000 


. 2 © 
Avilla, Ind., June 16—Four frame build- 
ings in the business district were de- 
stroyed by fire, with a loss of $10,000, 
partly covered by insurance. 
a e e 
| Warren, O., June 21—Fire, supposedly 
of incendiary origin, destroyed $18,000 
worth of grain in the Greenwood elevator 


here. The insurance is $8,000. 
. s s 2 
Youngstown, O., June 21—Fire totally 





destroyed the plant of the General Foun- 


| 


| 





dry & Manufacturing Company on West 
Federal. street, near this city, causing a 
loss of $70,000. Fire departments from 
this city and from Girard were unable 
to render aid because of lack of water. 
The buildings were of frame and sheet 
iron construction. Fire Chief Haid’s esti- 
mate is $20,000 on building and $40,000 
on contents. Insurance amounted to $34,- 
00 


A partial list of the insurance follows: 


Hartford ....$6,000 Boston ...... 3,000 
Netherland 6,000 Queen ....... 3000 
A eer x Ger.-Amer. . 2,000: 

Other companies interested, with 


amounts not given, are the Pennsylvania, 
Mechanics & Traders, London Assurance, 
Hamburg-Bremen, Phoenix of London and 
Fireman’s Fund. . 

Warren, O., June 21—The Warren Feed 
Mills were destroyed by fire today, with 
a loss of $20,000. They were owned by 
Henry Greenwood. Loss is partly covered 
by_ insurance. 

It is said the assured carried a stock 
of $10,000 in grain and feed, with only 
$1,600 of stock company insurance. In- 
surance: 

Phoenix, Eng.$1,200 Mansfield Mut..$600 
Prov. Wash. 400 Columbiana Co. 
Ohio Mut. ... 750 Mut. 450 
Western Mut. £00, 


Kansas City, Mo., June 17—There is a 
total loss on the Standard Bakery Com- 


pany. Insurance: 
Frmn’s Fd....$5,600 Mech. & Tr...$5,000 
Natl, Ct... 10,000 
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Operated By 
Whitmore Hotel Co. 


Under the Personal Direction of 
SJ. Whitmore o*4 Joseph Reich! 
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CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
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TELLS OF THE OHIO 
MEASURES PASSED 


Bills Enacted by the Recent Legis- 
lature Will Go Into 
Effect Soon 


RATING BILL IMPORTANT 


Ohio Insurance Superintendent Ex- 
plains Some of the Features 
of the Statutes 


Columbus, O., June 25—Superintend- 
ent Tomlinson of the Ohio department 
has given out a statement concerning 
the new laws that go into effect next 
month. 

The most pertinent facts in the state- 
ment follow: 


According to the provisions of the 
new rating law, all fire insurance com- 
panies and insurers placing fire risks in 
this state are required to belong to a 
rating bureau. The business of the 
bureau will be to establish rates for 
fire insurance in this state on all classes 
of property. The rates when an- 
nounced by the bureau are to be the 
established rates and any deyiation 
from them by a company or its agents 
is made a criminal offense. Companies, 
however, are, upon a proper notice to 
the department of insurance and the 
bureau, authorized to make a horizontal 
reduction in rates, and these apply to 
all those which are like risks. It is an- 
ticipated that this law will have a very 
salutary effect- upon rate cutting and 
rate cutters in Ohio, and it is antici- 
pated that the heretofore vicious prac- 
tice of giving some insurers the ad- 
vantage in rates will be ended and rates 
will be uniform and equalized thrcugh- 
out the entire state. The rate bureaus 
established by this law are not to be 
operated under the immediate direction 
of the superintendent of insurance, but 
either the insurance company or the as- 
sured has a right to appeal to the in- 
surance department for any unfair, im- 
proper or unauthorized action on the 
part of the rating bureau or any ap- 
parent discrimination in the rates fixed 
by the bureau. 


Protects Families 


_ Another one of the important laws 
is the one which provides for whole 
family protection for members of fra- 


ternal benefit societies. Under the pro- 
visions of that law, fraternal benefit so- 
cieties may provide, under proper quali- 
fications and limitations, for a death or 
annuity benefit upon the lives of chil- 
dren of the members of the society, the 
ages of which range between 2 and 18 
years. This is regarded as one of the 
most beneficent laws that could be 
enacted by the legislature for the bene- 
fit of the children of the state. It in- 
spires a saving, it will be conducive to 
better health regulation, and while the 
children of the members of the society 
to which their parents belong are not 
to be considered as members of the 
society, it will bring them in close 
touch with those things which their 
parents are most interested in in the 
way of associating with their fellow 
men in a fraternal beneficial way. This 
child insurance does not in any way 
change the law regulating the insur- 
ance of members of the society. It 
only relates to the children of members. 


Reciprocal Law Effective in July 


The act which provides for reciprocal 
insurance also becomes operative early 
in July. For a long time in Ohio it was 
the practice for people to write into the 
state, using the United States mail to 
write insurance, and the insurance was 
not placed with an insurance company, 
but was carried as a risk assumed by 
a number of persons who were engaged 
in the same business that the risk cov- 
ered in Ohio. That insurance was called 
reciprocal insurance. The risks were taken 
by these cooperative concerns through 
exchanges domiciled in cities of other 
states in the United States. The ex- 
changes were not recognized as insurance 
companies and could not be, and were not 
licensed under the Ohio laws. This law 
cures that, and those exchanges can now 
be licensed and come within the regula- 
tory insurance laws of the state of Ohio. 
The department of insurance of this state 
has had a great deal of trouble at various 
times and this necessitated a great deal 
of search, but with very small results. 
Each year, however, the department has 
been able to run down more of this kind 
of insurance. 

The law heretofore provided in case 
they were able to discover insurance of 
this kind written, to require the insured 
to file a statement in this department and 
pay a penalty of 5 percent on the premium 
that he paid. The state from year to 
year has increased through its vigilance 
the amount of money received from this 
source, but necessarily has been deprived 
of quite a considerable amount of reve- 
nue which it should otherwise have had. 

It is believed that this law will result 
in bringing all those who write this 
kind of insurance under the observation 
of the department and for that reason 
will make a larger return in revenue to 
the state. The law was not adopted for 


the state—it was passed for the purpose 
of protecting legitimate insurance com- 
panies and to further safeguard the inter- 
ests of the insured in the state. In _ case 
of a dispute between the insured and the 
insurer this law provides how service may 
be made upon the insurer and contro- 
versies which heretofore could not be 
litigated in courts only at an almost pro- 





hibitive cost, can be carried on in the 














178 Fulton St., CHICAGO 





In 1914 and 1915 


The Penn. Railroad carried 362,000,000 
passengers, and not a life lost. 


The Pennsyivania is the largest user of 
Watchman’s Clocks in the world. Every 
mile of track is safeguarded by a 


Trackwalker’s Clock 


You can protect your building in the same 
way with a NEWMAN GRILLE MODEL 
WATCHCLOCK. 


Is your building protected? 
NEWMAN CLOCK COMPANY 


Makers of Watchman’s Clocks for Forty Years 
565 W. Washington Blvd.,. NEW YORK 


Newman 


Thousands in successful use. 











the purpose of increasing the revenues of | 


usual way for trials of other insurance 
disputes, 


Agency Qualifications Provision 


The law known as the agency qualifi- 
cations provision also will become opera- 
tive the first of July. Under the terms 
of that law, persons residing in another 
state may be licensed as brokers to write 
insurance in this state, provided they 
place their insurance in companies which 
are authorized to do business in this 
state and through an agent authorized by 
this state to write insurance in this state. 
It also provides for the licensing of 
agents who must reside in the state of 
Ohio, and for the licensing of solicitors 
who will be authorized to solicit insur- 
ance for the agent. 

There are very stringent qualifications 
as to residence, occupation, competency 
and trustworthiness of the agent, solicitor 
and broker required by the act. This 
law, it is thought, will eliminate the 
frequent practice of undesirable and un- 
reliable insurance agents who have for a 
short while connected themselves with 
one company and then aligned themselves 
with another company, discharged by pre- 
vious employers because of unprofessional 
business practices, and practices which 
tended to degrade the insurance business 
in general—that in particular of the so- 
licitor for insurance. : 

The insurance department has hereto- 
fore been handicapped because of its lack 
of authority to root out undesirable in- 
surance agents. Under the provisions of 
this law, if an agent cannot meet the 
qualification requirements or violates any 
of the qualification requirements, the de- 
partment can stop him from carrying on 
oe business of insurance in the state of 

io. 


Twisting to Be Stopped 


It is the hope of the department that 
the unfair methods adopted by some in- 
surance agents and agencies in rebating 
and twisting of policies will be absolutely 
stopped. All insurance companies should 
see that these. practices are absolutely 
discontinued, for the practices, in addi- 
tion to the provisions of the law which 
heretofore covered the same, will now 
work not only the revocation of the li- 
cense of the company to do business in 
the state, but will terminate the employ- 
ment of the individual as an insurance 
agent. 

Several other enactments which rather 
tend to strengthen some of the provisions 
of the code, or enlarge some privileges 
with additional safeguards, were adopted 
also, but relate to minor regulations. 


Will Report to New York 


West Virginia has been taken from the 
western department of the Pennsylvania 
at Chicago and it will report to the gen- 
eral office of the North British in New 
York. H. McGervey of Xenia, Ohio, 
has been covering West Virginia for the 
Pennsylvania. 





CANCELLATIONS 
MEAN TROUBLE 


The burden of proof that notice of 
cancellation has been received rests 
upon the insurer. How can you 
prove it? 

A registered letter simply proves 
that the envelope has been received 
—not that it contained the cancella- 
tion notice. 


Important cases have been lost, on 
this very point. 


We have devised, and now place on 
the market, the one 


Sure-Fire, Puncture-Proof 
Cancellation Notice— 


An_ ingenious arrangement, by 
which the notice itself folds into an 
envelope. 


The envelope, which is the notice 
itself, is sent by registered mail. 
Your duplicate copy, together with 
your receipt, are indisputable evi- 
dence, which will be upheld without 
question by the courts, that the no- 
tice was received. The case is closed 
as soon as you get your receipt. 
Duplicate and triplicate copies, one 
for the company and one for the 
agency record, are made out at one 
operation. 

Don’t wait until you need one— 
keep a few in stock. 

1 copy, 15c; 12 copies, $1; 25 copies, 
$1.80; 50 copies, $3; 100 copies, $5. 
Write for rates in quantities. 


THE NATIONAL UNDERWRITER CO. 


Cincinnati Ohicago New York 


THE ROUGH NOTES CO. 


Indianapolis 
(Assoeiated) 














STUDY THE DEAN SCHEDULE 
Taught by Mail in 20 Lessons 
FIRE PROTECTION 





403-4 Lincoln Inn Court, Cincinnati 
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Tue NationaL UNDERWRITER Recommends the Following as Among the Prominent and Reliable 
Agencies With Good Facilities for Exchange and Outside Business. 
tisements of Only First-Class Offices Accepted. 


Adver- 





MINNESOTA 


7 H. HARPER COMPANY 





GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 


NEBRASKA 


Jay D. Foster, Pres. Josern Barker, Sec’y 
OSTER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 
Oldest Agency in the City 
Representing: Home, N. Y.; Continental; Springfield 
F. 3 M.; Liverpool & London & Globe; New Hamp- 
shire; Phoenix of Hartford; Western Assurance, Ont; 
Franklin; German Alliance. General Agents: The 
Fidelity & Casualty Co.,N.Y. 500-4 Brandeis Bldg. 
OMAHA, NEB. 
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Established 1894 
AREY & ZIMMERMAN 
Suite 15, 41 E. 4th St. 


Hamilton County Managers Williamsburgh City,N.Y. 
hoenix, Conn. 
; Liv. & Lon. & Globe, Eng. 
Caledonian, Scot. 


CINCINNATI, OHIO 
DWARD E. SHIPLEY 


GENERAL INSURANCE 


General Agents 
United States Fidelity & Guaranty Co. 
Surety Bonds 


603 First National Bank Building 


Resident Agents 














CINCINNATI, OHIO 


| JRRANK 3. MACKLIN 
FIRE INSURANCE 


Representing Springfield, Home, Aetna, Ins. Co. 
of North America, German Alliance, London, North 
British & Mercantile, Phoenix of London. 


35 North High Street 
COLUMBUS, OHIO 





a O. M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 
Plain Dealer Bldg. 
CLEVELAND, O. 





HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equipped to handle all classes of Insurance 
in amounts large or small. 


The Cuyakoga Bldg. 
CLEVELAND, O. 











WISCONSIN 





EORGE HELLER INSURANCE 

AGENCY FIRE, CASUALTY, AUTOMO- 

‘ BILE, BONDING & MARINE 

Representing: Brit. Amer.; Citizens, Mo.; Fidelity. 
Phenix; Fire Ass’n; Fireman’s Fund; Ins. Co. of. 

; Mass. F. & M.; Mech. & Traders; Newark; New 
Hampshire; Niagara; N. B. & M.; Pennsylvania; Phil. 
Und.; Phoenix, Eng. Prov. Wash.; Queen; Royal; 
Sun., Eng.; United Firemen’s; Urbaine; Westchester. 

General Agts. Royal Indemnity. 


SHEBOYGAN, WIS. 
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FIRE HEADS FACTORS 
IN FOOD CONSERVATION 


Winship Tells How Agents and 
Chiefs Assist in Conserving 
Allies’ Supplies 


INSURANCE MEN ACTIVE 





Unselfishly Devote Efforts to Guard 
Against Plots of Foreign 
Enemies 


Complying with the request of THE 
NATIONAL UNDERWRITER for a contribu- 
tion on food conservation in Michigan, 
and dealing with it especially from the 
standpoint of the local agent, I will 
make brief mention with reference to 
one or two things that a local agent 
may do to assist in the great work of 
conservation of our food supply in this 
time of national crisis—a work inau- 


gurated by the National Board of Fire 
Underwriters. 

In this connection, let me say that 
no one can pay too high tribute to the 
lofty patriotism that actuated the gov- 
erning body of the National Board in 





Insurance Commissioner John T. 
Winship, who contributes this article 
on the food conservation movement, 
is taking a most active interest in 
this most important effort. Com- 
missioner Winship has taken high 
rank among the insurance supervis- 
ing officials. He is regarded as a 
man with real ability, fair to all. 
Mr. Winship will retire from office 
June 30 and will carry with him an 
enviable record. 











placing at the disposal of the federal 
government, without suggestion or re- 
quest, the magnificent machinery and 
resources of that great organization for 
the purpose of conserving the nation’s 
food supply. Certainly we ail realize 
the danger that even now exists to all 
elevators, mills, cold storage ware- 
houses, and every sort of depot where 
large quantities of food supply are 
housed. 


Hazards From Aliens 


I am not referring to the ordinary 
fire hazard only, but especially to the 
danger from incendiarism and explo- 
sion inspired and abetted by the enemy. 
As the war progresses, this danger will 
be enhanced. If the submarine warfare 
against food supplies en route to the 
armies of Europe should fail, or in a 
great measure be thwarted, it may be 
expected that the enemy will change 
its method of destruction and attack the 
very base of the supply. This would 
mean intrigue and plot on an elaborate 
basis against the mills, elevator and 
cold storage houses of the United 
States, and it is this danger that we 
must guard against. 

You have not asked me to say any- 
thing about the work of the field men, 
but I do wish to say a word regarding 
what the fire marshal department of 


Michigan is doing to facilitate their 
efforts. 


What the Fire Marshal Did 


When the Michigan Conservation Asso- 
ciation was formed we desired that every 
inspector working under the auspices of 
that association should be commissioned 
by the state fire marshal as a _ state 
inspector, and thus be invested with all 
of the powers and duties mentioned in 
the statute creating state inspectors. In 
order that this action, giving inspectors 
power to enter and inspect premises 
might not be abused, and to protect those 
in charge of premises where food sup- 
piles in large quantities are located from 
being imposed upon by those acting in 
the interest of the enemy, the commis- 





sion issued by our department bears the 
seal of the department, the picture of the 
oy pel as well as the signature of the 
older. 


Inspection Carried On 


Several instances have come to light 
where premises suposed to be guarded 
have been easily entered, the person enter- 
ing roaming around and through the build- 
ing at will, and that is why the fire 
marshal department of Michigan has sup- 
plied credentials such as have been out- 
lined. My conclusion is that no one 
should be allowed to enter a food depot 
or warehouse unless he is absolutely 
known to the person in charge. This 
would not preclude inspection and as- 
sistance by the local agent and the local 
fire chief and that is where each of these 
classes may prove to be a valuable help. 
To the local agent I would say: Your 
country needs you now. Conservation 
spells patriotism. Our armies need food. 
Don’t let it burn. If every local agent 
will take to heart and have a clear reali- 
zation of what these injunctions mean. 
he will prove of invaluable assistance. I 
do not believe that the average local agent 
should make complete inspections with 
reference to recommending changes. The 
local agent should operate in connection 
with the special inspector holding the 
state’s commission. 


Probe Must Be Thorough 


Care should be taken that the inspection 
should be thorough and that only such 
changes should be ordered as are neces- 
sary in order not to antagonize the own- 
ers of premises, and if the local agents 
should undertake the recommendation of 
changes without the expert assistance of 
these inspectors who have had wider ex- 
perience, it might result in conflicting or- 
ders, and a chaotic condition would arise. 
The local agent can be of assistance in 
ascertaining whether the recommendations 
of the state inspector have been carried 
out, and whether hazards once removed 
are allowed to accumulate again. Work- 
ing in conjunction with his local fire chief, 
he can be of immense advantage in sup- 
— the work of the state inspec- 
or. . 


Campaign Divorced from Insurance 


I hope it is thoroughly understood that 
this campaign of food conservation is in 
no wise related to the business of insur- 
ance. The state inspectors for the time 
being forego the insurance problem in 
every phase. The work of inspection is 
not to be confined to insured property, nor 
are the owners of premises who are asked 
to remove hazards and to give greater care 
in the guarding of their property to be 
influenced in their action by anything in 
the nature of insurance or reduced pre- 
mium or raised premium. It is all in the 
interest of this nation as a whole and the 
nations allied with our own country, and 
not in the interest of the owner of the 
property. 

Another help which I think the local 
agent can render in this matter is to act 
as a sort of check upon the efficiency of 
the guard provided by owners of mills, 
elevators and cold storage warehouses, by 
visiting these places from time to time, 
and seeing whether the guard is a real 
guard, or a dummy; in other words, 
ascertaining whether one can go in and 
out of these places at will without having 
his business absolutely known, or whether 
strangers are permitted to enter the prem- 
ises, by sending unknown people to make 
the attempt. 


An Important Question 


This matter that we are engaged upon 
is by no means trivial. It is not an 
insurance problem at all. It is a war 
proposition, and must be conducted with 
stringency and exactness. It is as neces- 
sary to take every sten possible and em- 
ploy every means possible to conserve the 
food supply as it is to raise the food 
supply. 


Pays Dividends to Red Cross 


The German-American has_ subscribed 
$20,000 for the Red Cross. 

The Home has declared a dividend of 
$60,000 payment to the Red Cross. 

The North America has declared a Red 
Cross dividend of 1% percent, the Alli- 
ance of Philadelphia one percent. 

The Milwaukee Mechanics, which pur- 
chased $50,000 Liberty bonds, has con- 
tributed $5,000 to the Red Cross move- 
ment. 
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6+ ADJUSTMENT of Losses From 
the School of Experience,” by 
Thrasher Hall, is the latest book from 
the Rough Notes press, and is now 
ready for delivery. Thrasher Hall: is 
recognized not only as one of the fore- 
most adjusters of the country, but is 
peculiarly gifted in the ability to make 
clear to others, less familiar than him- 
self with the problems of adjusting, the 
points involved—the whys and where- 
fores that make it possible for the agent 
to understand the general principles 
laid down, and apply them in his daily 
work. 

“Adjustment of Losses From the 
School of Experience” is designed as a 
primary text-book on adjusting, for the 
benefit of insurance agents and clerks, 
and those special agents whose experi- 
ence in the adjustment of losses has 
been limited. Taking the policy require- 
ments from the happening of the fire, 
Mr. Hall traces step by step the nec- 
essary action in the preparation and 
adjustment of the claim until it is 
finally disposed of by the payment of 
the loss. 

Great care has been exercised to keep 
the lessons clear and nontechnical. Quo- 
tations of legal opinions, those long 
strings of cabalistic signs, meaningless 
to the ordinary insurance man and 
tending only to confuse him, are ab- 
sent. Mr. Hall does quote legal deci- 
sions where they seem essential, but, 
as the book is intended for the insur- 
ance man and not the lawyer, he is 
usually satisfied to give the boiled down 
essence of the case, and the clear, sim- 





ple language leaves no question as to 
the proper course to be pursued. 

In its fifty pages the book covers 
thoroughly the whole subject from the 
viewpoint of the local agency. Every 
point which the adjuster must watch 
for the protection of his company, and 
of the assured as well, is clearly indi- 
cated, and the proper procedure out- 
lined. The lessons are condensed, and 
the points developed as briefly as pos- 
sible, but no attempt has been made to 
hold down the size of the book by elim- 
inating matter which, perhaps unimpor- 
tant in general, might be very impor- 
tant in particular cases. 

* * * 


The material is presented in the form 
of six lessons, together with a series of 
questions. quizzing the reader on the 
matter contained in the lessons; and 
originally appeared in Rough Notes in 
serial form. Its publication aroused so 
much interest that it was immediately 
decided to issue the lessons in book 
form, and the book, handsomely bound, 
is now ready for delivery. 

Every insurance man owes it to him- 
self and to his company to have a good 
working knowledge of the problems and 
procedure of adjusting. “Adjustment 
of Losses” will give him this knowl- 
edge in a most convenient form. It is 
sure to be one of the most valued vol- 
umes in his insurance library. 

The price is 75 cents per single copy 
—in quantities, lower. Send your order 
at once, for immediate delivery, to 
either the .Rough Notes Company or 
the National Underwriter Company. 











Northwestern Ohio Mutual Automobile Ins. Co. 
HOLGATE, OHIO 


Ohio is good enough for us. Our way of doing business satisfies 
our agents and policyholders. Agents wanted in Ohio. 


RAY AUSTERMILLER, Secretary and General Manager. 











that will surprise you. 


Men of Merit Make Money Selling Automobile Insur- 


Policies that please the assured. Choice territory and a commission contract 
We want you to work with us—not for us. 


“INDIANA MUTUAL, LA PORTE, INDIANA 


ance in Indiana and IIlinois. 











It is the Age of the Specialist. 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 

















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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NEWS FROM THE BAST 


SUBSTITUTED CONTRACT CASE 








New York Court of Appeals Holds 
Rights Under Original Policy 
Are Terminated 





New York, June 26—The New York 
court of appeals has handed down a dé- 
cision holding that a substituted con- 
tract terminates rights under the orig- 
inal policy. The case was that of 
Agnes Gassey et al. vs. the St. Paul 
Fire & Marine. The plaintiff's automo- 
bile was damaged by fire and proofs 
of loss were filed with the St. Paul for 
$2,500. After some correspondence, the 
St. Paul wrote the plaintiffs that it 
would settle the claim on the basis of 
paying $2,000 or it would have the car 
shipped to New York for repairs. The 
plaintiffs answered that if the St. Paul 
made the car as good as before the fire 
and not delay too long it would be all 
right. | 

Repairs then started and the St. Paul 
estimated that it would take about four 
weeks. Later the company wrote that 
repairs had been started and nearly two 
months later notice was given that they 
were completed and that the machine 
would be delivered on advices as to the 
point of delivery. The plaintiff did not 
reply, and at the end of five months 
began suit on the policy. . 

The court says that the election of 
the plaintiff to have the car repaired 
and the undertaking of the defendant 
to make the repairs within a reason- 
able time created a contractural rela- 
tion between the parties, which termi- 
nated all rights for both parties under 
the policy contract. The court further 
states: 

Such substituted contract deprived de- 
fendant of asserting any rights or option 
it had under the policy and deprived plain- 
tiffs under the circumstances of this case 
of any right to assert a claim under the 
policy. The only remedy, if any, either 
party thereafter had was for breach of 
the new or substituted contract (Morrell 
vs. Irving Fire, 23 N. Y., ; Wynkoop 
vs. Niagara Fire, 91 N. Y., 478; Heilmann 
vs. Westchester Co., 75 N. Y., 7. The 
order of the appellate division should be 
reversed, with costs to appellant in 
the appellate division and this court, and 


the judgment entered at trial term 
affirmed. 





West New York Report 


New York, June 27—National Board 
engineers announce the danger of severe 
individual and group fires in blocks of 
West New York on account of weak con- 
struction and high winds. Narrow streets 
render crossing of fires easy. Congested 
frame dwelling sections make serious fires 
probable. Powerful outside help available 
reduces the conflagration hazard. 


Watching New Hazard 


New York, June 27—Fire underwriters 
are interested in the hazard involved in 
the new Merrill process, employing oil 
of various kinds as a circulating medium, 
substituting for steam or hot water. Oil 
is to circulate through pipes by the usual 
pump method. The danger involved is in 
the Possible breaking of a pipe in case 

re. 





Eastern Union Meeting 


_The regular meeting of the Eastern 
Union was held last week. The Boston 
committee reported that the stamping 


BISSELL GIVES VIEWS 
OPPOSES REINSURANCE LAWS 
Says It Would Be a Big Mistake to 


Have Companies Regulated on 
Gross Lines 





Hartford, Conn., June 27.—President 
R. M. Bissell of the Hartford Fire ex- 
presses his views rather emphatically 
on laws proposed to restrict reinsur- 
ance. He says: 


We understand this company is being 
quoted as favoring the enactment designed 
to restrict the gross amount of insurance 
which fire insurance companies ‘may as- 
sume on given risks. We shall be greatly 
obliged if you will give publicity to the 
statement that we not only do not favor 
such legislation, but are strongly opposed 
to it. As to whether or not the practice 
of writing very large lines on individual 
risks for the purpose of reinsuring them 
is a profitable and useful one for insur- 
ance agents and companies is a matter 
very much open to debate. Like every 
other controverted subject having to do 
with the conduct of a great business, it 
should be settled by the slow process of 
evolution. In our opinion, it would be 
exceedingly unwise and dangerous for the 
different states to endeavor by statute 
to control this matter in the interest of 
companies or agents that may favor either 
restriction or extension of the practice 
of reinsurance. 


Would Cause Hardship 


One thing absolutely is certain, namely, 
to suddenly limit the gross writing ca- 
pacity of an insurance company would 
inflict an enormous hardship upon own- 
ers of large properties, especially when 
located in congested districts of great 
cities, who, without coverage afforded by 
reinsurance facilities of companies, could 
not today secure in this country adequate 
amounts of fire insurance. Interference 
on the part of legislatures with internal 
policies for administering corporations 
transacting a business in great volume is 
almost certain always to bring about 
evils far greater than any which such 
unwarranted interference attempts to 
cure. 





system for Boston had been adopted by 
the Boston Board. A report was made 
on the testing of various rating sched- 
ules of Hartford, the committee stating 
that the work was. nearing completion. 
W. N. Kremer, former president of the 
German-American, was placed on the hon- 
orary roll, the membership now being 
held by President C. G. Smith. 





Practice Is Denounced 


New York, -June 27—Charles F. X. 
O’Brien, director of public safety of Jer- 
sey City, writes Fire Chief Roger Boyle, 
of that city, denouncing the practice of 
firemen acting as assistants to adjusters 
in settling claims. He orders it stopped 
and threatens to suspend firemen guilty 
of so doing in the future, with a penalty 
of thirty to sixty days’ fine. 





Eastern Notes 


Kaler, Carney, Liffler & Co. have been 
appointed Boston agents of the Continen- 
tal in place of W. A. Muller & Co. 

J. Lynn Truscutt, president of the 
Camden Fire, will look after the business 
of the British America in New Jersey. 

Officers and employes of the Phoenix 
and Connecticut Fire held their first an- 
nual outing of the Phoenix-Connecticut 
Club June 23 at Lake Compounce, Brisnel, 
Conn. Three hundred attended. President 
Milliken, Vice-President Lovejoy, Secre- 
tary Temple, Assistant Secretary Gustet- 
ter and Superintendent Blake, of the spe- 
cial risk department, were present. 











Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 











WEST VIRGINIA ANNUAL 


AGENTS MEET AT HUNTINGTON 





Movement Started to Get Workmen’s 
Compensation Law Amended to 
Break State Monopoly 


Huntington, W. Va., June 27—Action 
having for its object the amending of 
the state workmen’s compensation law 
as to permit insurance companies to 
write this class policy was got under 
way at the first session of the West 
Virginia Association of Insurance 
Agents here Tuesday. F. R. Bell, of 
Charleston, president of the association, 
in his annual address urged strongly 
that a resolution be passed and commit- 
tee appointed to present the claims of 
the agents to Governor Cornwell. No 
action was taken on the proposal at the 
meeting, but it was indicated it would 
be brought up for final settlement later. 
Members of the association devoted 
the greater part of the first day’s ses- 
sion to discussion of every-day prob- 
lems. In the afternoon they were en- 
tertained by city officials and in the 
evening were guests of the local agents 
at a banquet. Approximately seventy- 
five agents, representing practically all 
sections of the state, are registered. 





Ohio Agency Appointments 


Norwich Un.—E. M. Robbins, Cleveland; Wil- 
lard Bradhurst, Bryan. 

Palatine—The Marsh & McLennan Co. of 
Ohio, Cincinnati; H. R. Markel, Cincinnati. 

Pa. Fire—Charles B. La Borteaux, Hamilton. 

Reliance—Lewis J. Lehman, Xenia. 

Rhode Is.—John A. McKillip, Athens. 

Royal Exch.—Arthur A. Spear, Steubenville. 

Royal—Charles A. Bingham, Cleveland; Kath- 
arina Simon, Cleveland. 

Sea—Darel F. Phillips, Toledo, 

Sun—H. R. Markel, Cleveland; Paul J. Cum- 
mings, Frederickton; William H. Richeson, Cov- 
ington. 

Urbaine—Aaron Friedman, Toledo. 

Franklin, Pa.—C. 


O. Wood, Columbus; D. F. 


pool; O. R. Lacy, Columbus; H. B. Dirlam, 
Clyde; C. T. Deatrick, Jr., Columbus; J. H. 
Blazer, East Liverpool; O. K. Brown, Lebanon; 
C. T. Deatrick, Columbus. 

Westchester—B. J. Dolezal, Cleveland. 

Yorkshire—Shotter, Faeber & Co., Cleveland; 
William W. Jordan, Cincinnati. : 

Alliance, Phila—C. B. Boiteaux, Hamilton; 
S. W. McMillan, Xenia. 

Brit. Dominions—L. Pfeiffer, C. Pumphrey, 
Perkins & Geoghegan, Cincinnati. 

Scotch Underw.—B. K. Smith, Toledo. 

Glens Falls—G. E. Albring, Sylvania; V. A. 
Conkey, Cleveland; L. B. Corry & Co., Spring- 
field; J. D. Cowger, ig ren Josephine M. 
Dittoe, Cleveland; J. H. Hartman, Springfield; 
W. R. Hopps, Youngstown; Florence M. Krause, 
Massillon. 

Germania, N. Y.—R. Wylie, Lawen; D. Wash- 
amer, Hartville; C. Tamler, Butler; C. G. Steger, 
Bellaire; C. E. Seymour, Ashland; O. Shiek, 
Bridgeport; J. E. Schneider Agency, Minster; 
W. C. Ricket, Bremen; Herbert W. Brooks, 
Athens; R. F. Burnar, Toledo; F. Crossett, To- 
ledo; C. W. Keck, Cincinnati; H. L. King, 
Warren; R. R. Maddox, Washington, C. H.; 
J. T. O’Brien, Dennison. 

German-American, Md.—A. Toth, E. Toledo; 
A. A. Stolly, Lima; J. Soinski, Toledo; E. B. 
Juinn, Norwood, H. E. Pearse, Cleveland; C. 
V. Jaques, Ashtabula; A. L. Johnson, Toledo; 
C. F. Whipple, Cleveland. 

Hartford—C. C. Evans, Chillicothe; W. S. 
Lee, Bellevue; Berkebile & Hamp, Swanton; 
Mrs. Carrie Blake, Urbana; J. M. Blazer, East 
Liverpool; J. R. Buscher, College Corner; The 
Campbell Insurance Agency, ipley; W. i 
Downer, Cleveland; A. C. Edenfield, Winches- 
ter; T. M. Harkness, Ashland; The Hedden- 
Wells Co., Akron; H. F. Hedden, Akron; W. 
Jasper Howell, Toledo; E. E. Jackson, Halloway; 
Mrs. Minnie Jackson, Mt. Vernon; C. H. Kerns, 
Columbus; C. D. Kidd, Dayton; Florence M, 
Krause, F. A. Licke, Collinwood; E. W. Mc- 
Farland, Hartwell; T. W. Mellot, Glencoe; H. 
W. Melosh, Cincinnati; B. F. Murphy, Maynard; 
D. F. Nellis, East Liverpool; W. W. Osborn, 
Mechanicsburg, Pearse, Mineral Ridge; 
R. N. Perkins, Columbus; R. H. Perry, East 
Liverpool; J. L. Purington, East Liverpool; W. 
Primavesi, Celina; G. Robins, Winchester; 

Rudge, Youngstown; O. Schick, Bridge- 
port; Wm. L. Smith, Sr., East Liverpool; The 
Frank Talmadge Co., F. Talmadge, May Hedges, 
Columbus; . Van Culin, Saint Paris; J. W. 
Vodrey, East Liverpool; C. H. Wells, Akron; 
J. D. Yocum, Oberlin; R. M. Zanville, Toledo. 

Humboldt, Pa.—A. Toth, Toledo; H. S. Tait, 
Toledo; J. Soinski, Toledo; D. Sherwood, Cleve- 
land; The C. C. Shanklin Co., Cleveland; A. 
L. Reed, Youngstown; H. A. 7 Cleve- 
land; C. D. O’Shea, Toledo; G. D. Neal, Mt. 
Vernon; F. A. Maybery, Tiffin; M. Levin, 
Cleveland; J. A. Harrington, Cleveland; H. I. 
Englander, Cleveland; Bremer, Akron; 
The Bruce Agency Co., G. O. Bruce, Youngs- 
town; Caswell, Akron; M. F. Dillon, 
Youngstown; Dorrance, Cleveland; G. 

. Hartman, Circleville; J. A. Hoover, Cleve- 





Nellis, East Liverpool; R. H. Perry, East Liver- 








land; A. L. Johnson, Toledo. 








of WatertownN. Eye 


64th ANNUAL STATEMENT 


Capital - = = = = = «= § §00,000.00 
Assets (to protect policy holders) - < 5,036,003.01 
Net Surplus to policy holders - - 2,739,141.06 
Net surplus tostockholders - - <= 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and W 


est Va., Columbus 


F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








Capital | 
Assets 
Net Surplus 





The North River Insurance Company 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 


NEW YORK 


$ 600,000 
3,939,479 
1,155,139 





in force. 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
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NORTHWEST MEETING 

Tue board of directors of the Fire 
UNDERWRITERS ASSOCIATION OF THE NorTH- 
WEst will meet in Chicago, July 9, to 
decide whether the annual meeting this 
year shall be postponed. Tuer Na- 
TIONAL UNDERWRITER naturally occupies 
an unprejudiced attitude in this matter 
and endeavors to look at a problem of 
this nature from the standpoint of the 
best good of the business. We are thor- 
oughly in accord with the economy 
program that the companies are put- 
ting into effect. We believe that cer- 
tain expenditures can be reduced to a 
certain extent, although in the grand 
aggregate they will not amount to a 
large sum. Perhaps the greatest waste 
at the present time is in “not taken” 
policies. 

The Fire Unpberwriters ASSOCIATION 
OF THE NorTHWEST has never missed an 
annual meeting since it started. It has 
been of vast educational importance. 
Naturally the aggregate expense of all 
the men attending the organization 
amounts to much, but we do not believe 
that there is a single great business in 
the country that does not have its an- 
nual convention. 

In modern times the getting together 
of business men to discuss educational 
questions is regarded as a necessary 
part of such a business. We believe 
with President Witson that business 
conventions should be held as usual and 
we should not become hysterical over 
the existing situation. 

Field outings have been called off this 
year and perhaps it was best that such 
should be the case. Still, every field 
club will hold its business meeting just 
the same and the machinery will not be 
stopped. 

If the Fire UNpERwRITERS ASSOCIATION 
OF THE NorTHWEsT does not hold its 
meeting this year there will be more or 
less derangement of the machinery, and 
we doubt very much whether sufficient 
dues could be collected to carry the 
fixed expenses of the organization, since 
it is a very difficult matter to collect 
dues from members who do not attend 
the annual meeting. CHArRLEs L. HeE- 
cox, treasurer of the organization, was 
asked the amount of dues that are col- 
lected at the annual meeting and he 
informs us that at least 75 percent are 
.paid at that time. The Northwest as- 
sociation has certain fixed obligations 
that it must meet. Most important of 


InstiTuTE scholarships. Both of these 
are vastly important. 

A splendid program could be gotten 
up at the Northwest meeting this year, 
grouped about the general need of con- 
servation of resources. That is one of 
the most important works that has been 
undertaken by fire insurance interests. 
A program of a constructive nature 
could be developed that would be an in- 
spiration to us all. 

We can afford to give up some of the 
organizations in fire insurance. We 
must not, however, part with this old 
association that has accomplished so 
much good in the past and has so many 
possibilities of constructive work in the 
future. This is the great gathering 
point for insurance men to know each 
other, for men of one state to meet 
those of another. It has been the forum 
from which many mighty issues in the 
business have been discussed and im- 
portant movements started. Let us 
have the Nortlwest meeting by all 
odds. The postponement might sound 
its death knell. 

Let us respect President Wilson’s 
counsel: 


War conditions will mean readjust- 
ments. In every line it will be important 
for those who direct business to come 
together for counsel as to how unprece- 
dented conditions are to be met. | 4 

There is, of course, much propriety in 
cutting down some of the purely social 
features of commercial conventions. But 
this should not be confused with the fool- 
ish ery to do away with such meetings 
entirely. Even in France, hardest hit of 
all the great nations at war, an oppor- 
tunity has been found for trade conven- 
tions. America at war is still America 
at work. Meetings where commercial 
leaders exchange their experiences are 
more important now than they were a 
year ago. 








ELDRIDGE, EMERITUS 

To THE boy who has beer seared in a 
small town and moves away-to the 
metropolis to seek his fortune, the 
landmarks of his home hamlet become 
more precious as the years go by. They 
have been associated with his career 
in the roseate days of his youth. They 
are hallowed in his memory. They be- 
come part and parcel of his boyhood 
period and setting. When, therefore, 
the church, the grist mill, the feed 
store, or the livery stable are removed 
or improved, to the boy who harks 
back to the morning time, a sacrilege 
has been committed. He wants the 
landmarks to remain just as they are, 
regardless of years or the demands of 
a new time. 

And now the great landmark in the 
MicH1cAN ASSOCIATION OF INSURANCE 
Acents, W. A. Etprince of Detroit, sec- 
retary since the organization was estab- 
lished, father, brother and friend of the 
movement, booster and scolder, coaxer, 
persuader and lambaster, is president 
emeritus. Another man will hold the 
secretarial pen. ExLprince has reached 
the age of 70. When he became secre- 
tary he was 51, in the hey-dday of his 
vigor. He has been the guiding star 
of the Michigan association, its one 
best bet, the man who has oiled the 
machinery, fixed up the broken parts, 
polished the brass fittings, tooted the 
whistle and put on the steam. 

ExpripcGe has attended all the meet- 
ings and conferences, sung the praises 
of Detroit, extolled the National asso- 
ciation and explained that an agent 





these are the library, and the Armour 


Personal Side of the 
Insurance Business 





An interesting feature in connection 
with the death of I. J. Lewis, the vet- 
eran Chicago local agent, is that at 
the time of his initiation into the Ma- 
sonic order at Cleveland, Ohio, Fred 
S. James, now western general agent 
of the National of Hartford and head 
of the firm of Fred S. James & Co., was 
master of the lodge. Ralph N. Trim- 
ingham, secretary of the Chicago 
Board was senior deacon of the Cleve- 
land lodge when Mr. Lewis was ini- 
tiated. All three men later went to 
Chicago and became associated with 
the local business in that city. 


George E. Heaney, formerly super- 
intendent of the Milwaukee Board of 
Fire Underwriters, died at his residence 
in Milwaukee, June 22, aged 52 years. 
Mr. Heaney has been ill for more than 
two years, this being the cause of his 
resignation as superintendent of the 
Milwaukee Board after a term of serv- 
ice extending over a period of more 
than twenty years. 


C. C. Chase, member of the firm of 
Crane & Chase, insurance agents of 
Oshkosh, Wis., was accidentally killed 
while cleaning his shot-gun last Sun- 
day. Chase was born 58 years.ago in 
New York, was graduated from Cor- 
nell University in 1881 and attended 
West Point military academy. In 1886 
he married Nia Sawyer, daughter of 
Senator Philetus Sawyer, of Oshkosh. 


H. C. Conick, formerly an improved 
risk inspéctor for the western depart- 
ment of the Phoenix of England, and 
more recently with the Sexton Agency 
at Minneapolis, is now in Company I 
at the reserve officers’ training camp at 
Ft. Snelling, Minn. 


Fred S. James & Co. of New York, 
United States managers of the Gen- 
eral, Urbaine and British Dominions, 
have equipped and donated an ambu- 
lance to the American Red Cross for 
service in France. Francis R. Blossom 
of Chicago, son of George W. Blossom 
of James & Co., will sail for France, 
July 7, to drive the car. 


John F. Ankenbauer, secretary of the 
Cincinnati Fire Underwriters Club, 
First National Bank building, Cincin- 
nati, has gotten out the sixteenth edi- 
tion of his book, “Interinsurance In- 
formation.” This is one of the most 
valuable books published dealing with 
this class of insurance and assembles 
under one cover many items of infor- 
mation that can be used by local agents 
in combatting the system. Mr. Anken- 
bauer has made a comprehensive report 
of authentic items. 


Elwyn Wallace Law, underwriting 
supervisor in the western department 
of the Royal,’ has been given an indefi- 
nite leave of absence by the company 
to enter military service. He is now 
at Atlanta, Ga., in the training camp, 
preparatory to sailing for France with 
the corps of engineers in charge of 
Lieutenant-Colonel Charles G. Dawes, 
president of the Central Trust Com- 
pany of Chicago. Mr. Law is twenty- 
six years of age. He graduated from 











body lacked his passport to the clime 
supernal. 

He has been a familiar figure at 
national meetings, with his Lincoln- 
like stature and contour, his quaint and 
humorous speech, his homely phil- 
osophy and his pleasantry with Frep 
GUENTHER. He always elicited atten- 
tion when he arose to speak. He 
seemed to bring a message from the 
old days. 

Here’s to you “Pop” Exprince! May 
your years be many, your joys *vithout 
number and your star continue in its 





who did not belong to the Michigan 





ELWYN WALLACE LAW 


Underwriting Supervisor of the Royal’s 
Western Department, Who Joins 
the Colors 





Cornell in the scientific course six 
years ago, started at the foot of the 
ladder in the Royal office, and has rap- 
idly forged ahead to his present re- 
sponsible position. Prior to his de- 
parture for the training camp he was 
the recipient of many tributes of va- 
rious natures from the Royal staff and 
his friends. He is the son of Manager 
George W. Law, of the department. 
Mr. Law, in connection with his office 
duties, had visited agents of the Royal 
in a number of states. 


The extremely high velocity of the 
wind which caused such damage in 
Southern Illinois recently, particularly 
at Charleston and Mattoon, is illus- 
trated in the case of Thomas A. Grant, a 
local agent. In addition to being a 
local agent, Mr. Grant is manager of a 
grain elevator at Charleston and kept 
all of his papers, supplies, etc., in the 
elevator. The wind completely de- 
stroyed the elevator and last week his 
certificate of authority for the Forest 
City Fire was picked up at.Clinton, Ind., 
and mailed to him. Clinton is eighty- 
five miles east of Charleston. A por- 
tion of his supplies from the A. D. 
Baker & Co., companies were found in 
a field twelve miles east of Charleston 
and also returned to him. They were 
not damaged to any extent. 


Boudinot Stockton Loney, senior 
member of the insurance and real estate 
firm of Loney & Peckham, at Superior, 
Wis., died June 20, after an illness of 
three weeks. 


Many South Dakota towns and cities are 
giving their young men to Uncle Sam’s 
service in considerable numbers, and 
among them can always be found those 
from the insurance ranks. rdeen, 8S. 
D., makes an unusual showing, the fol- 
lowing insurance men of that live city 
having enlisted before the date of regis- 
tration: Perry Peters, captain of Com- 
pany L, First South Dakota infantry, for- 
mer local agent; Harry De lignon, 
captain, Troop K, First South Dakota 
cavalry, former secretary, Northern Cas- 
ualty of Aberdeen; Fred Hatterschiedt, 
first lieutenant, Troop K, First South Da- 
kota cavalry, former insurance manager, 
Narregang Investment Company; Harold 

Reed, Troop K, First South Dakota 
cavalry, former solicitor with Reed In- 
surance Agency and son of Albert S. Reed, 
special agent for the German-American; 
Harding F. Morris, Company L, First 
South Dakota infantry, former solicitor 
with George Bolles Agency and son of F. 
K. Morris, South Dakota state agent for the 
Pennsylvania; Ray Hoefs, Troop K, First 
South Dakota cavalry, former solicitor 
with A. W. Voedisch, general agent Equit- 
able Life of Iowa. 


Commissioner John T. Winship, of 
Michigan, will retire from office June 30. 
Mr. Winship has no definite plans as to 
his future. He intends to take a vaca- 
tion of a few months, as he has been 
hard at work since he has been in the 
Michigan commissioner’s chair. 


It matters not how straight the gate, 
How charged with punishment the scroll, 
I am the master of my fate; 





ascendency. 








I am the captain of my soul.—Henley. 
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Casualty and Surety Comment 








GUARANTOR FOR INSURER 


Surety underwriters passing upon ap- 
plications for bonds guaranteeing the 
performance of contracts in Illinois 
would do well to read carefully an ar- 
ticle published in this issue from the 
pen of J. F. Dammann, Jr., of the Chi- 
cago bar. ‘ 

Mr. DAMMANN discusses a recent de- 
cision of the supreme court of Illinois, 
in which it points out clearly the obli- 
gation of a contractor to see to it that 
a subcontractor secures compensation 
insurance for the protection of his em- 
ployes. In the event of the contractor’s 
failure to do this, he becomes directly 
liable to employes for workmen’s com- 
pensation in the event that they are in- 
jured and the subcontractor fails to 
pay them compensation. 

If the contractor should require of the 
subcontractor a bond guaranteetng the 
performance of a contract containing 
a provision that the subcontractor will 
carry workmen’s compensation insur- 
ance and the subcontractor should then 
fail to do so, the surety which guaran- 
teed the performance of the contract 
would evidently become liable for the 
payment of the compensation which the 
contractor otherwise would have been 
liable for. 

An interesting question outside of 
Mr. DAMMANN’s discussion is, What 
constitutes insurance under this provi- 
sion of the compensation act? If the 
subcontractor were to secure insurance 
in an insecure stock or mutual com- 
pany or interinsurance concern, and one 
of his employes met with a personal 
injury in the course of his work and 
the insurance carrier had gone into the 
hands of a receiver, the injured em- 
ploye would undoubtedly endeayor to 
enforce his liability against the subcon- 
tractor and, in the event of his inabil- 
ity to meet his obligations, then against 
the principal contractor. 

It is doubtful, to say the least, 
whether any court would hold that the 
subcontractor had complied with his ob- 
ligations to insure his workmen’s com- 
pensation risk if he had secured noth- 
ing better than a so-called policy of 
insurance -which did not in fact insure 
the risk. As Mr. DAMMANN points out, 
the surety virtually becomes the guar- 
antor of the validity of the insurance 
carried by the subcontractor. In that 
event, it certainly becomes incumbent 
upon the surety underwriter to inquire 
‘closely into the character of this insur- 
ance before he.executes a bond under 
which his company might become liable 
in the event of the failure of a com- 
pensation insurance carrier of doubtful 
standing. 


SERVING THE COUNTRY 


Acatin the insurance companies are 
coming to the fore as splendid assist- 
ants to the government in handling the 
problems arising out of the war. A 


short time ago the NATIONAL Board oF 


Fire Unperwriters offered its services 


and all the information at its com- 


the government and is now being put 
to good use. Now comes word that 
the government has adopted, for safe- 
guarding of the machinery and protec- 
tion of the men employed in the na- 
tional navy yards and arsenals, the 
standards shown in the industrial com- 
pensation rating schedule of the Na- 
TIONAL WoORKMEN’S COMPENSATION SERV- 
IcE BurEAU, and also that a committee 
of safety for the government manufac- 
turing plants is being organized and 
will be composed mainly of engineers 
and safety experts in the employ of the 
bureau and of the various casualty com- 
panies. 

This is splendid recognition of the 
great work that has been done by the 
casualty companies in formulating the 
present industrial safety standards and 
also in the training of expert men as 
safety inspectors. All this work has 
cost the companies thousands—possi- 
bly millions—of dollars, but the money 
was spent willingly, in the belief that 
it would enable the companies to give 
their customers the better service to 
which they were entitled and would 
safeguard the lives and limbs of the 
workmen of the country. Probably no- 
body had a thought that all this work 
would be of service to the government, 
but, as often happens, work thoroughly 
done has borne fruit in an unexpected 
way. 








Workmen’s Compensation 
Notes and Comments 


BY DAVID H. KELLER, M. D. 























Dirty Machinery and 
Infection of Wounds 


The majority of people possess a 
greater or less immunity to local in- 
fection. The degree of this immunity 
is dependent upon some power of re- 
sistance in the blood itself. Whatever 
it is, it cannot be determined in ad- 
vance. That it is not always present 
in persons who are in apparent good 
health, and that it is not always absent 
in persons who are known to be sick, 
is proven by the fact that while robust 
employes who are actively engaged in 
strenuous occupations are commonly 
subject to local infections even in the 
most trivial wounds, like wounds and 
even serious wounds frequently heal 
kindly in persons who are physically 


“run down.” 
x * * 


In a manufacturing plant in which 
there was great accumulation of grease 
and dirt about the machinery, the em- 
ployer conceived the idea that keep- 
ing the machinery and tools free from 
accumulated grease would result in a 
reduction in the number of infected 
wounds. Accordingly, he had all ma- 
chinery cleansed of surplus grease every 
day. He compelled all employes to 
wash hands and arms at frequent inter- 
vals and to wear canvas gloves when- 
ever practicable. 

The results were disappointing. He 
learned by experience—as physicians 
have learned by experience — that 
chances of infection and the degree of 
infection are not in proportion to the 
amount of filth at the site of a wound, 
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termine, upon the amount of filth which 
adheres to the instrument which in- 
flicts a wound. We refer, of course, to 
filth which can be seen by the naked 
eye. The source of infection of wounds 
is indeterminable in any case. The 
point of election in combatting it is in 
the wound itself. Therefore, as we 
suggested last week, prompt treatment 
by a surgeon and the prompt applica- 
tion of germicides deep in the tissues 
about a wound—the wound to be sur- 
gically enlarged, if the opening be 
small—are the best preventives. 
* * *& 


so-called emergency surgery see be- 
yond the local wound in treating in- 
jured employes. Whatever the cause 
of infection and however limited the 
symptoms, even though it be confined 
apparently to the tip of a finger, its 
effects are systemic. Wherever there 
is local infection there is a multiplica- 
tion of bacteria. At one time or an- 


other every drop of blood in the body 


flows through the site of local infec- 
tion, carrying with it to all other parts 
of the body numbers of the infective 
bacteria. 

It is not practicable to employ ger- 
micides by mouth to kill these germs, 
but it is extremely practicable to em- 
ploy such remedies as will tend to in- 
crease action of liver, bowels, kidneys 
and skin in order that through the de- 
purative action of these organs they 
may the more readily expel the prod- 
ucts of germ multiplication in the blood. 

* e * 


Of course, the drugs necessary to ac- 
complish these things cost money. The 
injured employe will purchase them 
only when directed to do so by the 
attending surgeon. The attending sur- 








mand, and this was gladly accepted by 


nor, in so far as medical study can de- 






geon hesitates to give a prescription 


It is unfortunate, but true, that not } 
all surgeons who make a specailty of | 


because the employer or the insurance 
carrier will criticize the amount of the 
bill. It is up to the employer and the 
‘insurance carrier to employ surgeons 
who can be trusted, and then give them 
carte blanche as to the means and ex- 
pense of conserving life, limb and time 
—and of reducing the amount of com- 
pensation. 











“Falling Ladies”’ 
| Prove Expensive 











Men, too, but most who fell were 
feminine. Last month, and it was just 
an average month, the Maryland Casu- 
alty Company paid twenty-four claims 
for injuries, actual or imagined, suf- 
fered or supposed to have been suffered, 
by persons falling on premises insured 
under general liability policies. The 
smallest of these claim payments for 
falling was one hundred dollars, but 
most of the amounts were very much 
more; one lady named Mrs. Smart, ‘and 
she certainly was, gathered up over 
sixteen hundred dollars of our gold 
after tripping over a bit of iron on the 
sidewalk. Some of these hurt folks 
slipped on sidewalks, more of them fell 
down stairs, some tripped in hallways, 
one fell into a cellar, one slipped 
through a coal hole, and one lady 
named Weinswig—we couldn’t prove 
that she had been living up to her name 
—tangled her feet in something, but 
did not fall; she collected two hundred 
and fifty dollars indemnity for a 
wrenched back. It seems to be a very 
slipping generation. Tell your prop- 
erty-owning friends about it, mention- 
ing general liability insurance—Mary- 
land Casualty “Budget.” 
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CASUALTY AND SURETY NEWS 





TALK OF RATE INCREASE}: 





TO HAVE JOINT INSPECTIONS 





Burglary Insurance Statistics Being 
Kept Carefully for Rating and 
Underwriting Purposes 





New York, June 27—Safe burglary 
and robbery rates were recently in- 
creased in Chicago, and there is a 
movement to increase the rates there 
on residences and flat houses. The 
worst experience is had at Chicago, and 
the best at Boston and in parts of the 
south, as in Georgia and Kentucky. 

Asked why Chicago had so bad a 
burglary and robbery experience, a 
prominent home office official replied 
that the reasons are four: 

First, Chicago is one of the largest 
railroad centers of the country and 
consequently attracts men of all char- 
acter. 4 

Second, in proportion to its area, it 
has a small police force. 

Third, whereas back alleys are desir- 
able for the delivery of goods, etc., 
they are a decided menace to the safety 
of residents. 

Fourth, apartment and flat houses are 
largely constructed of two, three and 
four stories in height with back, open 
stairways to the alleys and with bal- 
conies on each floor. 

The hazard continues to increase 
there, especially where risks are cov- 
ered at night. Despite higher rates, 
the experience of the burglary insur- 
ance companies remains poorer at Chi- 
cago than anywhere else. 


Joint Inspections Planned 


A movement is on foot looking to a 
reduction of loss costs and overhead 
costs in burglary insurance, through 
the organization of central inspection 
bureaus in the larger communities, by 
which risks may be improved and the 
expense of inspections substantially 
lowered. The details have not yet been 
completely worked out. Brokers are 
watching the progress of the move- 
ment with the greatest interest, as it 
would certainly tend to a reduction in 
rates. The need of such combined ef- 
fort is apparent, for all mercantile open 
stock risks are regularly inspected by 
the individual ‘companies, and, to a 
greater or less extent, flat houses and 
apartments as well. Prevailing meth- 
ods have cost the companies heavily, 
and considerable dissatisfaction has 
arisen out of the lack of uniformity in 
the requirements. All this will be done 
away with when the central inspection 
bureaus get into operation. 

Association Is Flourishing 


Thanks to the efficiency of the Burglary 
Insurance Underwriters Association, a fine 
spirit of harmony prevails among the 
members and much good has been accom- 
plished. Of the forty companies writing 
this line, twenty-eight are in the associa- 
tion. Indeed, there is but one company 
in the country writing as much as $100,000 
of premiums per annum that is not a 
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of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
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member. Every class of risk is written 
through it, and special rates are quoted 
on demand. 

It would be a splendid thing if com- 
missions could be regulated by means of 
this body, for that is a fruitful source 
of dissension. At present commissions 
are arranged through local associations 
in New York, New Jersey, Boston, Phila- 
delphia, and on the Pacific Coast. There 
are many _ serious. objections to this 
method, and it is felt that the best solu- 
tion of the problem would be to have 
commissions governed from the home of- 
fices through central bureaus. There is a 
decided tendency to reduce acquisition 
costs all along the line by lowering com- 
mission rates where business shows heavy 
loss ratios. 


Work of Statistical Bureau 
The statistical bureau maintained at 


‘New York head office of the Burglary 


Underwriters Association could scarcely 
be better. By means of code reports re- 
ceived from the companies there is a 
minutely detailed classification of every 
state, of every city with a population in 
excess of 100,000, of policy forms, classes, 
loss ratios, loss credits, an analysis of 
losses according to the kinds of property 


j to the number of 500, an analysis as to 


cause, etc. Through it experience can be 
given as to the percent of total losses 
and the percent of losses on certain 
classes of property. In this way it can be 
shown how rates are arrived at anywhere. 


How Classes Run 


The information thus tabulated shows 
the volume of writings to follow this 
order: Residence theft,-bank burglary, 
mercantile open stock, mercantile safes 
and robbery—which latter embraces every- 
thing pertaining to robberies or holdups, 
whether within or without the premises. 
Robbery insurance shows the largest rela- 
tive increase. It is the youngest of the 
general classifications. “Residence bur- 
glary only” is little written. There is a 
steadily increasing demand for the per- 
sonal holdup endorsement, which is really 
an extension of residence insurance. Both 
agents and brokers are pushing it strongly. 
It sells at $2.50 per $1,000. Despite the 
fact that this “robbery from the person” 
insurance is both popular and, at present, 
profitable, it is unquestionably regarded 
with misgivings by the underwriters be- 
cause of the difficulty of proof of the com- 
mission of the robbery. Mercantile open 
stock insurance has had a high loss ex- 
perience and in the main companies write 
it only as an accommodation to their 
brokers. 
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John J. Crowley, an underwriter in the 
accident department of the Travelers, has 
been appointed head of the seaman’s in- 
surance division of the new war risk in- 
surance bureau at Washington. Mr. Crow- 
ley has been with the Travelers for the 
past fourteen years. His services were 
offered to the government by President 
Butler when the war risk bureau was first 
organized. 

* w * 

Robert S. Hayes, secretary of the Ohio 
industrial commission, has taken unto 
himself a bride in the person of Miss 
Gertrude Henry, formerly a stenographer 
for the state liquor license commission. 


In memory of Judge Eliphalet Adams 
Bulkeley, first president of the Aetna 
Life and father of the present head of 
the company, two bronze tablets were 
unveiled in the hallway of the company’s 
building in Hartford last week. Presi- 
dent Morgan G. Bulkeley read a_ brief 
review of the life of the elder Bulkeley. 
The tablets were unveiled by President 
Bulkeley’s two little grandsons, Morgan 
Gardner Bulkeley, 3d, and William 
Erastus Collins Bulkeley, 3 and 4 years 
of age, respectively, sons of Captain Mor- 
gan G. Bulkeley, Jr. 

In one panel is a highly artistic life- 
size figure of Judge Bulkeley, showing 
him seated at his office desk in a very 
natural attitude. In the other panel is 
the inscription. r 


John L. Fox, manager of the First 
National Accident Insurance Company at 
Fond du Lac, Wis., was in an automobile 
accident on a recent trip to South Dakota. 
He has not fully recovered. However, he 
is able to spend a few hours each day at 
his office. 

* * * 

James A. Blainey, general manager of 
the National Bonding & Casualty of Sa- 
lina, Kan., was in Chicago this week on 
his way home from a meeting of Rotary 
clubs at Atlanta, Ga. He states that he 
is already getting an organization for 
writing accident and health insurance in 
Kansas and that the company is doing a 
good automobile insurance business in 
that state. 





“Conservative but Aggressive’’ 


AGENTS WHO WRITE: 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY | 


J. C. O. MORSE, President 


WICHITA, KANSAS 
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AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For. Pushing Assistance write 
P. A. COOLING CO., General Agents - ° 2 
OSAR R. WITTE & CO., General Agents - ° i 
GARNER & MANN, General Agents . 


For Other States write the — Office. 


Capital $500,000 — 


INDIANAPOLIS, IND. 
KANSAS CITY, MO. 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Assets $1,211,054 


ST. LOUIS, MO.’ 














SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 


No experience necessary. 


The first and largest organization on the same plan as the Commercial Travelers 


Associations, writing business and professional men. 


66,500 policies now in force, paying: 


$5,000.00 Accidental death | Cost never 


$25.00 Weekly Indemity 
No medical examination 


exceeded 


$9.00 for Accident 
$10.00 for Health 


No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 


Ernest W. Brown, Sec’y-Treas. 


DES MOINES, IOWA 





The Sign of Good Casualty Insurance 
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ACCIDENT 
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London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 


F. W. LAWSON, General Manager 
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ERRILL, DOD! 


CONELING, PRICE & WEBB - 
FRED L. GRAY COMPANY 
MOND & RAYMOND -« 
P SON 
R. H. CLARK - - 
DIGGS-TERRIS INS. AGENCY, en. Agts. 


cKE nity ar 
GE & JACKSON CO., Gen. 





Res. Agents, 


e, Chi 


= _Jrchuees Managers, 328-336 Security Bank pean pe noneelle 


- e- Gcneral Agents, West Virginis. Boar 
ncral Age-t, Northeastern Ohio, 387 E. Superior Avenue, N. 

-» Southern Ohio, 1310 1st. National Bank Bidg., C 

N. W. Ohio, $09 Cincinnati Bldg. ime 

Agents, Lucas Co., Produce Exch. Bldg., Toledo, O 





LIFE AND ACCIDENT 
SALESMEN, WRITE: 


Lincoln, Nebraska 


American Old Line Insurance Company 


STOCK COMPANY - 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


Exceptional contracts to salesmen. 


COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


In fourteen states. The | 


Aoply for Territory Contracts. 


accident and 


health benefits to the 











BOSTON 





Paid-in Capital $1,500,000, 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance . 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
_T. J. FALVEY, President 





Write for ‘Territory. 
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IN THE ACCIDENT FIELD 
GENERAL ON WAR COVERAGE 


Scottish Company Issues Circular Set- 
ting Forth Limits of Insurance 
Under Disability Contracts 


The United States branch of the Gen- 
eral Accident has issued the following 
circular to agents and policyholders in 
its commercial accident department: 


We have been desirous of coming to a 
decision in the matter of coverage against 
risks of active service in the federal 
army or navy which would display the ut- 
most generosity to existing policyholders. 
We are,- of course, bound by the limits 
set up by the laws of average and there- 
fore such extension of coverage as we can 
give must be strictly confined to those 
persons who were insured with us prior 
to the declaration of war against» Ger- 
many. 

New applicants for insurance are those 
who have taken out policies since declara- 
tion of war and may be insured against 
all risks under the special classification of 
‘w. H.” (war hazard), the premium being 
$120 per annum for each $1,000 principal 
sum and $5 weekly indemnity. 

Policyholders whose policies were is- 
sued prior to the declaration of war and 
who have entered the federal army or 
navy service (excepting those engaged in 
aviation) -will be covered in full whilst 
performing their ordinary military duties 
on land, within the continental limits of 
the United States, except in the event of 
invasion or bombardment. Men in the 
naval service will only be covered while 
on land within the above mentioned ter- 
ritorial limits, and the risks inherent to 
actual warfare are definitely excluded. 

Members of the so-called home guard 
or home defense reserve are fully covered 
whilst doing guard duty on land within 
the continental limits of the United 
States, excluding, however, death, dis- 
memberment, loss of sight, or disability 
sustained while in such service in the 
presence of an enemy of the United States 
or by reason of the act of such enemy or 
by reason of any projectile or explosive. 

This voluntary extension of the cover- 
age is subject to withdrawal at the cor- 
poration’s discretion. 

Our policies as now written and issued 
exclude any disability from illness con- 
tracted while in the military or naval 
service and such provisions under no cir- 
sumstances will be altered or extendea 
but shall remain in full force and effect, 
and any disability from any illness or 
sickness contracted by the assured will 
not be covered. 

Present policyholders whose policies have 
not been extended to insure against all 
risks under the special classification 
“Ww. H.” above mentioned and who are 
killed or injured whilst performing mili- 
tary duties not covered by or which are 
without the extension of coverage granted 
by this letter will be subject to pro rate 
at the classification ‘“W. H.” at the rates 
and within the limits specified in rate 
sheet or supplement to _ classification 
manual of the corporation filed with the 
insurance commissioner or insurance de- 
partment of the state in which the assured 
resides or in which the policy was written. 


Holds Places for Them 


Those of the field force of the National 
Life & Accident of Nashville who take 
service under Uncle Sam’s flag will find 
their old places waiting for them when 
the war is over. Vice-President W. Ridley 
Wills states that about seventy-five of the 
field force are now with the colors, but are 
still regarded as belonging to the com- 
pany’s organization. 


Announces a Contest 


The Kansas City Casualty has an- 
nounced a bonus _ contest for July and 
August in its accident department. Prizes 
will be awarded after September collec- 
tions, showing the increase in the aver- 
age monthly collections for July, August 
and September, over the average for April, 
May and June, 


In Receiver’s Hands 


The Monarch Health & Accident of 
Peoria, on petition of Insurance Superin- 
tendent Fred Potter, has been en- 
joined from doing further business and 
I. L. Fuller, an attorney, has been ap- 
pointed receiver. Superintendent Potter 
charges that the company is insolvent and 
that it did not accumulate the $5,000 
emergency fund required by law. Depart- 
ment examination showed assets appar- 
ently of $559.37 on Dec. 31, and it was 
impossible from_the books to ascertain 
the liabilities. R. A. Schreyer is presi- 
dent and C. S. De Graff, secretary and 
treasurer. 





Name Has Been: Changed 


The Commercial Travelers Mutual Sick 
Benefit has been renamed the Travelers 
Health of Indiana and will begin busi- 
ness under its reorganization July 1. 


INTRODUCES NEW PRINCIPLE 





Zurich’s Policy Provides for Death and 
Permanent Disability Benefits in 
Unlevel Amounts 


The “Dependon” accident policy is- 
sued by the Zurich introduces a new 
feature in accident insurance in this 
country, in that it sells indemnity sep- 
arately against death, against perma- 
nent disability and against temporary 
disability. A person may purchase a 
policy calling for $1,000 death benefit, 
$5,000 permanent disability and $2 daily 
indemnity. It also offers three differ- 
ent rates under the daily indemnity 
feature, dependent upon whether the 
daily indemnity is to begin on the first 
day of disability, the thirty-first day of 
the ninety-first day. 

For the select classification, the rate 
is based on $1.10 for $1,000 of death in- 
demnity, $1.30 for $1,000 of permanent 
disability indemnity capital sum and $3.60 
for $1 daily indemnity during temporary 
disability. The permanent disability fea- 
ture provides that the company will pay 
the insured an amount based on a maxi- 
mum capital sum of ...... dollars, pro- 
portioned to the degree of permanent disa- 
bility, which shall be determined in ac- 
cordance with the schedule of permanent 
disabilities contained in the policy. This 
schedule provides that the loss or the 
“complete and permanent loss or use of” 
a certain member shall be considered as 
so many percent of the capital sum. 
Thus, for the loss of a right arm, the 
company would pay 60 percent of the 
capital sum named for permanent disa- 
bility, and for the loss of a left arm, 50 
percent; for the loss of both eyes, 100 
percent; of one eye (if removed), 30 
percent, and of one eye (if not removed); 
25 percent. For the loss or loss of use 
of the right hand or arm, 60 percent will 
be paid, and of the left hand or arm, 50 
percent. 

If indemnity for temporary disability 
does not begin until the thirty-first day 
of disability the rate is one-half as much 
for that feature as when it begins on the 
first day of disability, and if it begins 
on the ninety-first day, one-fourth as 
much as where it begins on the first day. 


Illinois to Investigate 


Governor Lowden, of Illinois, has signed 
a bill creating a health insurance com- 
mission to investigate sickness and acci- 
dent disability among employed persons 
and their families not covered by the 
present workmen’s compensation law. It 
will report to the general assembly in 
1919. Twenty thousand dollars was ap- 
propriated for expenses of the commis- 
sion, which is to consist of two repre- 
sentatives of labor, one employer, a physi- 
cian, a farmer, a social economist, a social 
worker and two other persons to be se- 
lected by the governor. Other state de- 
partments having information of use to 
the commission are instrusted to give the 
commission access to it. 


Standard Appeals Case 


The Standard Accident of Detroit has 
taken an appeal to the supreme court of 
Wisconsin from the decision of Circuit 
Judge George Grimm at Janesville, Wis., 
in a suit brought by the estate of the 
late Dr. Edmund F. Woods against the 
company. Dr. Woods lost his life in the 
torpedoing of the Arabic. 

Judge Grimm held’ the company was 
liable in the amount of $2,500, the face 
value of the policy for the accidental 
death of Dr. Woods. 


Premiums Have Increased 


The Western Live Stock made an in- 
crease in written premiums compared with 
the first five months of last year of nearly 
100 percent. Last year’s premiums up to 
June 1 amounted to $77,000, and this year 
$152,000. Another interesting feature was 
that the expenses were $2,100 less during 
the same period this year than last year. 
The Western Live Stock subscribed for 
$50,000 of Liberty Loan. Every official of 
the company subscribed personally. 
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P e The agent who is able to offer good insurance at less 
rice than his competitors is in the same position as the 
merchant who is able, by buying inj quantities and 
Talks holding down expenses, to quote reduced prices—he 
gets the business. Representatives of the Central 
Business Men’s are in a position to get the business, and they do. 


Central Business Men’s Association 
H. G. Royer, Pres. Westminster Bldg., Chicago C. O. Pauley, Secy. 











UNDER FEDERAL GOVERNMENT LICENSE : 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, Minne- 
sota, Missouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin. 
BRANCH OFFICES AT 
NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETROIT MICH. 
Canal Bank Bldg. Pierce Bldg. 1443 Ins.Exchange Farwell Bldg. 
Autom.Ins. Agency 0O.P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Michel, Mgr. General Agents Manager 
Sealy Hutchings, Pres. George Sealy, Sec’y. J. PF. Seinsheimer, Gen. Mgr. 














The Spirit of 1917 


There is a spirit of mutual helpfulness 
among Continental agents 


Continental Casualty Company 


H. G. B. ALEXANDER, President 
General Offices 910 Michigan Ave., Chicago 








The American Credit-Indemnity Co. 
' of NEW YORK 


GREDIT INSURANGE ONLY 
E.M. TREAT, President 
and wholesalers against Excessive Annual Loss through 








Insures manufacturers 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 88 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
































ELMER H. DEARTH . , . , ; 


General Casualty & Surety Co. 


DIME BANK BLDG. 


We are now ready to receive applications 


to represent this Company 


: President 
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NEWS OF COMPENSATION 
TO GET INSPECTION REPORTS 
Indiana Industrial Board Requires 
Companies to File These Docu- 


ments to Aid Accident Pre- 
vention 





The Indiana industrial board has is- 
sued an order effective July 1 requiring 
all insurance companies writing com- 
pensation insurance in the state, to sub- 
mit to the board copies of all reports of 
inspections of Indiana factories made 
by them. The purpose is, the board 
states, to obtain the fullest possible co- 
operation in the prevention of acci- 
dents. The order reads: 

Every insurance company or associa- 
tion engaged in the business of insuring 
the liability of employers under the work- 
men’s compensation act, within ten days 
after making an inspection of any build- 
ing, factory, workshop or premises of any 
such employer, shall make a written re- 
port of such inspection to the industrial 
board of Indiana upon the form pre- 
scribed therefor by said board, and shall 
accurately and definitely set out in said 
report the items of information required 
by said form. 

Such reports shall not be open to pub- 
lic inspection. * * * The failure or refusal 
of any such insurance company or asso- 
ciation to make and file such reports 
shall be sufficient ground for revoking 
the approval of its policy form. 


The board also calls the attention of 
employers to the war-time use of doc- 
tors, which makes it imperative to em- 
ploy unusual precautions in protecting 
domestic life and health. 


Jurisdiction Question Decided 


The first case involving application of 
the extraterritorial application of the 
Kentucky workmen’s compensation act 
has been decided by the Kentucky board. 
The case was that of Charles Webb and 
Steve Ward against the D. E. Hewitt 
Lumber Company. This concern operates 
on both sides of the Tug river and has 
accepted both the Kentucky and West 
Virginia compensation laws, the West 
Virginia law providing that an employe 
of a concern that has accepted the act 
automatically comes under its provisions. 
The two men, hired in Kentucky, were 
sent to the West Virginia plant, and made 
application in Kentucky for compensation. 
The board held that, “assuming that both 
the original contract made in Kentucky 
and the subsequent contract entered into 
by operation of the law in West Virginia 
are valid, it follows that under the gen- 
eral law of contracts the last in point of 
time prevails and merges any previous 
contract with reference to the same par- 
ties.” The West Virginia board therefore 
has jurisdiction. 


New Pennsylvania Rates 


The new compensation manual for Penn- 
Sylvania will become effective for all 
policies going into effect after midnight 
July 31. All policies written from July 
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1 must bear an endorsement to the effect 
that they are to take the new rate on 
Aug. 1, and under the rules companies are 
forbidden to cancel and rewrite at pres- 
ent rates. The rates published in the new 
Pennsylvania manual are given in dollars 
and cents instead of symbols. They show 
something of an advance over the old 
rates. 


Death Benefit Increased 


After June 28 the maximum death 
award under the Ohio workmen’s com- 
pensation law will be $5,000 instead of 
$3,744, as it has been since the law first 
became operative. The increase in the 
award will mean an increase in rates in 
certain classes, and the actuarial depart- 
ment of the industrial commission is now 
working on the new schedule that will 
become effective July 1. The increased 
death allowance means that dependents 
will receive a biweekly payment for eight 
instead of six years. 


Wisconsin Business Shown 


The Associated Reciprocal Exchange 
has replaced the Illinois Indemnity Ex- 
change and the Wisconsin Employers Ex- 
change in Wisconsin. Replying to an 
inquiry, the Wisconsin department states 
that the gross premiums written by the 
Associated Reciprocal Exchange in Wis- 
consin amounted to $46,544.50; losses in- 
curred, $51,244.66; losses paid, $40,097.32. 
According. to these figures, the losses in- 
curred amounted to more than 110 percent 
of the gross premiums, without any al- 
lowance for acquisition or other expenses. 





Makes Large Contribution 


Up to June 15 forty-eight employes of 
the Maryland Casualty have enlisted in 
the army or navy. Where they have de- 
pendents the company is paying the differ- 
ence between their regular salaries and 
what the government pays them. It has 
informed other employes subject to draft 
that the same course will be pursued in 
their cases if they are called to the col- 
ors. The company has loaned one of its 
best statisticians to the state census board 
for four months free of charge, as the 
board has no appropriation with which 
to pay for this service. 


Claim Law Is Evaded 


The Indianapolis Association of Cas- 
ualty Underwriters has appointed a com- 
mittee to confer with the industrial board 
of Indiana to see what basis there is for 
the report that a large percentage of 
Indiana manufacturers are evading the 
state compensation law. 


Progress Is Reported 


Companies writing plate glass insur- 
ance held a meeting in New York last 
Thursday and it was reported that con- 
siderable progress had been made toward 
the satisfactory solution of underwriting 
problems in the field outside of New York. 


Reveal Accident Scheme 


New York, June 27—A wholesale scheme 
for defrauding accident companies is re- 
vealed in the trial of Benjamin Gunner, 
attorney at 261 Broadway, begun before 
Judge McIntyre in general sessions. The 
charge is larceny in the second degree 
for obtaining money under false pre- 
tenses. The district attorney’s office al- 
leges Gunner employed men and women 
to carefully select sites for accidents. 
One witness testified to being sent to a 
tenement to go to a certain floor where 
there was a rip in the oil cloth on the 
floor over which she was to trip and fall. 
This she did, claimed a sprained ankle, 
which the janitress painted with iodine. 
Witness then visited another tenement, re- 
peating the same performance. She re- 
turned to Gunner’s office and a physician 
made a cursory examination. Shortly 
after she was paid $10 and told both 
cases had been settled out of court by 
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CAPITAL, $500,000.00 


Fully paid up and deposited with 
Iowa Insurance Department. 
We are entering other States and 
open to propositions from Agents 
desiring connection for Bonding 
and the miscellaneous Casualty 
lines, particularly Automobile. 
Write 
A. G. OGLE 


2nd Vice-President 












property owners through accident com- 
panies. The case is still on trial, with 
more evidence accumulating, 


New Directors Elected 


New York, June 27—At the meeting of 
the board of directors of the Great East- 
ern Casualty today, Superintendent of 
Agencies C. Clark Howard and J. W. Phil- 
lips were elected members of the board 
to fill vacancies caused by the death of 
two directors. 


Hold Joint Meeting 


The Surety Underwriters Association of 
New York and the Surety Underwriters 
Association of Newark, N. J., held a joint 
meeting on Friday of last week. Matters 
of interest to both associations were dis- 
cussed. This is the first time that either 
has held a joint meeting with any other 
association. 





Casualty Notes 


The Employers Indemnity Corporation 
of Kansas City is planning to enter Vir- 
ginia. 

The Employers Indemnity Corporation 
of Kansas City has been admitted to 
Utah. 

The Surety Underwriters Association of 
Chicago will hold no more monthly lunch- 
eons until September. 

M. R. Whited of Albany, N. Y., special 
agent of the Royal Indemnity in New 
York state, visited the general agency of 
Childs, Young & Wood at Chicago on 
Tuesday. 

The sixty-one casualty and surety com- 
panies doing business in Tennessee last 
year had a premium income for the com- 
monwealth of $3,605,925. The losses were 
ew making the loss ratio 44.28 per 
cent. 


On Saturday the Travelers of Hartford 





KELLER ON ADJUSTMENTS 


Every accident claim man should 
read ‘Practical Suggestions for 
Claim Adjustments,” written by 
David H. Keller, M. D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month in 


THE CASUALTY REVIEW 
Subscription Price, $1 a Year 
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gave its 2,100 employes their annual out- 
ing. Eight hundred men went to River- 
side Park, Agawan, Mass.; 1,000 girls to 
Morris Cove, on the Sound, near New 
Haven. Since the war began girls out- 
number the men at the Travelers home 
office four to three. 

The Montana State Hail Board has re- 
ceived applications for 170,000 acres of 
hail inusrance up to June 19. The board 
expects to receive applications for at least 
200,000 acres. 

A. C. Wilbee, formerly an instructor in 
the Waukesha, Wis., high school, and J. F, 
Judin, also of Waukesha, have formed a 
partnership and will open an agency in 
that city. 








Need to Cultivate 
Habit of Poise 














The majority of people lack poise. 
It is,this lack which makes so many 
people tiresome and unrestful, the rea- 
son why they get on one’s nerves. - 

Lack of poise is both physical and 
mental. There is the man whose hands, 
arms, legs, body, each or all, are sel- 
dom still. He tires everybody. There 
is the other man whose mind wiggles, 
whose thoughts do not stay still. He 
gives only partial attention to the sub- 
ject, jumps to another and back again, 
never quite finishes what he is talking 
about. He, too, is a weariness. 

Nor is unrest of mind and body con- 
fined to men. Women also are guilty. 

The present world-wide unrest may 
be somewhat responsible for the notice- 
able lack of personal poise in most peo- 
ple, for the “urge” which seems to be 
impelling the individual more than for- 
merly away from poise and repose of 
manner. 

If you are guilty in this respect, cul- 
tivate poise. Don’t you see it in the 
successful men you know; is it not a 
characteristic of ‘those you most ad- 
mire? Poise adds to personality. 

It is not easy to gain poise, if it is 
not natural to you, but it is worth the 
effort. Poise is good for the health, is 
valuable in business, and in men or 
women is an attribute which is full of 
charm.—The Three Partners. 















m AP 
‘ 


C } 


tg 


A 








J. W. SCHERR, PRES. 


Z3 VOCATIONAL 


HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESPECI- 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 


LOUISVILLE, KENTUCKY 














The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


wo 














Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 


















Jun 


buil 
visi 
for 

be 1 
to t 
tion 


the 

this 
son, 
suc] 





lt 


Nt 





June 28, 1917 


THE NATIONAL UNDERWRITER 








FINE POINT IN LAW OF ILLINOIS 


The Compensation Act Liability of a Contractor to the Employes of a 
Subcontractor Undertaking to Do Work for the Contractor as 
Defined in Section 31 of the Compensation Act 


By J. F. Dammann, Jr. 
OF THE CHICAGO BAR 


ECENTLY in the Butler Foun- 
R dry case, reported in 277 IIl. 70, 

the supreme court of Illinois had 
occasion to construe section 31 of the 
Illinois compensation act. This is one 
of several sections that aim to make 
it certain that an injured employe shall 
not lose out on his compensation by 
reason of the insolvency of his em- 
ployer. 

There are three of these sections: one 
of them, section, 26, provides that the 
employer shall carry insurance unless 
he can demonstrate his ability to carry 
it himself. : 

Another, section 28, makes the insur- 
ing company directly liable to the em- 
ploye should the employer become in- 
solvent. 

A third, the one in question, section 
31, makes it possible for an injured em- 
ploye, under certain circumstances, to 
go back of his insolvent employer and 
collect from the party with whom the 
employer had contracted to do the work 
in question. 

Two Important Points 


In connection with this last section 
there are two points which must be 
noted: 

First: The liability cannot be car- 
ried back under all circumstances 
against anyone who has contracted with 
another for any kind of work. The rule 
is limited to cases where the injuries 


occur to “employes in or about the 
premises where” the contractor “con- 
tracts to do such work.” In other 


words, in framing this section the legis- 
lature seems to have had in mind con- 
tract work in its narrower sense; that is 
to say, contract work on buildings, 
engineering projects of all kinds, etc., 
and not the innumerable instances 
where contracts are made to construct 
or buy special articles of one kind or 
another. For example, a subcontract 
for the general carpentry work on a 
building would be covered by this pro- 
vision, while apparently a subcontract 
for the mill work for that building to 
be manufactured at the mill, according 
to the owner’s or contractor’s specifica- 
tions, would not be covered. 

The second important point is that 
the contractor may relieve himself of 
this liability if he “requires of the per- 
son, firm or corporation undertaking to do 
such work for the said principal or prin- 
cipals that such person, firm or corpora- 
tion undertaking to do such work shall in- 
sure his, their or its liability to pay com- 
pensation provided for in this Act, etc.” 


Contractor Must “See to It” 


The supreme court of Illinois in two 
comparatively recent cases had passed 
on this section. In the first case, the 
case of Parker Washington Co. v. In- 
dustrial Board, 275 Ill. 498, the section 
was held constitutional. In the second 
case, the Butler Foundry case above 
cited, the court was asked to say just 
what was meant by the phrase which 
puts the liability on the principal or 
owner if he “does not require of” the 
“subcontractor” that the subcontractor 
‘insure his liability.” The answer given 
by the supreme court is simply that the 
principal must see to it that the subcon- 
tractor insures, and further, that that 
duty is absolute and is not complied 
with by a mere demand that the con- 
tractor insure his liability. 


Pacts in Butler Foundry Case 


The facts in the Butler Foundry Com- 
Pany case are highly illuminating. The 
contractor, the Butler Foundry Com- 
Pany, demanded of the subcontractor 
that he carry insurance. This demand 
was frequently repeated, and finally the 





subcontractor promised that if the con- 
tractor would advance him $200 he 
would secure the insurance. The con- 
tractor did so, but the subcontractor did 
not carry out his promise, and used 
the money to meet his payroll. A few 
days later an employe ot the subcon- 
tractor was injured and died. The sub- 
contractor then became insolvent. The 
supreme court decided that the con- 
tractor was liable to the family of the 
deceased, and also held that the phrase 
“require insurance” was not miet by 
a simple demand. 


Court States Reason 


The reason for this construction is 
the very practical one which is given 
by the court in its own words, namely, 
“that by making it a part of the con- 
tract with the subcontractor, the prin- 
cipal contractor can require him to 
take out his insurance as easily and ef- 
fectively as he can require him to per- 
form any other provision of the con- 
tract between them. The _ statute 
contemplates an absolute requirement 
on the part of the principal contractor 
and it is not complied with by a mere 
demand. The principal contractor can 
escape liability only in case his subcon- 
tractor insures his liability as is provided 
by this section.” 


Before this decision was rendered the 
belief was somewhat general that all a 
contractor was required to do was to make 
a demand or, at most, make a demand and 
receive the word of the contractor that he 
had insurance covering the job. But 
this decision of the supreme court now 
renders the contractor a surety of the 
subcontractor, and it is, therefore, essen- 
tial that the contractor know his liability 
and be protected against it. Therefore, 
the question is at once presented how that 
can best be done. 


Obstacles to Be Overcome 


The method noted in the opinion of the 
supreme court is, of course, the most 
practicable method to start with, but it is 
not effective unless followed up. There 
might be a provision in the contract re- 
quiring the subcontractor to insure. The 
subcontractor might promise to do so, as 
he did in the Butler case, and not comply 
with that promise, or he might say that 
he has it and as a matter of fact have 
it, and then allow it to lapse or be can- 
celed. In none of these instances would 
the contractor be protected. The compen- 
sation act itself provides that the em- 
ployer must carry insurance, and subro- 
gates the employe to the rights of his 
employer in that insurance, and the indus- 
trial board endeavors to see to it that em- 
ployers do carry insurance and also that 
the insurance remains in force. To ef- 
fect this the board has ruled, rule 30, that 
it must be notified by the companies in 
the event of lapses or cancellations. But 
these provisions of the act and the in- 
dustrial board rules do not protect the 
contractor. The insurance might lapse or 
be canceled at any time and the contrac- 
tor remain in entire ignorance of that fact 
or any subsequent changes. 


ce Plan Is Pointed Out 


To obviate this difficulty, then, it might 
be possible to include the contractor’s 
name in the policy, but there seems to 
be some difference of opinion amongst 
underwriters whether this could properly 
be done, or if it could be, whether there 
should be an additional premium for the 
additional name. Moreover, the difficulty 
can be obviated in another way without 
any question of an additional expense. 
The first object is to see to it that there 
is insurance, and the second to see to it 
that the insurance is kept alive. If, 
therefore, the contractor secures from the 
insurance company in question either a 
letter or a certificate to the effect that 
there is insurance in force, and that it 
covers the job in question, the first ob- 
ject is accomplished; and if in that letter 
or certificate the insurance company un- 
dertakes that it will give the owner ten 
days’ notice of any lapse or ‘cancellation, 
the second object is accomplished and the 
owner is amply protected. If the policy is 
canceled the owner can, of course, take 
out another policy and charge it against 
the contractor. A sufficient legal con- 
sideration for the certificate is the ap- 
proval by the owner of the insurance com- 
pany and the policy form in question. 
Therefore, it is well for the contractor 
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to reserve in the contract with the sub- 
contractor the right to pass upon the 
insurance company and the policy forms 
tendered by the subcontractor. 


Surety May Be Liable 


Yet another method is to secure a 
surety bond from the subcontractor. But 
if this is done, the surety puts itself in 
the shoes of the contractor and either 
thereby issues a semicompensation policy 
or must take those precautions which we 
have suggested the contractor should take. 
As a matter of fact, there is no risk 
either for the surety or the contractor 
so long as the insurance is carried, and 
therefore it is doubtful whether a pre- 
mium could properly be charged by the 
surety company for this phase of the 
contract. Hence, a surety bond should 
either eliminate that phase from the con- 
tract or the surety company should take 
the precautions suggested above. Other- 
wise, it is easily conceivable that the 
surety company would have to pay com- 
pensation. For instance, in the Butler 
Foundry Company case, if there were a 
provision in the contract covering the 
compensation act and a bond conditioned 
upon the faithful performance of the con- 
tract, the surety company would have 
to reimburse the Butler Foundry Company 
for the amount it was required to pay 
under the compensation act. 


“Contractor” and “Subcontractor” 


In this discussion the 
contractor” and “contractor” have been 
used. This is done advisedly, as it has 
not as yet been decided by the supreme 
court whether the section would hold an 
owner of a building in the course of 
construction responsible to employes of 
the contractor with whom the owner had 
directly contracted to put up the building. 
It has been held by the industrial board 
that the section does not apply to an 
owner, but that it is limited to contractors 
and subcontractors. 

(See Littlefair v. Crowley, 5 Negligence 
and Compensation Cases, page 388 of Illi- 
nois appendix.) 

(See also Bjornberg v. Liden, 6 Neg. and 
Comp. Cases, page 1190 of Illinois ap- 
pendix, July 30, 1914.) 


° Owner Held Liable 


However, in the case of Schmidt v. 
William Pfeifer Berlin Weiss Beer Brew- 
ing Company, Illinois Industrial Board, 
Dee. 31, 1914, 8 Neg. and Comp. Cases 
1208, the board held that where a brewing 
company made a contract with a driver 
to drive a team and solicit the sale of 
beer, and the driver employed his own 
helper, the brewing company was directly 
liable to the helper who was injured in 
the course of his employment. 

In the two cases in the supreme court 
cited above it so happens that the party 
held in each case was the contractor and 
there was no attempt made to hold the 
owner. 

However, until the point is decided by 
the supreme court it will be in doubt. And 
unquestionably, therefore, the owner 
should be properly protected, especially 
as he can be protected without any addi- 
tional cost, and simply through the aid 
of the additional trouble incident to car- 
rying out the arrangements suggested. 
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Payment of Judgment by Insured’s Note 

-The supreme court of Oregon, in the 
case of R. W. Riner, appellant, vs. South- 
western Surety, decided June 19, reverses 
the lower court of Multnomah county and 
holds that a note, given by the insured 
under an indemnity insurance policy in 
payment of a judgment for personal in- 
juries, amounts to a loss actually sus- 
tained by the insured. The policy pro- 
vided: ‘No action shall lie against the 
company for any loss or expense under 
this policy unless it shall be brought for 
loss or expenses actually sustained and 
paid in satisfaction of a final judgment, 
within ninety days from the date of said 
judgment and after trial of the issue.” 
One of the employes of the insured was 
injured and brought action for damages, 
which was defended by the insurance 
company, and obtained a judgment for 
$2,588.06. The insured executed a promis- 
sory note to the employe, payable with 
interest one year after date. 

The plaintiff contended that the execu- 
tion and delivery ‘of the note was a loss 
to him and that the acceptance of the 
note and formal satisfaction of the judg- 
ment amounted to a payment within the 
meaning of the policy. The defendant 
contended that the delivery of the note 
was not such loss and payment as would 
satisfy the requirements of the contract, 
and furthermore the insurance company 
insisted that even though it is decided 
that a judgment can be paid with a note, 
nevertheless the plaintiff could not preveil 
because (1) the transaction was character- 
ized by bad faith, and (2) the parties did 
not expressly agree that the note should 
be accepted as final payment. 

After examining the evidence, the court 
held there was no bad faith. As to the 
second contention, the court held that 


terms; but it is sufficient if it appears 
from all the facts and circumstances that 
the parties intended and understood that 
the note should be received in absolute 
payment of the antecedent debt.” 

In reversing the cause, the supreme 
court awards the plaintiff a judgment 
against the insurance company of $2,- 
627.43, less the offset provided for in a 
written stipulation filed by the parties. 


MAIN FACTORS IN 
THE BIG FIRE WASTE 


(CONTINUED FROM PAGE 1) 
stances we spend more than any other 
nation on earth for our living, our 
clothing, our building enterprises, our 
public improvements, our governmental 
expenses. The average American 
spends a dollar quicker than any other 
human being. We are taught to think 
in big amounts, and it has been truly 
said that amounts running into seven 
figures fail to impress us deeply. 


Need to Call a Halt 


The question now is: Are we not ap- 
proaching a time when it will be nec- 
essary, through force of circumstances, 
to look at things differently? If the 
situation which the country is now in 
only results in teaching us the value 
of a dollar, the investment we are mak- 
ing will not be an unprofitable one. 
The conservation of our natural re- 
sources and the prevention of unneces- 
sary waste in our material production, 
are more important today than ever 
before. 


Fire Insurance a Big Factor 





Fire insurance is an important factor 
in our business transactions. It is fair 
to say that no member of this associa- 
tion would pass on an order favorably 
if he were aware that the customer’s 
stock was not covered by fire insur- 
ance. In the last analysis, fire insur- 
ance is the final collateral behind mer- 
chandise credits. We size up a concern 
financially and morally, but we would 
not trust any one with our goods if we 
knew he was without fire insurance. 


Fire Insurance Profits 


All sorts of extravagant claims have 
been made regarding the profits of the 
fire insurance business. Radical legis- 
lation of the most violent type has 
been aimed at the companies. In some 
cases the legislation has been so rad- 
ical as to cause the withdrawal of com- 
panies from certain states. The atti- 
tude of this organization on legisla- 
tive matters has always been in the 
spirit of fairness, and its active interest 
in legislation affecting fire insurance 
would be welcomed and would tend to 
more conservative and useful results. 
An examination of reliable statistics 
dispels the idea of high profits. As an 
example, in Missouri, over a period of 
five years, the losses paid equaled 70.7 
percent of the premiums collected, and 
these figures will not vary much 
throughout the entire country. The 
responsible companies are not adverse 
to proper regulation and to this extent 
our cooperation with them would not 
be amiss. 


Look for Moral Hazard 


In dealing with your customers, the 
question of the moral hazard is always 
very, and sometimes most, important. A 
man who is so careless about the condi- 
tion of his premises as to invite fire 
loss is very apt to be careless in his 
other business methods. My idea would 
be to instruct salesmen to use their eyes 
and report as to the type of construction 
of the building each customer occupies— 
whether wood, brick or concrete—and as 
to the physical condition of the interior, 
particularly as to the degree of tidiness 
and the means employed, if any, to pro- 
tect the premises against fire, that is, 
through water buckets, extinguishers, 
sprinkler system. It is not the thought to 
make fire prevention inspectors out of 
salesmen, but a wide-awake man can see 
enough in a few glances to base a report 
on, which report should have bearing on 
future transactions. But by no means at- 
tempt to carry out the foregoing sugges- 
tion before you are free from suspicion 
yourself. 


National Board Reports 


The next point to be presented is with 
reference to the reports issued by the 
National Board, which organization is dis- 
tinctly a fire insurance body. Through 
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every detail is carefully set forth. It is 
only necessary at this time to refer to 
one feature of these reports, namely, the 
section devoted to the “weak spots.” Al- 
most every conflagration which has oc- 
curred in this country for some years 
back has been predicted by the under- 
writers. If you desire to prove this state- 
ment, read the reports on Augusta, At- 
lanta, Hartford, Pittsburgh; and before 
it is too late secure a copy of the report 
on your city. If you do, you may not 
sleep so easy, but you may be brought to 
realize more than ever your responsibility 
as a citizen. Every local branch of this 
organization in cities reported upon by the 
engineers of the National Board should 
concentrate attention upon the points 
shown as areas of greatest hazard and 
see whether such hazard may not in each 
instance be corrected. This would be a 
splendid achievement, and one for which 
your powerful organization is admirably 
equipped. It would be in line with the 
2" aa work for which you were organ- 
ized. 


Conservation Work 


The government is making unusual ef- 
forts at this time to conserve the grain 
and cotton crops, which are peculiarly 
subject to destruction by fire in places of 
storage. The credit men and the bankers 
could exert a tremendous influence at 
this point by giving elevator, warehouse 
and compress men to understand that any 
failure by them to equip their buildings 
with fire protection and fire-fighting appli- 
ances would be unfavorably construed 
when it came to credits. 


Tinder Box City 


There is a city to the south of us 
which is considered one of the worst haz- 
ards in the country. It is an important 
place—the largest in its state. It has 
one hundred and thirty blocks of tinder 
boxes capped with wooden shingles—the 
greatest conflagration breeders in exist- 
ence. Some day a fire, with the wind in 
the right direction, will wipe them out. 
The money loss will be large, and there 
may be some loss of life. But the people 
there seem indifferent to the conditions 
they know exist. Perhaps the curtailing 
of credit extended to the merchants of 
that city might have some effect. 


‘Hasty Loss Payments 


Many of the states have taken up fire 
protection very intelligently, with results 
which prove the value of doing so. 
state fire marshal law, with an efficient 
man to direct its operation, will not only 
reduce the fire loss, but it will make it 
dangerous to. experiment in the field of 
arson. It might be a good plan to require 
insurance companies to secure the consent 
of the fire marshal before paying claims. 
It is quite probable that losses are paid 
which a rigid investigation would disclose 
to be either fraudulent or the result of 
actual arson. 

Some states hold to the theory that the 
expense of this work should be borne by 
the companies, therefore, the practice of 
the companies is to assess it back and 
consequently the public at large foots the 
bills through the premium paid. Work 





of this character is more helpful to all 
of the people than to any one class, and 
the expense should be a direct charge on 
the people of the separate states. It is 
possible that such a department could be 
made self-supporting through a system of 
fines for violations. 


Combustible Construction 


The extraordinary growth of our Ameri- 
ean cities during the last fifty years, and 
the combustible character of their con- 
struction has produced a conflagration 
hazard that is a serious menace to the 
financial welfare of our country. 

Many of our larger cities, and some of 
the smaller ones, have adopted building 
codes drafted according to modern views, 
but a great majority of cities and towns 
are either using an antiquated code or 
none at all. The most sensible way to 
handle this question is through state regu- 
lation. The standard code prepared by 
the National Board is recognized as the 
most complete and scientific work of its 


kind. 
What Credit Men Can Do 


The impossibility of overturning at once 
the practices of years is realized, but 
greater progress could be made if organi- 
zations like the National Association of 
Credit Men would lend their influence. 

These few points by no means exhaust 
the supply, but they answer the purpose 
and collectively form the basis for work 
of the type no one need be ashamed to 
engage in. 

First—Your individual efforts can be 
easily exerted in protecting your homes 
and families. 

Second—Set the example by protecting 
your business property, which will influ- 
ence your customers to do likewise. 

Third—Familiarize yourself with exist- 
ing conditions, not only in your own cities, 
but in places where you have customers, 
giving credit where credit is due. 





to curtail destruction by fire, and use your 
influence toward securing fair and reason- 
able insurance laws. 

Fifth—Don’t violate local ordinances. If 
they are unreasonable, ask for modifica- 
tion. Interest yourself in securing a 
proper building code. Help to make your 
city worth while. 

Individually and collectively use every 
means toward the ultimate elimination of 
the terrific waste we experience each year. 





Sprinkler equipments were originally in- 
stalled to reduce fire loss; but the later in- 
ducement seems to be to reduce rates. 
They really do both, the latter to vulgar 
fractions. 
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seeee++ $13,788,795.23 


This Company issues contracts 
as follows: Fidelity Bonds; Surety 
Bonds; Accident, Health and Dis- 

| ability Insurance; Burglary; Lar- 


Liabilities ...... 9,708,052.97 ceny, and Theft Insurance; Piate 
ee ee ee seeeees 1,000,000. e 
Surplus over all Liabilities.......7: 3,080,742.26 Glass Insurance; Liability Insurance 

Losses paid to December 31, 1916.. 56,090,684.58 —Enmployers, Public, Teams (1’er 








sonal injury and Property Damage), 














Automobile (Personal Injury, Prop- 


erty Damage and Collision), Physicians, Druggists, Owners and Landlords, Elevator. 
Workmen’s Compensation; Steam-Boiler Insurance; Fly-Wheel Insurance. 
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APPROVAL GIVEN TERM POLICY 


Can Be Used on Farmers Cars If Local 
Conferences So Legislate, Says 
National Body 





At the meeting of the executive com- 
mittee of the National Automobile Un- 
derwriters’ Conference in New York, 
Friday, the principle of a term policy 
for farmers’ cars was adopted. This 
is optional and not mandatory, the un- 
derstanding being that each of the. five 
sectional conferences may adopt. the 
principle for any part or all of the ter- 
ritory under its jurisdiction, as the 
exigencies of the situation may suggest. 





CONDUCTS SAFETY CAMPAIGN 





Detroit Agency Establishes Exhibit, 
List of Stolen Cars and Offers 
Rewards for Recoveries 


The George B. Stevens Company 
Agency at Detroit is conducting a 
“safety first” campaign among automo- 
bile owners of the city. The agency 
has leased the Times building at the 
corner of John R and Farmer street 
and has changed its name to the Safety 
First building. There it has on exhibit 
literature and all forms of devices for 
preventing automobile thefts and ac- 
cidents and will from day to day list 
on the bulletin board all stolen cars 
and offer a reward for their recovery. 
The agency will cooperate in this mat- 
ter with the automobile clubs and po- 
lice department. 





Opportunity in Registration 


Auto liability men are being afforded 

an opportunity for a huge drive for busi- 
ness in Texas by the opening of the state 
highway commission department at Aus- 
tin. All of the 165,000 automobiles in 
Texas must be registered. This is the 
first time Texas has attempted a state 
licensing of autos, it previously having 
been done by the respective counties. By 
the registration insurance men can get 
the address and type of all cars owned 
in Texas. It is known that some are 
already “on the job.” If 150,000 of the 
autoists are circularized in auest of Prey 
cies the postage alone would be $3, 
It is estimated that the stationery oe 
labor of addressing the circular letters 
would be at least 2 cents in_every in- 
stance, which would make another $3,000, 
or a total of $6,000. 





Arrange for Joint Policy 


B. G. Wills, superintendent of the auto- 
mobile liability branch of the Firemans 
Fund, is in New York completing arrange- 
ments for handling the joint automobile 
policy of the Firemans Fund and United 
States Casualty, the latter company as- 
suming the public liability hazard and 
the Firemans Fund the fire, property dam- 
age and collision end of the business. 
This joint policy will be issued in Arizona, 
California, Colorado, Idaho, Montana, 
Nevada, Oregon, Texas, Utah, Washington 
and Wyoming. 





Increases in Prices 


Old New 
Make Model Price Price 
Glds Motor Works: 
5-P., 8-Gyl..... $1,295 $1,467 
T-P 4 S-CY¥ 0 1,367 1,467 
Club Road..... 1,295 1,467 
5-P.,. 6-Cyl. 2... 1,095 1,185 


Ratings on New Models 


Type of List Ins. Col. 
Model Bod Price H.-P. Class 
Stevens—Moline Plow Co. (Freeport Mo- 
tor Branch): 
Salient Six..5-P. Tour $1,385 25 A 
3-P. Road 1,385 25 A 


ELIMINATE THE KNOCKER! 


Dissatisfied cieinase handicap the accident and health 
agent he NATIONAL INVESTIGATION 
BUR C., ~ Re. claims for policy holders any- 
where. No charge. for preliminary investigation and es- 
timate of cost of service. Agents—refer dissatisfied claim- 
ants to us. Our work for them HELPS YOU. 
Dr. W. Edward Magruder, Pres. and Medical Director 
924 Madison Ave., Baltimore, Md. 


ADJUSTERS FOR THE INSURED 














HOME OFFICE, PIERCE, BUILDING 


Str.LoOuIs 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 


























PREMIUMS INCREASED 
$9,565,183 IN THE WEST 


(CONTINUED FROM PAGE 1) 


$123,196,586 and the losses $66,395,292. 
During ‘the past five years fire compa- 
nies have collected in the western field 
$563,828,057 and paid losses of $305,- 
540,326, making the loss ratio for the 
five-year period 54 percent. 

Union companies collected $94,258,- 
388, or 76.51 percent of the premiums 
last year, as compared to 76.12 percent 
in 1915. Bureau companies collected 
$25,275,578, or 20.07 percent of the pre- 
miums, as compared to 21.07 percent 
of the previous year. Nonaffiliated 
companies collected but $3,662,620, or 
3.42 percent of the premiums, as com- 
pared to 2.81 percent of the premium 
the previous year. 

The loss ratio of the Union compa- 
nies last year was 55 percent, of bureau 
companies 51 percent, and nonaffliated 
companies 49 percent. 


Home Gets $7,969,629 


The Home of New York led on vol- 
ume of premiums with $7,969,629; Hart- 
ford came second with $6,200,013, the 
National third with $5,527,893, the 
Aetna fourth with $4,512,756, the Ger- 
man American of New York fifth with 
$4,079,391. Next in order came the 
—— Fidelity-Phenix and Spring- 
field. 

All of these leaders are Union com- 
panies and the leader among Bureau 
companies did not reach the record of 
any of those given above. 

The American of Newark led among 
Bureau companies with $2,915,072 and 
its nearest competitor was the Ohio 
Farmers with $1,673,617. Following 
these two among Bureau companies 
were the Germania, United States Fire, 
Security of New Haven, Northwestern 
National, Milwaukee Mechanics and 
Firemen’s of Newark, all of which 
which passed the $1,000,000 mark. 

Among nonaffiliated companies, the 
Globe & Rutgers led in the western 
field with $812,580. The Northern of 
New York came second with $518,950, 
and the Farmers of Iowa third with 
$407,431. 

Leaders on Increase 

By reason of the merger of the United 
States Fire and the Williamsburg City, 
the United States Fire shows the larg- 
est increase in premium income for last 
year. Its increase is $1,242,983. The 
Springfield came second with $1,018,389, 
the German American third with $678,- 
871, the Aetna fourth with $514,579, the 
Phoenix of Hartford fifth with $488,182, 
and the Hartford sixth with $470,835. 


Interesting Tabulation 


In this issue will be found a com- 
plete table of premiums and losses in 
the western field for all companies for 
the years 1915 and 1916, together with 
loss ratios for both years and the gains 
in premium incomes. In another table 
are comparisons of aggregates for five 
years, setting forth a vast amount of 
interesting information regarding the 








premiums and losses of various classes 
of companies, together with percent- 
ages of aggregates. The figures are 
compiled from advance sheets of the 
Argus Comparative Chart. 








SURPLUS LINES 

















RIGHT FROM THE TALL GRASS 


A. E. Reuben and Z. A. Reuben are en- 
gaged in insurance work at Toledo, O. 


* * * 


IN NEED OF PROTECTION 


LOST—On Lea, Shirley or Seventh ave- 
nue, Saturday, one pair blue English 
trousers. Deliver to Mr. J. I. Haber, 604 
Shirley street. Reward awaltts—A Nash- 
ville, Tenn., Daily. 

* * * 
. PIRE SPEAKS 


I am a vassal of man and I do his will 
In many a wondrous way; 
If he chain me sure I am fain to endure 
His mastery night and day. 
But should I escape from my dungeon red 
By charring the bolts and bars, 
I chasten my master with Hell’s disaster 
And flaunt my head to the stars. 
. T. Winship, Mich. 
* * * 


IF YOUR HOUSE IS COLD, BANE IT 
WITH ASHES 


Mr. Baumgardner did. 

Ernest Baumgardner and family stepped 
from their warm home, in Aurora county, 
the other night, into great snow. drifts 
with zero weather and a high wind, clad 
only in their night clothes. 

Something wrong with the Baumgardner 
family, you say. No, not at all; they 
merely did this out of deference to heat. 
They were fortunate to save their lives 
and night shirts. For during the day they 
had carefully placed ashes around the 
house to keep out the cold. The ashes 
proved a great success; they keep it hot 
as hell for quite a spell. 

Before Mr. Baumgardner can warm his 
house with ashes again, he will have to 
go to all the work of building a new one, 
the one he had with entire contents is a 
tetal loss.—(South Dakota) Fire Marshal 
Bulletin. (An old one.) 

* * * 


TEMPERANCE IN ALL THINGS 


At the city council meeting last night a 
motion was passed by that body to the 
effect that the fee paid for hauling the 
hose cart to fires will not be paid here- 
after if the driver exceeds the speed limit. 
—Lanark, Ill., Gazette. 


* > * 


THE “TRUTH” AT LAST 


In reading of the house that burned 
To many authorities I have turned, 
And now the truth, at last, I’ve learned. 


Did Pa house burn up or did it burn 
n? 
Is Psa a I’ve iia in every town. 


The } ae bad ‘aid aegis burn” 
Is one that we up here must spurn. 


Such answer does not solve the question. 
It’s too much like a mere suggestion. 


So I asked a citizen of Mitwaukee, 
A business man and sure no “gawkee.” 


And learned the truth, at last, 
Den’t scoff. 


“Och yea—dot house iss alles brendt off.” 
—J. H. Nelson, Wis. 
* * * 


HOOES AND HOOES 
For the sake of advertising, earl 
Hook, an agent at Alva, O&kla., should 
have her name changed to Pearl Button. 


GOOD TOWN FOR A PICELE 


A. Pickle is in the insurance business at 
Sleepy Eye, Minn., according to the new 
Northwest Hand-book. 


« * Ok 
AND, HE’S A BIRD 


M. J. Graybill Is In the Business at 
Akron, O. 
* * ” 
Dry grass, 
Cigarette, 
Ashes where 
Town set. 


—Imri Zumwalt, Kan. 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


WIS., IND. 
Cc. H. TAYLOR 
829 —— Exchange, Chicago 
me Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work, 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Off. 147, Res, 
458) facilitates prompt service. 

INDIANA, ILLINOIS, KENTUCKY, 

Ie He. OGell & So 
110 Upper Second St., Secsantin, 2 Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 











ILL., 














— 





KANSAS 
The Warren 
Adjustment Bureaw 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


KANSAS 
Ss. E. WILLCUTS 
ADJUSTER OF Sr ee LOSSES 
Expert Automobile Mechani 
106 East Gevtath Street TOPEKA, KANSAS 


MICHIGAN 
FRBEBDE. M. CHAMPLIN 
629 ee Trust Building 


Grand Rapids, Mich. 
ADIUSTER OF BIRE LOSSES 


mene ) DARGTS, WISCONSIN 
gid New Yor! York Life Building, qn 
FIRE, AUTOMOBILE, TORNADO 


OHIO 
rere Massingharn 
ADJUSTER OF FIRE LOSSES Torte tok bula, Lake 
itory—Ashta' 
Geauga and Trumbull Counties. "de cand eagle 
at very reasonable rates. 


OHIO—MICHIGAN—INDIANA 
s.E. CURTIS 
by — Natl. Bank Bldg., 
oledo, Ohio 


FIRE AND AUTOMOBILE LOSSES 


WESTERN | FIELD 


Shir & Br fogic 
AUTOMOB LE LOSSES A‘ SPECI 























305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS -SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
Demmary 1, W915. ...00 60. 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
January 1, 1917......... 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











EDGAR J. HAYNES, Pres. | THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt | 


NEWARK FIRE 


INSURANCE COMPANY 





NEWARK, N. J. 

Assets - - = = = = = = =  $2,270,250.98 

Capital Sta Eee ee eb ae erie: Ral 500,000.00 

Surplus to Policyholders - - - - = = 906,788.03 

WESTERN STATE AGENTS 
Responsible Agencies W. E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 
Solicited W. J. WENDT, Illinois. Indiana at Wisconsin, 2021 Insurance Exchange, 
icago 

















Assets $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO 
we eters: a McCONKEY, Sec’y & Treas. 


Surplus $514,026 


W. H. MILLER, President 


e | Combined Capital, $1,700,000 





PITTSBURG UNDERWRITERS 
GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 
Allemannia Fire Insurance Co.: Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance = Teutonia Fire Insurance Co. 


ll of is, S810 14 
‘Assets, $8,173,146 Surplus to Policyholders, $3,572,680 
F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
Eliel 1é Loeb Chicago, Ill., General Agents for Illinois 
New Agents Solicited. Fish & ‘Schulkamp, Madison, Wis., General Agents for Wisconsin 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


SHC U RIT Y 


Fire Insurance Company, of Davenport, Ia. 
Ss. BF. GILMAN, Pres’t M. C. HINSCH, Sec’y 
CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It isa good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
ft tok risks.. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


%S U R P L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
” and Foreign companies and at Lloyds, London. 
LINES anp 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 
GEORGE E. FEENEY, President 


F. R. THOMPSON 
EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $294,605.36 


L. LIND, State Agent, 719 Linn St., and oo H. ‘ 
OLT, Special Agent, 303 Columbia Terr., ’ PEORI - Illinois, Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 ~se Bidg.. DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN [and MINNESOTA 


The CONCORDIA FIRE London & Lancashire 
INSURANCE COMPANY FIRE - 


OF MILWAUKEE, WIS, Insurance Company 


LIMITED 
Cash Capital = - $ 600,000.00 P 
Reinsurance Reserve -  1,312,818.13 of Liverpool, England 
Reserve for all other Liabilities 111,534.54 
Surplus to Policyholders 1,015,168.55 | 
Total Assets - - = 2,587,558.08 | 








Chicago, Ill. 





























CHARLES E. DOX, Manager 
Western Department 


| 
'$9S. La Salle St. Chicago, Illinois 








Writing 

Fire Tornado 
Sprinkler Leakage 

Rents Use and Occupancy 


A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 





The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - - - $1,643,174.45 
SURPLUS TO POLICYHOLDERS | - - - 1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 


A Reliable, Progressive Agency Company 





Representatives solicited 














Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts om the United 
States and Canada 








Detroit National Fire Jusurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, recy Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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% WA & Merchants National 


Five Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 

















IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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LIFE INSURANCE IN 
PATRIOTIC EFFORT 





Has Served the Nation Well by 
Protecting Families from 
Financial Loss 





SEE TWO BENEFICIARIES 





When Premiums Start to Be Paid, Vast 
Fund for Constructive Work Is 
Augmented 





Tested by. constructive results, life 
insurance, as a business, presents an 
inspiring record of accomplishments 
which have strengthened and matured 
this nation. The stress and strain of 
war is now on. The resources of this 
country are to be put to proof. From 
the first, it has been conceded that the 
entry of the United States would de- 
cide the fate of the war in favor of it 





Alfred Hurrell, associate general 
solicitor of the Prudential, delivered 
the address on “Patriotism in Life 
Insurance” before the congress of 
the New England life underwriters 
associations at Hartford last Satur- 
day. Mr. Hurrell is one of the well 
known legal men connected with the 
life insurance business. -Before go- 
ing with the Prudential he was asso- 
ciated with the Life Presidents As- 
sociation and prior to that was with 
the legal end of the New York in- 
surance department. 











and its allies, because of the volume of 
its developed wealth. 
Have Served America Best 


The institutions then, which for the 
past years have conserved this wealth, 
have served America best. Life insur- 
ance is entitled to first rank among 
such institutions as its functions are 
two-fold in such conservation. By rea< 
son of its contract with the policy- 
holder, it protects his family from 
financial loss which otherwise would 
result from his death, thus permitting 
one generation to effectively finance 
the next, and in doing this, it induces 
and coordinates the savings of millions 
of citizens of average or less than aver- 
age means. These small contributions 
made in the way of premium payments 
have become a mighty financial cur- 
rent, which has flowed for years with 
increasing volume, resulting in perma- 
nent improvements to our counties and 
municipalities, development of our agri- 
culture, the growth of our industrial 
centers, and the expansion of the vast 
transportation. systems of the country. 


Two Beneficiaries to a Policy 


There are always two beneficiaries 
to every policy of a legal reserve com- 
pany. The person named in the policy 
is one, the other is the country where 
the company is located. When the pol- 

(CONTINUED ON PAGE 9) 
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AMICABLE 


Life Insurance Co.. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With the State Treasurer of Texas 


Insurance in Force December 31st, 1916 . $16,130,362.00 


Gain during year 1916 2,702,566.00 
Insurance written during 1916 . 4,541,716.00 
Gain over 1915. . 2,387,732.00 
Admitted Assets December 31st, 1916 . 2,663,804.74 
Gain during year 1916 214,031.51 
Policyholders’ Reserves December 31st, 1916 905,626.48 
Gain during year 1916 196,396.00 


Total Agency Balances December 31st, 1916 8,446.68 
Actual to Expected Mortality during 1916 29.6% 


It is believed that the Amicable Life has 
made a new record for a company less than 
seven years old in having in force December 
31st, 1916, $16,130,362 of paid-for insurance, 
and at the same time having gained $107,340.30 
in surplus, in addition to the total surplus 
originally paid to the company by the stock- 


gt | holders. 
; ARTEMAS R. ROBERTS 


42 Stones High—Owned Without Debt by 
PRESIDENT 














AMICABLE LIFE INSURANCE COMPANY 
WACO, TEXAS, U.S. A 


ARTEMAS R. ROBERTS, Founder, Prendens & 4uary 


















PireasonzseasucceeD 


All of our investments are made in FARM 
MORTGAGES. We do not own or have in our funds 
a single stock or bond. Our rate of interest is 6.2 per 
cent. Our loans average 33 per cent of the property 
value on which loans are made. 

Many loans are made direct to policyholders—they 
being given the preference. We tell them so and solicit 
their business. 

We write business only in the Central West and 
loan our money there. It is the best insurance terri- 
tory in the world and in the heart of the loan field. 

Good interest makes good returns to policyhold- 
ers. Farm mortgages are the surest investments in 
the world. 


GOOD CONTRACTS TO LIVE 
CLEAN AGENTS 


A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA: LIFE Ssucanv- 


COMPAN Y 
PEORIA ————— _ ILLINOIS 


LIFE INSURANCE SECTION 





INSURANCE BILLS 





Actuary Binkerhoff of Life Presi- 
dents’ Association Tells About 
1917 Legislative Work 





STATUTES ARE DECREASED 





Policyholders Show a Much Keener 
Desire to Cooperate Than Ever 
Before in Assisting 





New York, June 26—For the first 
‘on” legislative year in a decade the 
number of proposals concerning life in- 
surance this year shows a decrease in- 
stead of an increase, according to the 
eleventh annual legislative report pre- 
sented to the Association of Life Insur- 
ance Presidents by its actuary, John J. 
Brinkerhoff. There has also been a 
substantial decrease in the number of 
statutes enacted, as compared with 
1915, which year, too, showed a de- 
crease from 1913. In volume, however, 
the statutes will be larger than those 
of 1915, but considerably less than 
those of 1911 and 1913. 

As usual the report covers the legis- 
lative situation up to about June 1, at 
which time about forty legislatures of 
the forty-seven scheduled to meet this 
year had adjourned. 

Change in Attitude 

Discussing the significance of what 
is termed an apparent change in the 

(CONTINUED ON PAGE 11) 
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The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receivin 

a “rake-off’’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that yo suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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NEW ENGLAND LIFE 
MEN HOLD CONGRESS 


Underwriters Associations Send 
Delegates to Hartford for Bus- 
iness Conference and Outing 


ADDRESS ON WAR CLAUSE 


Commissioner Mansfield of Connecti- 
cut and Alfred Hurrell of the Pru- 
dential Were Main Speakers 


Hartford, Conn., June 25—War gloom 
and optimism alternately pervaded the 
fourth annual congress of New Eng- 
land life underwriters’ associations, 
Saturday. For two hours the delegates 
listened to speeches on the relationship 
of insurance to the problems of life, 
the war, and the opportunity for na- 
tional service. 

Golf, tennis and other sports at the 
Hartford Golf Club furnished a lively 
morning. At 1 o’clock the meeting 
adjourned for luncheon. The speeches 
began at 2 o’clock. At 5 o’clock the 
visitors went on an automobile tour 
through the rose gardens and parks of 
the city. : 

A conspicuous figure in the gather- 
ing was the venerable W. P. Gannett of 
Providence, who is probably the oldest 
life man in the United States in point 
of service. He has been an agent for 
the Northwestern Mutual for a half cen- 
tury. 

The occasion was also graced by the 
presence of a number of women, repre- 
sentatives of the New England Wo- 
men’s Life Underwriters Association, 


iricluding its president, Miss Leonora 
M. Conick. 


Quartette of Speakers 


The speakers were: Mayor Frank 
A. Haggarty, who welcomed the visi- 
tors to the city; Governor Marcus H. 
Holcomb, who welcomed them to the 
state; Commissioner Mansfield, who 
spoke on war service regulation, and 
Alfred Hurrell, associate general solic- 
itor of the Prudential, who gave an ad- 
dress on “The Patriotism of Life In- 
surance.” 

Some idea of the financial importance 
of the insurance interests in Hartford 
might be had, the mayor said, from the 
fact that its companies’ assets amounted 
to ovér $500,000,000; that in fire losses 
they had paid out $800,000,000, and on 
life and accident claims had paid out 
a billion. 


Mansfield on War Clause 


Commissioner Mansfield’s remarks 
had to do largely with the progress ob- 
tained since the meeting some time ago 
of the insurance commissioners’ com- 
mittee on uniform war clause. He said 
it was recommended that the compa- 
nies should adopt a uniform minimum 
war rate of $37.50 per $1,000, to apply 
to all enlisted men, alike, whether they 
were actually fighting or in camp; also 
that if any surplus was found after the 
war was over, the companies should 


return the excesses to the insured. 
The commissioner sent queries to 255 
companies. Twenty odd were found to be 
out of business, in the hands of receivers 
or were in the reinsurance business. From 
twenty odd there was no reply; from forty- 
eight unconditional acceptance; forty-five, 
substantial acceptance; sixty-four, declin- 
ations, and from sixty to seventy com- 
panies there were replies indicating that 
they were waiting to see what other com- 
panies would do. In the various groups 
would be found some of the largest and 
some of the smallest insurance companies 
of the United States, and they represent 
all sections of the country—there is no 
centralization of the groups. 


Companies Should Be Together 


“There is a strong desire on the part 
of some companies to take an independent 
position,” Commissioner Mansfield con- 














NEEDS AN EXPERT ADVISER 











Henry C. Walker is.a Boston writer. 
In this story he tells his impression of 
Arthur L. Potter, another Bostonian, a 
live insurance salesman, who represents 
the Mutual Benefit Life. Mr. Walker's 
characterization of his subject can be ap- 
plied to any other man in the business 
who can fit the policy to his man. 


just his head, mind you—into my 

office and said: “You don’t want 
any life insurance do you?” I hastened to 
agree with him that I didnt, so he with- 
drew his head and closed the door and 
the incident at the same time. 

But what I started to say was this: 
Arthur L. Potter is a real life insur- 
ance man. He never asks you if you 
want life insurance, for he knows every 
live man does want it as well as every 
dead man’s widow. 

Maybe you have the idea that to 
sell -life insurance calls only for glib 
talk and industry—you’re wrong. The 
writing of life insurance is at once an 
art and a profession. 

x * KO 


Just as there are dentists who only 
half fill teeth, Jawyers who leave out 
half of the evidence and doctors who 
sew you up with the sponge inside, so 
there are life insurance men who fur- 
nish you with a policy that you never 
learn is not what you thought it was. 
That is left for the executors and heirs 
to wrestle with. 

As a matter of fact, there are twenty- 
seven different, peculiar, curious and 
complicated kinds of life policies, for 
an insurance actuary assisted by a first, 
second and third assistant can arrange 
a combination of words and phrases 
that is interesting only because of its 
“wherefore’s and whereas’es.” 

Buying life insurance is like buying 
steak or real estate—only an expert 
can steer you clear of the reefs, 


O%« day a man stuck his head— ; 


Sure, there are some other intelli- 
gent life insurance solicitors, but they 
are scarce, and didn’t I tell you this is 


about Arthur Potter? 
finish please. 

Potter knows the ins and outs; the 
start, finish, midriff and alpha and 
omega of life insurance and even 
though you finally intend to have your 
policy written by that old friend of 
the family who needs the money, you 
ought to get Arthur to explain the 
whole system first and the policy he 
writes in particular. 


*x* *k * 


I carry several life insurance poli- 
cies. I know they are life insurance 
policies because the agent told me so 
when I took them out and because 
they have the fact printed on the out- 
side and because I pay the regular pre- 
miums when they fall due and because 
I keep them in a safety deposit box 
and because my wife feels easier on 
account of them, but after talking with 
Potter I opened them all up and he 
and I studied them so as to be sure 
they were not something else, and as a 
matter of fact, one or two of them 
were; that is to say they differed quite 
a bit from what I supposed I had 
bought, for “things are not always 
what they seem.” 


* * * 


You see the good old family prac- 
titioner can cure your sore throat and 
the lawyer next door can probably help 
you hale the ice man into court for 
breaking your ice chest, but when it 
comes to a life insurance policy— 
something involving the financial fu- 
ture of your wife, children and estate— 
I want Arthur L. Potter to tell me 
Where I ought to get off. Yes, and 
where I ought to get on, too. 

There’s a lot more to this life insur- 
ance business than appears on the sur- 
face and when a man is about to sign 
a contract involving. the future of his 
family and calling for expenditures over 
a matter of twenty odd years or longer 
he ought to have the advice of an ex- 
pert. 

That is so, isn’t it? 


‘then let me 








tinued. “I won’t say that they are doing 
it for their own glorification. Possibly it 
is because they think they can serve the 
country best in their own way. Perhaps 
I am looking at it in a prejudiced way. 
But I think this is a splendid opportunity 
for the companies to get together and 
serve the country without competition.” 

He said that by refusing to adopt a 
uniform war rate, “You’re punishing the 
man for being a soldier.” 

Commissioner Mansfield said that the 
same query which was sent to the insur- 
ance companies was also sent to the com- 
missioners of the-various states. Twenty- 
eight have approved, two have disap- 
proved and there are nineteen yet to be 
heard from. 

“We can only hope that there will be 
enough of the companies to make the plan 
substantially uniform, so that it will be 
fair to the people of the United States 
and to the soldiers and sailors.” He said 
that the government was not yet ready 
to go into the insurance business, but said 
the conduct of the companies might in- 
fluence the future action of the govern- 
ment. 

The organizations represented at the 
congress were: Maine, New Hampshire, 
Western Massachusetts, Boston, Rhode 
Island, Central Massachusetts and the 
New England Women’s. 





Deals Harshly With Twisters 


Taking cover under the change of ad- 
ministration in the insurance depart- 
ment of Ohio, an epidemic of “twisting” 
has broken out. Numerous complaints 
have been filed with Superintendent 
Tomlinson and several offenders have 
lost their licenses. Although Mr. Tom- 
linson is new on the job, he is not to 
be imposed upon, and violators of the 
Ohio insurance laws are to be handled 
without gloves. 


Equitable of Iowa’s Record 


The Equitable Life of Iowa paid 
$208,083 more in dividends than for 
death claims or nearly $111 in divi- 
dends to each $100 in death losses for 
the five years from 1912 to 1916, in- 





clusive. Thus it maintains its remark- 
able record, due in greater part to its 
selection of risks resulting in low mor- 
tality, its policy of operating in only 
the most healthful and prosperous sec- 
tions of the country, and its record of 
high interest earnings on investments. 
Total dividends paid to policyholders 
during this five-year period amount to 
$2,116,616, 1916 furnishing the heaviest 
single year total with $584,080.' In the 
company’s statement, as of Jan. 1 of 
this year, $761,000 is put aside for 1917 
dividends and counted as a liability. 


Ohio Is Organized 


The Ohio agents of the Equitable Life 
of Iowa have formed a state associa- 
tion. Ohio has had the record for 
many years of standing second in pro- 
duction only to the home state of the 
company, and the new organization is 
pledged to efforts that will aim to sur- 
pass even the record of Iowa within the 
next few years. Future meetings of 
the new association are planned on or 
about Oct. 15 and early in the month 
of February next year. G. W. Farley, 
Toledo general agent, was chosen pres- 
ident. Other officers elected were John 
F. Stone, vice-president; Earl R. Sycks, 
secretary, and Walter J. Dwyer, treas- 
urer. 


Ainsworth a Suicide 


F. B. Ainsworth, formerly secretary 
and general manager of the old Bank- 
ers Reserve Fund Life at Cincinnati, 
committed suicide in Los Angeles, 
Monday. He sold out his interests in 
the Bankers Reserve Fund some time 
ago and went to South Dakota. He 
has lived in Los Angeles about twelve 
years: 





GOTHAM LAWYER HITS 
QUALIFICATION LAW 


Life Men Should Not Be Forced 
to Present Abilities 
Yearly 


QUIZ BOARDS ARE UNFIT 


Commission for Examination Incompe- 
tent to Judge Life Men’s 
Capacity 


New York, June 25—An original at- 
titude toward agency qualification laws 
was expressed today to a representa- 
tive of THE NaTionAL UNDERWRITER by 
a prominent home office official. “In a 
general way,” he said, “I have thought 
myself out of harmony with the 
thought that seems to prevail in un- 
derwriting circles regarding qualifica- 
tion laws. It did seem that for agents 
thus to be inviting legislation, which 
required them to come to the depart- 
ments each year for a license, and to 
submit their qualifications to. officiais, 


who, in a large number of cases, were 
unskilled themselves in life insurance, 
was unwise. 


Life Insurance a Profession 


“T have heard much to sustain the 
view that life insurance is a profession. 
The annual license plan, with its annual 
inspection of qualifications of the ap- 
plicant did not seem to me to square 
with the professional idea. Doctors, 
lawyers, dentists and other professional 
men are examined once by a board 
which passes upon their qualifications, 
and when the certificate of competency 
is given, it is good for life, unless for- 
feited by misconduct. As a lawyer, I 
should very much dislike to come be- 
fore some inquisitorial board once a 
year in order to remain at the bar. 
And if I- were forced to come once a 
year for this license, I should want to 
be examined by a person who was com- 
petent to decide upon my ability. 


Objections to Qualification Laws 


“Another objection to these qualification 
laws was that they could not be enforced 
as the promoters intended, for the reason 
that hardly any department had the ma- 
chinery to do the law justice. It is foolish 
to put a statute upon the books requiring 
the department to examine and test each 
applicant to determine his competency, 
when no adequate machinery would be 
provided to make the test. Merely put- 
ting laws on the books does not reform 
anybody unless you have the machinery 
to carry them out and to enforce them. 


What Is Their Value? 


“Unless one has-a counter suggestion of 
a constructive character to make when 
indulging in criticism, he had better re- 
main silent. we must have license 
laws in order to get the $2 per agent to 
the state each year, let these licenses be 
granted to any person who applies; such 
licenses to be revoked, however, if any 
licensee violates the insurance laws. This 
program would be pretty tame, and I am 
not prepared to say that the qualification 
laws, imperfect as I deem them to be, do 
not have some moral effect. 


Constructive Criticism 


“If these laws which the underwriters 
are clamoring for, and which some few 
states have adopted, do make the crook 
hesitate: about continuing in his crooked- 
ness, they would be justified, even though 
they were not carried out with wisdom. 
And to criticise the qualification laws on 
the ground of inadequacy of departmental 
appropriations might merely result in the 
departments asking for, and possibly se- 
curing, greater appropriations in order to 
install the additional machinery needed to 
operate the laws better, and that would 
mean that the companies would be called 
upon to come across with more money 
than they are now putting through the 
hopper by the forced draft process.” 


W. F. Crawford, general agent of the 
Equitable of Iowa at Chicago, has jumped 
into the $2,000,000 class. He has toppec 
the field force of his company during the 
past month by producing $243,000. 
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“THE ADVENTURES OF 


TWO AGENTS”: 











A Continuous Story. Chapter 5. Watch for next Chapter. 
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Arriving In Town—Jim Prepares For Business 
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GENERAL AGENTS: 


If you are interested in our Business Building Methods, WRITE US. 


We have the policies that sell and territory open. 
NO EXTRA CHARGE FOR MILITARY SERVICE WITHIN UNITED STATES 
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ALLOWS NO WAR RIDER 


BUTTON HITS ATLANTIC LIFE 





Will Not Permit Extra Military Charge 


on Smith’s Lapsed 
Policy 





Commissioner Button of Virginia has 
officially ruled that the Atlantic Life 
has no right to attach a war rider as 
a condition precedent to reinstatement 
of the lapsed policy of Ernest H. Smith, 
a Richmond néwspaperman. This co- 
incides with a previous opinion that the 
commissioner expressed in a communi- 
cation to the company. The company 
demanded .a hearing, contending that 
satisfactory evidence of insurability had 
not been adduced in the case. 

Button Grants Demands 

Commissioner Button granted the 
hearing and deferred his ruling on the 
question until he could lay the matter 
before the executive committee of the 
commissioners association last week in 
New York. All but one of the commit- 
teemen agreeing with the position he 
had taken, he notified the company that 
he adhered to his former opinion. It is 
understood that an appeal from his rul- 
ing to the Virginia corporation commis- 
sion will be taken. 


Nature of the Case 


The policy, a $1,500 twenty-year pay, 
lapsed about two month ago when the 
company failed to receive a check in 
payment on a premium note on the due 
date, although Mr. Smith contended 
that he mailed the check before the ex- 
piration of the time. The policy has 
been in force several years. Mr. Smith, 
who is twenty-five years old, expects to 
enter. military service soon. Additional 
cost of the rider is $37.50. 





Association Activities 











Cincinnati—At a recent meeting, the 
Cincinnati association decided to form a 
committee to execute plans for establish- 
ing a bureau in the interest of life insur- 
ance premiums for soldiers, sailors or oth- 
ers who enter into military service from 
Hamilton county. Laurence C. Witten, 
manager of the Massachusetts Mutual 
Life, is chairman of the committee. 

s s s 

Racine, .Wis—The Racine association 
members are experimenting with adver- 
tising in the Sunday papers. They will 
keep it up for six months, running a 
page in 


each issue. The first one was/ 








WAR CLAUSE IS DISCUSSED 











T THE recent meeting of the Chi- 
A cago Life Underwriters Associa- 

tion there was a discussion as to 
the probable effects of the war on life 
insurance. Alfred Austrian of the 
Northwestern Mutual said: 
“To get around the war clause 
trouble, I tell my prospects that .com- 
panies must do something to protect 
themselves. They must collect an extra 
premium to cover the extra hazard of 
war or otherwise the insured person 
would have no assurance whatever of 
having a claim paid in case of death.” 

F. E. Jones of the National Life of 
Vermont believes that to get around 
the war clause difficulty agents should 
neglect it altogether. “Don’t worry 
about the war clause,” said he. “Sim- 
ply go ahead and sell life insurance as 
you always did before and never give it 
a thought.” 

x * * 

“When your prospect objects to the 
tacking on of a war clause,” said F. B. 
Caspari of the Mutual Life, “tell him 
that good insurance at any price not 
absolutely prohibitive is not expensive. 
It is not good business not to have a 
war clause. Explain to the prospect 
that he should not feel safe in buying 
a policy that has not one.” 

“We impress our prospects,” said J. 
H. Johantgen of the New York Life, 
“with the fact that the extra premium 
demanded by the war clause is simply 
a deposit that he is sure to get back in 
case he escapes the risks of war. The 
war clause has had no detrimental ef- 
fects upon our business whatever.” 

“IT explain to my prospects,” said 
Herman C. Hintzpeter of the Mutual 
Life, “with the fact that even if they 
are drafted they are not so very likely 
to see actual service at the front. They 
are raw and untrained. They will prob- 
ably not be drafted for at least six 
months more. Then eight months will 
be occupied with training and perhaps 


patched to the front. Hence they are 
not very likely to see real service.” 
+. Ce 


“A fellow ought to grab the chance 
of taking out a ‘life insurance policy 
even with the war rider attached,” said 
Jules Girardin of the Phoenix Mutual. 





“If he walked into a savings bank and 
the bank offered to take. $100 of his 
money and give $1,000 to his widow or 
other dependents in case of his death, 
he would be only too willing. Then 
why should he not be willing to do the 
same thing for his life company?” 
* * x 


One of the forceful points was given 
by R. W. Stevens of the Illinois Life: 
“The great trouble,” he said, “with you 
life insurance men is that you are de- 
structive instead of constructive sales- 
men. You are barking all the while 
about a war ,clause. Your insurance 
journals are handling columns of dope 
about war clauses, and pretty soon you 
will be going around with a book in 
your pocket comparing all the war 
clauses. Neglect the war clause. You’re 
making more trouble for yourself than 
the war clause is worth. Most of the 
prospects know nothing at all about 
war clauses until the life agent comes 
along and informs him. It is getting 
to be a sort of mania with you. Cut 
it out; it is the worst bugaboo that I 
have heard of.” 

Miss Julia Beyea of the Mutual Life 
believes that life salesmen can get 
around the war clause if they impress 
upon the minds of their prospects that 
the extra war premium is given simply 
in the form of a deposit. “In the 
Balkan war,” said Miss Beyea, “$100 
was charged to all policyholders who 
went into service for any of the Euro- 
pean powers engaged in that war. One 
hundred dollars was charged and $40 
was returned, and the Balkan war was, 
in proportion to the number of people 
engaged in fighting in it, far more 
bloody than the present world war.” 





six months before actually being dis- 














advertisement presents in a very forceful 
way the service that life insurance will 
give during war times. “Today, when the 
world is engaged in a gigantic struggle, 
says the ad, “for fundamental democracy, 
when credits are impaired and men fear- 
ful of the future, life insurance again 
beckons to the call as the great, substan- 
tial element in our social structure.” 


San Francisco—There was a large at- 
tendance at the monthly meeting of the 
San Francisco association Monday, when 
delegates were chosen to the National 
convention at New Orleans. The meeting 
decided to appoint a special committee to 





entitled “Life Insurance in a Crisis.’”’ The 


handle complaints of unethical practices 


and also adopted a resolution to continue 
in good standing all members who answer 
the call to the colors, their dues to be 
remitted by the association during the 
term of service. J. W. Stetson, attorney 
| for the California insurance department, 
| attended the meeting in place of Commis- 
| sioner McCabe and discussed the interpre- 
| tion of the new antirebate and agents’ 
qualifications laws. - 


| Columbus, O.—The last meeting of the 
| Columbus Life Underwriters Association 
| until fall was held June 26. Graham C. 
Wells of Pittsburgh, manager of the 
Provident Life & Trust Company, spoke 
on “How to Increase Our Production.” 


PLANS FOR FINE \TRIP 


MISSOURI STATE LIFE’S TOUR 





Companies Will Take Members of 
$100,000 Club to Yellowstone Park 
This Year 





The Missouri State Life is showing 
a fine increase in $100,000 Club mem- 
bership for the 1916-17 club year, and 
74 members of the agency force have 
qualified, as against 53 for the same 
period last year. 

The convention is to be held in Yel- 
lowstone Park the second week in Au- 
gust. Practically. all arrangements 
have been completed for the handling 
of the transportation of members, 
Practically all of the agents east of the 
Mississippi will join the main party at 
St. Louis on the morning of August 8. 
At 10 o’clock they will board a special 
train for Kansas City. At Kansas City, 
agents from adjacent territory will be 
picked up. At Newton, Kan., two car- 
loads of delegates from Oklahoma and 
Texas will join the special which will 
go to Pueblo, Colo. At this place the 
train goes through the Royal Gorge of 
the Colorado. The party at Salt Lake 
will attend an organ recital given at the 
Mormon church. The afternoon will 
be spent at Saltair on the Great Salt 
Lake. The convention party will again 
board the special train for the Yellow- 
stone gateway of the park. 


Pive-Day Trip in Park 


A five-day trip has been arranged 
through the park, with one-day devoted 
to convention work, which will be held 
Aug. 15. 

The party will leave the Park via the 
Cody gateway, where a special train 
will be waiting to take the party on 
their homeward journey. President J. 
G. Hoyt is very enthusiastic over the 
trip this year, as he says that from 
present indications, the membership 
will reach to at least 150. 


Goes Into Second Edition 


“Training for a Life Insurance 
Agent” by Warren M. Horner, is prov- 
ing popular among life insurance men. 
It has gone into a second edition, the 
first edition having been exhausted. J. 
B. Lippincott Company, Philadelphia, 
are the publishers of the volume. 


J. M. Ater, agent for the John Hancock 
at Columbus, O., is suffering from a broken 
collar bone and several fractured ribs. 





Mr. Ater was struck by an automobile. 
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the period of disability. Can 





that in case of death from an 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? . 
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BUT 
direct to YOU at the 4 of $50 PER bef ng during such disability, but not to exceed 62 weeks, after which the weekly indemnity will be at the rate of $25 PER WEEK throughout 
insurance do MORE? And why should any man be satisfied with a policy that would do less? The cost is low. 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 
Kansas. An opportunity for Life Insurance Salesmen of ability. 


Address: 


| UNITED LIFE AND ACCIDENT INSURANCE C 





ANSWER: | 
ite Policy, will patil be paid. | 
REE TIMES the face of the F Policy, will be paid. | 


_ Office, United Life Building 
Concord, New Hampshire 

















MUST ALWAYS SEEK TO 
MAINTAIN INTEREST 


Many Life Insurance Men Start 
With Enthusiasm But Their 
Fire Dies 


MUST PUT ON MORE FUEL 


Agent Must Be on His Guard Against 
Insidious Encroachments of 
Staleness 


BY FORBES LINDSAY, Los Angeles 

Why do so many men in our busi- 
ness seem to find their limit at or 
about the hundred-thousand-dollar mark 
of production? A variety of causes 
contribute to this condition. Lack of 
ability and skill are the least of these 
causes. Failure to sustain interest is 
undoubtedly the chief of them. 

On every side we see young life in- 
surance salesmen who began their ca- 
reers with natural endowments and 
other advantages that gave every prom- 
ise of marked success. They started 
out with enthusiasm and keen interest, 
worked hard and in a short while 
reached the hundred-thousand-dollar 
mark of production, and then slacked 
up in their progress. The observer 
may be unable to find any good reason 
for the stagnation. The young agent 
may be physically and mentally just as 
capable as ever, but he has ceased to 
move forward. 


Interest and Ambition Waned 


The explanation is that his interest 
has waned and with it his ambition. 
His business has been allowed to be- 
come commonplace and has taken on the 
character of enforced work and, per- 
haps, sheer drudgery. He finds no 
pleasure in its pursuit. His efforts dim- 
inish in effectiveness and are restricted 
to securing mere sufficiency for ‘his 
needs. 

This is a condition which may be 
avoided by the employment of simple 
and easy means. It is one into which 
the agent falls gradually and generally 
without clear consciousness. As the 
novelty of his work wears off, his in- 
terest in it declines and the loss of 
early enthusiasm counteracts the ad- 
vantage of increased experience. He 
has greater difficulty in paying for 
$100,000 in his third year than he had in 
his first. 


Must Increase His Efficiency 


It may be accepted as an unquestion- 
able proposition that the man who neg- 
lects to increase his practical efficiency 





and technical knowledge can not prog- 
ress far nor for any length of time. 
The first essential, then, in sustaining 
interest is systematic study of the busi- 
ness and intelligent effort at improve- 
ment in salesmanship. This alone, if 
persistently maintained, must insure a 
well sustained interest in the work. 

A very powerful agency in the pro- 
motion of the same object is clearly de- 
fined purpose and a large ambition. 
The young man entering upon our busi- 
ness, or any other, for that matter, 
should form at the outset a distinct idea 
of what he intends to do and how he 
intends to do it—a far-reaching pur- 
pose, culminating in an ambitious 
achievement. Constant reflection on 
his purpose and its ultimate goal will 
act upon the agent as a spur and a con- 
server of interest. 


Proper Attitude of Agent 


The proper attitude of the agent 
toward his business involveg a lively re- 
gard for the welfare of his company 
and his agency, friendly cooperation 
with his fellow agents and diligent 
oversight of the interests of his policy- 
holders. The young man whose work 
is regulated by consideration for these 
obligations can not fail to enjoy con- 
tinuous interest in his business. 


Should Get Into Contests 


We all love play and the rightly con- 
stituted man delights in anything that 
takes the form of contest. The young 
agent should turn this trait to account 
in the effort to sustain permanent in- 
terest in his business. Let him enter 
into contests with other agents and 
with himself, settling himself to beat 
his own previous performances and to 
make new records. There are many 
ways in which he may ifiject the spirit 
of a game into his work, thereby mak- 
ing it lighter.and more interesting. 

The young agent, especially, should 
be constantly on his guard against the 
insidious encroachment of staleness and 
the concurrent waning of interest. 
Nothing will as surely undermine his 
efficiency and sap his energy. 


Life Companies Drive in Tennessee 


The business of the life companies 
doing business in Tennessee according 
to its report of Commissioner Dunbar 
shows a premium income of $10,466,483 
in 1916. This business was done by 53 
companies operating in Tennessee. 

he preliminary report of the Ten- 
nessee commissioner gives hints to 
agents on such practices as misrepre- 
sentation, twisting, rebating and dating 
back policies and calls attention to the 
fact that misrepresentation is a vicious 
practice and punishable by law, and 
that twisting necessarily involves mis- 
representation and will be treated as 
such. Rebating is characterized as a 
degrading practice. 


Adam Weiss has been appointed mana- 
ger of the Colonial Life at Greensburg, Pa. 
He has been the right hand man of Mana- 
ger Baxter at the McKeesport, Pa., office 
for some time. 








best policies. 


GENERAL AGENTS: Wanted at once for States 
of Michigan, North Dakota and Montana. 


Referencesrequired. 


The Surety Fund Life Company, Minneapolis, Minn. 


Good contracts; 











THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. We can CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 


GRAND RAPIDS MICHIGAN 














$6, 000- $12,000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 Claims Paid, $1,000,000.00 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1916 made over $6,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non- Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 

















BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’! Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON, Secretary and Superintendent of Agents 











RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, 


INVESTED ACCORDING TO LAW IN 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 








ASSOCIATION 


OMAHA, NEBRASKA 





LIBERAL CONTRACTS FOR RELIABLE 
AGENTS IN 22 STATES 
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HORNER GIVES VIEWS 


—_— 


AGENCY QUALIFICATIONS LAW 





Well Known Minneapolis General 
Agent Says Life Insurance Men 
Must Be Standardized 





W. M. Horner of Minneapolis, man- 
ager of the Provident Life & Trust, 
has taken the lead in whipping into 
shape the program of ethics for the 


Minnesota Life Underwriters Associa- 
tion which was adopted by the North- 
ern Life Insurance Congress. One of 
the chief features was agency qualifica- 
tions. Mr. Horner says on this sub- 
ject: 

It has been assumed by some persons 
of the profession that the Minneapolis 
association desires the absolute elimina- 
tion of part-time insurance men. This is 
not so. What we want is a qualifications 
law to be enacted through the work of 
the home office, people in the field, and 
insurance commissioners, to establish a 
standard. The present method of select- 
ing, licensing and training agents is not 
in tune with modern efficiency, and does 
not comport with the professional nature 
of so important a calling as life insur- 


ance. 
Must Change Conditions 


It is an injustice to the public and to 
those agents in the field who desire to 
stand in a frank professional relation 
with the public, to allow the present con- 
ditions to continue. This cannot be cor- 
rected without strenuous measures on the 
part of the insurance fraternity. We can 
only command the respect and patronage 
of the public by the use of standardized 
methods. Present conditions result in a 
waste of time on our part and a waste 
of money. 

It is no argument that some few agents 
have gone from part-time to big, responsi- 
ble positions. Such an argument is weak 
and can only emanate from aé_short- 
sighted view or a desire to continue the 
present inefficient methods. Neither will 
the argument prevail that the part-time 
agent is necessary to carry the benefits 
of life insurance to remote or, rural com- 
munities. 


Hark Back to Old Days 


_ Those who are acquainted with condi- 
tions thirty or forty years ago, and even 
some who know rural conditions today 
are familiar with the country lawyer, in 
his three-ninety office and the doctor with 
his antiquated and ill-kept instruments 
not suitable to the exacting requirentents 
of.modern surgery. Today, even in the 
remotest communities, there is found the 
keen country lawyer, in his neat, book- 
lined office. This lawyer gets the best 
business in his community and reaches 
into surrounding territory. His competi- 
tor, with the three-ninety office equip- 
ment and real estate, fire insurance, life 
insurance job lot aspect of his office, is 
the city justice and probably wears a 
celluloid collar. So it is with the physi- 
cian of the new school, living in a rural 
community with an up-to-date office. Each 
year he draws a circle of greater circum- 





0. W. JOHNSON PROMOTED 


HEAD OF THE SECURITY LIFE 





Succeeds His Father as President of 


the Company—J. C. Seitz Goes 
Up a Notch 





O. W. Johnson has been elected pres- 
ident and J. Charles Seitz secretary of 
the Security Life of Chicago. Mr. 
Johnson has been secretary-treasurer 
of the company since 1906 and is a son 
of the late President W. O. Johnson. 
Mr. Seitz has been actuary of the com- 
pany since that date. Both have been 
doing excellent work with the company 
and will give it a good administration. 
Mr. Seitz has been prominent in the 
American Institute of Actuaries and 
was secretary of it for several years. 

S. W. Goss, vice-president, will con- 
tinue in that position as head of the 
agency department. He has made a 
great success in the producing end of 
the company. Mr. Johnson, the new 
president, is a young man of more than 
extraordinary ability, and was regarded 
as the logical successor to his father. 
He has given much attention to the 
work of the Security Life, is conscien- 
tious in the discharge of his duties, and 
appreciates the responsibility he owes 
to stockholders and policyholders. He 
has grown up with the company. The 
Security Life has a good staff of off- 
cers and the recent readjustment will 
meet the approval of all who are in- 
terested in this institution. 








ference in extending his more modern 
practice and service. ; } 

The evolution of the life insurance 
agent is in the same direction. A won- 
derful advancement has been made in re- 
cent years. The reorganization and 
standardization is going forward with 
each succeeding year. It is the only way 
te uplift the profession and bring sure 
suecess to the fraternity. 


Toledo Travelers Convention 


The annual agency convention of the 
Toledo Travelers Life will be held at 
the head office in Toledo, Sept. 1. 
Agents are now qualifying for the con- 
vention and the contest is in charge of 
Arthur O. Main, general manager of 
agencies, who is making a success of 
the production end. 


The western $100,000 Club of New York 
Life will hold its annual meeting at Salt 
Lake Aug. 22-24. From twenty-five to 
thirty members of the San Francisco 
agency will attend. 

















AMERICA 
CENTRA 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 





























The Midland Mutual Life Insurance Company 


_ COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets...................... $ 2,220,534.72 
Insurance in Force...................- 21,329,698.00 
Surplus to Policyholders.............. 358,399.47 


; ef New Continuous Monthly Income Policies _ b 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 

















ting methods. 








We Have It! 


Maybe all you need is a fair chance—good terri- | 
tory, superb policy contracts, and a liberal agency | 
contract. We offer good producers | 


A Rare Chance gia 


for men proving their ability. We are opening | 
some fine territory and want a few general agents. 
Our plan is unique and embraces new business-get- 
Let us tell you about it. 
respondénce confidential. 


The Bankers Reserve Life Company 


OMAHA, NEBR. 


All cor- 
Address 























The Central Life 


Insurance Company 
of Illinois 





‘THE COMPANY writes both participating and non-participating 

business. A new dividend scale has been adopted which places 
the net cost of insurance very low. On all business issued in 1917 a 
dividend will be paid at the end of the first year, contingent on the 
payment of second premium. Exceptional opportunities for agen 

* men in Illinois, Missouri, Iowa, South Dakota and Minnesota wit 
direct contracts with the Home Office. 





IT WILL PAY YOU TO 
INVESTIGATE 


Ottawa, - - Illinois 
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FIDELITY MUTUAL RALLY 





LEADERS’ CLUB ANNUAL MEET 





Varied Program Was Arranged for the 
Members at Philadelphia and 
Atlantic City 





Philadelphia, Pa., June 27.—In the 
largest and most interesting convention 
in the history of the Fidelity Leaders’ 
Club, the star producers of the Fidelity 
Mutual Life met in annual convention 
at Philadelphia and Atlantic City from 
June 20 to 25. The business sessions 
were held at Philadelphia. On Fri- 
day the entire party left for Atlantic 
City for three days of rest and recrea- 
tion, d 

That the club year just closed has 
been unusually prosperous for Fidelity 
men was reflected in a large increase 
in the list of qualified members and in 
the fact that the cash premiums that 
entered into the total membership 
qualifications showed a gain of 51 per- 
cent. This year the paid premiums 
of the five officers aggregated nearly 
$100,000. 


Opening Session 


The opening session on Wednesday 
morning was featured by an address 
on “Aids to Selling,” by “Thomas H. 
Beck, sales vice-president of the 
American Lithographic Company. 

In all, the sum of $537.16 was raised 
for the Red Cross and, by resolution, 
was turned over to the Red Cross 
campaign committees as a donation “In 
Memory of Mrs. Walter LeMar Tal- 
bot,” wife of the president of the com- 
pany, who died June 11. 

A managers’ conference was held or 
Wednesday afternoon. While this con- 
ference was in session the other dele- 
gates were taken on a tour of inspection 
through the head office building. 


Patriotic Evening 


Responsive to the spirit of the times, 
the company departed from its usual 
program in the matter of the Fidelity 
“joy dinner,” that has come to be quite 
a feature of the leaders’ conventions. 
Instead, Thursday evening was desig- 
nated as “patriotic evening,” and a 
program arranged altogether unlike 
anything the club had ever had before. 
Over 600 people, including the head 
office force, Fidelity policyholders and 
other invited guests, assembled. After 
a preliminary program of patriotic mu- 
sic and tableaux, they listened for two 
hours to a remarkable address by 
Arthur Guy Empey, an American, who 
for nearly two years. was in the thick 
of the fighting in France as a machine 
gunner and bomber of the Royal Fu- 
sileers. 

On Thursday afternoon the conven- 
tion was addressed for a few minutes 
by H. R. Rosen of the New York 
Life of New York, perhaps the largest 
individual writer of life insurance in 
the world. Mr. Rosen spoke in a 
spirit of comradeship. 

The Heron trophy, a beautiful silver 
wall plaque, that goes each year to 
the leader showing the highest per- 
centage of increase in paid premiums, 
was won by Brooks W. Logan of New 
York. Mr. George W. Meacham, the 
retiring president of the club, was pre- 
sented with a beautiful clock, the gift 
of the club. 

The 1917 officers of the club are: 
President, Jacob G. Brown, Detroit, 
Mich.; vice-president, Robert J. Sei- 
berlich, Minneapolis, Minn.;. second 
vice-president, Clayton M. Hunsicker, 
Philadelphia; secretary, E. S. Freeman, 
Raleigh, N. C.; treasurer, Karl Col- 
lings, Philadelphia. 


Prize Essay Subject 


The prize essay subject for the Na- 
tional Association of Life Underwrit- 
ers this year will be “Service of a Life 
Insurance Agent to a Nation in Time 
of War.” 
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LIFE AGENCY CHANGES|[ | 
LEWIS SUCCEEDS SCHRAGE AN IOWA COMPANY 





Will Take Post of Deceased General 
Agent and Will Occupy Offices of 
Luther H. Johnson 





The Great Northern Life of Wausau, 
Wis., has transferred the headquarters 
of the general agency in the lake shore 
district of eastern Wisconsin from 
Sheboygan to Green Bay, Wis. Maj. 
Victor C. Lewis of Milwaukee will suc- 
ceed the deceased Gustave Schrage and 
occupy the offices of Luther H. John- 
son, district agent at Green Bay, who 
leaves July 1 to join his regiment of 
engineers at Summit, N. J. Mr. John- 
son has had charge of the agency since 
Mr. Schrage’s death. The territory of 
the agency embraces ten connties, as 


follows: Brown, Sheboygan, Mani- 
towoc, Calumet, Kewaunee, Door, 
Outagamie, Shawano, Oconto and 
Marinette. 





National, U. S. A., Appointments 


Recent agency appointments of the 
National Life, U. S. A., are announced 
as follows: 

Golob & Fayle (John L. Golob and 
J. G. Fayle) general agents for terri- 
tory in Minnesota. 

Russell & Lindgren (C. A. Russel 
and N. J. Lindgren), general agents 
for South Dakota, succeeding C. A. 
Russell, general agent. 

B. F. Maxey, agency supervisor for 
northeastern Pennsylvania. 


J. F. Usher, agency supervisor, for 
Indiana. 


H. E. Brennan, agency supervisor for 
Ohio. 


Life Agency Notes 


Wm. F. Brooks, Jr., has been appointed 
district agent at Dickson, Tenn., for the 
Bankers Life of Des Moines. 

James L. Wilson has located at Iowa 
City, Ia., as district manager of the Mu- 
tual Life. He was formerly located at 
Beloit, Wis. 

Elam & Hall, state agents at Nashville 
for the Columbian National Life, have ap- 
pointed O. C. Welch, of Bell Buckle, Tenn., 
district agent for Coffee, Bedford, Mar- 
shall and Moore counties, with headquar- 
ters at Bell Buckle. 

Frank P. Davis, who has been a field 
man in Kansas for the Bankers Life of 
Des Moines, has been promoted and trans- 
ferred to Chattanooga, Tenn., where he 
will be general agent in East Tennessee 
for the same company. 

William E. Thompson, formerly pastor 
of the First Methodist church of Walla 
Walla, Wash., and later district superin- 
tendent of Sunday schools, has been ap- 
pointed district manager for northern 
Idaho of the West Coast-San Francisco 
Life. 

J. F. Judin of Waukesha, Wis., for sev- 
eral years general agent of the Aetna Life 
and affiliated companies for Waukesha 
county, has formed a partnership with 
A. C. Willbee, formerly commercial in- 
structor of the Waukesha high school. 
The firm has opened offices in the Farm- 
ers State Bank building at Waukesha and 
will represent all departments of the 
Aetna Life. 





Offers to Reinsure Business 


The Metropolitan Life has offered to 
reinsure the business of the Pittsburgh 
Life & Trust, which is now in the hands 
of receivers, on the basis of 30 percent 
depreciation on the reserve. 








Operating Under lowa Reserve Deposit Law 





Policyholders of the 


EQUITABLE LIFE OF IOWA 


are safeguarded against any possible mis- 
application of the funds of the company 


SO ARE ITS AGENTS 


THE RIGHT COMPANY TO REPRESENT 
APPLY TO 


H. E. ALDRICH, Supt. of Agents, 








DES MOINES, IOWA 














The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


Now organizing with $500,000 Capital to write Life and Accident Insurance. 
Teencient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 











OLD COLONY LIFE 


NSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


We have at the present time particularly good openings in 
Michigan, South Dakota, Nebraska, Kansas and Tennessee. : 

Insures man, woman and child from ages 2 to 60 inclusive, 
under Legal Reserve, Standard Provisions Policies (for amounts 
as small as $100 for children), with annual, semi-annual and quar- 
terly (not weekly) premiums, same for male and female. Ordinary 
(not industrial) insurance for the entire family. Greatest variety 
of contracts. 


Participating and Non-Participating. 
Such insurance facilities widen the Agent’s field and increase 
his opportunity. 
Write for a general agent’s contract to 


B. R. NUESKE, President 
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Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL : 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with: 
the treatment accorded them. 
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With Industrial Men 











1916 MORTALITY EXPERIENCE 


Company Gives Some of the Results of 
Its Deaths in Weekly Payment 
Business 


The mortality.experienced in the in- 
dustrial department of the Metropolitan 
Life during 1916 again reflects clearly 
the mortality conditions which pre- 
vailed throughout the United States 
and Canada in that year. Considering 
premium-paying business only, the 
company paid 170,817 claims. These 
claims corresponded to 118,880 deaths, 
of which number 98,197 were on white 
lives and 20,683 on colored lives. The 
combined death rate for the two races 
was 11.6 per thousand, as against a 
rate of 11.3 in the preceding year. 
There was, therefore, a slight increase 
in the mortality experienced in 1916. 
The Metropolitan says: 


This somewhat unfavorable aspect of 
our experience is clearly due to a num- 
ber of community fagtors which could 
not be controlled. There were, for ex- 
ample, 1,245 deaths of policyholders from 
acute poliomyelitis (infantile paralysis) 
during 1916 as against only 113 deaths 
during 1915. The epidemic.of this disease 
was centered in the North Atlantic states, 
the company’s losses. being confined 
largely to New York City, Newark and 
Philadelphia. There were also 976 deaths 
from war causes as against only 173 in 
the preceding year. The _ so-called 
“grippe’”’’ epidemic which raged at the be- 
ginning of: last year had a very serious 
effect on our death rate. This fact alone 
probably accounted for the increase in 
the rates shown for pneumonia. In 1916 
the rate for the latter condition was 113 
per 100,000, as against 107 per 100,000 in 
1915. The influenza rate increased from 
13.0 per 100,000 to 23.6 per 100,000. 

On the other hand, under the conditions 
which are not subject to epidemic increase 
and against which the company has di- 
rected its public health education and 
nursing work, the rate continued to de- 
cline. Thus, the rate for tuberculosis of 
the lungs decreased from 180.0 per 100,- 
000 to 171.5 per 100,000. This impor- 
tant disease is now responsible for less 
than 15 percent of the deaths in our total 
experience. The diseases and conditions 
incidental to child-birth fell from 18.0 to 
17.4 per 100,000. The cancer rate shows 
a slight decline from 70.9 to 69.7. The 
ere rate declined from 12.2 to 9.7 per 


This experience for the insured wage- 
earning classes, so largely, represented in 
the industrial department, may be taken 
to typify fairly well the tendency of 
mortality conditions in the general popu- 
lation. It has been definitely proved that 
no serious changes can occur in the popu- 
lation at large without being reflected in 
the industrial insurance experience. 


Sulzbacher Promoted 


Ed Sulzbacher, formerly of Nashville, 
but for some years district superintend- 
ent of the Metropolitan Life at Spring- 
field, Mo., has been promoted to be 
district manager of the Metropplitan’s 
Hermitage district at Nashville, suc- 
ceeding S$. A. Wilson. One-third of the 
field force of the Hermitage district 
has been transferred to the Rock City 
district under P. E. Gaston, district 
manager. 


Prudential at Kokomo, Ind. 


The Prudential men at Kokomo, Ind., 
have recently been divided into two staffs, 
comprising twelve men in all. Staff No. 1 
is in charge of Assistant Superintendent 
Charles C. Denney. Staff No. 2 is cap- 
tained by Jesse R. Hiday. ‘Agent A. H. 
Jennings, of this office, won the recent 
contest on point increase, giving him a 
trip to Indianapolis. 


The Indianapolis district of the Public 
Savings held a picnic a week ago on the 
banks of the White River. Secretary 
Charles W. Folz, Vice-President W. é 
Fox and Supervisor W. S. Deming, from 
the home office, were in attendance. Man* 
ager Taylor of South Bend and Superin- 
tendent Bader and staff were present. 


Frederick A. Brown 


Insurance Law 
10 So. La Salle St. Chicago 








PRUDENTIAL MEN ARE ACTIVE 


What the Agents on the Firing Line 
Have Been Accomplishing in 
Recent Days i 


That Prudential agents are always 
active is proven by the weekly bulletin. 
The following are some notes gathered 
on the fly that are of interest: 


In the week of June 4, Agent F. Persch- 
bacher, of the Owen Sound assistancy, 
Stratford, Ontario, district, in cooperation 
with his assistant superintendent, col- 
lected more than 300 percent of his debit, 
reduced the arrears from 26 percent to 
7 percent and increased the advance pay- 
ments from 350 percent to 560 percent. 

R Jackson, agent of the Guelph, 
Ontario, district, firmly believes that “the 
business that stays is the business that 
pays.” On a recent analysis of his ac- 
count it was observed that since his 
appointment in July he had credited with 
the issue of 195 industrial policies and, 
with the exception of four, all were in 
force. 

Superintendent George C. Angerman, of 
the Chicago 8 district, has been with the 
company for fifteen years and became a 
member of Class C, “Prudential Old 
Guard,” June 2, and has received the 
gold badge certificate for that period of 
service. The important event was cele- 
brated by a special effort in canvassing 
for industrial and ordinary business dur- 
ing one week. The arrangements were 
made at an enthusiastic meeting of the 
staff, which was addressed by Superin- 
tendent George McGuire of Chicago 4. 

When working as agents, E. N. Bonnell 
of Saginaw, Mich.; A. P. Bevier of Jack- 
son, Mich.; A. C. Lund of Traverse City, 
Mich., and W. C. Krueger of Chicago 5 
did good work in caring for the details 
of their accounts. Their efforts have been 
rewarded by promotion to the position of 
assistant superintendent in their respec- 
tive districts. 

Assistant Superintendent J. F. Ford, 
of the Philadelphia 9 district, recently 
completed five years of continuous service 
with the Prudential and was_ presented 
with the badge and certificate in recogni- 
tion of his entrance into Class A of the 
“Prudential Old Guard.” 

Simon Livingston, agent in New York 8, 
has reduced his gross arrears to a point 
where he hopes to entirely eliminate them 
from his account. 

Agent P. Weissberg of the Jersey City, 
N. _J., district, has secured a great many 
ordinary policies of large amount this 
year. 

Among New York life men are few 
more worthy of note than Harry Court- 
man, of the New York 2 district. This 
agent has shown marked ability_in the 
writing of both ordinary and industrial, 
and his versatility is manifested in the 
collection part of his account which is 
in a decidedly satisfying condition. 


District Meeting at Kokomo 


The Western & Southern district meet- 
ing was held in Logansport, Ind. Super- 
intendent H. C. Mull is in charge of the 
district comprising Peru, Kokomo, Wabash 
and Logansport. The assistants in at- 
tendance were A. Kiehl of Kokomo, J. A. 


’Finan of Wabash, B. C. Thomas of Peru 


and F. O. MacNickle of Logansport. It 
was decided to hold a contest in joint 
increase that will bring out much inter- 
est. There is much “pep” and enthusiasm 
in the men of the district. The Logans- 
port office has just appointed C. P. Heck 
as agent. He was formerly with the Pub- 
lic Savings. 


‘Providers Enters Green Fields 


The Producers Life has opened'up a 
number of new districts—Galesburg, un- 
der the direction of David Rish, a new 
man; La Salle, under T. Sochacki, for- 
merly of Joliet, and Kankakee, under K. 
Plitzner, who has been with the Chicago 
office. The company has also opened 
South Chicago, Kensington, West Pullman 
and Rosalind, all under the supervision of 
iN ee formerly of the Joliet dis- 
trict. 


Industrial Life Notes 


Daniel Coop has been appointed super- 
intendent of Chicago No. 2 of the West- 
ern Life Indemnity. 

A. Witt has been appointed superin- 
tendent of Chicago No. 4 district of the 
Western Life Indemnity of Chicago. This 
is located in South Chicago. 

Superintendent Adams, of the Metro- 
politan in Kansas City, Mo., recently spoke 
at a city planning conference held in his 
city. e 
J. P. White, superintendent of the Met- 
ropolitan at Sandusky, Ohio, was captain 
of one of the teams which raised $100,000 
for the new hospital in that city. 

Ernest J. Hahn has assumed ‘charge of 
Buffalo No. 3 district of the Prudential. 
He was formerly assistant superintendent 
of Buffalo No. 2. He started as agent for 
the company in Buffalo No. 2, and after 
eighteen months’ experience was made as- 
ro superintendent in the same dis- 
trict. 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


Proof of Public Confidence 
This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number ‘of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 
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Central States Life Insurance Company 


St. Louis, Missouri 


Insurance in Force, $24,000,000.00 
JAMES A. McVOY, Vice President and General Manager 

















J.O. LAUGMAN, President‘ B. O. BERGE, Seerstary 


Lutheran International 


Snsurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


8 a 
Conservative Life Insurance Company 
H ORDINARY and 
of America rnpustriat 
.  Wehave some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 
INCORPORATED UNDER men. 


a THE Lcoewusony cers E Address in strict confidence 
qi 


OF MOANA AW A. S. BURKART, V. P., South Bend, Ind 
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Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 
20 Assistant Superintendents 
5 Superintendents 


WHO KNOW HOW 
For new Industrial Work—to open new territory 
and to sell the best thing going. 

Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, Ill. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE.” 


GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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VALUATIONS OF FRATERNALS 


The Wisconsin department has issued, as an advance sheet of its annual report, a table of fraternal benefit society valua- 
tions as of Dec. 31, 1916. Commissioner Cleary says, in explanation of the figures: 

“This leaflet shows the important results of valuation in tabular form. The required resérves (being the amount of assets 
each society should have on hand in order to mature all future death losses in full without any change in the rates of assess- 
ment) are shown in column 4. The actual assets on hand available for the payment of future death losses are shown in col- 
umn 5. 

“The ratios per cent of actual assets to required reserves are shown in column.6. These ratios (expressed in dollars) show 
the actual amount of assets the societies have on hand for each $100.00 of assets which they should have on hand. 

“The ratios per cent of assets (actual and contingent) to liabilities (actual and contingent) are shown in column a. ene 
approximate level increase in the present rates of assessment of a society necessary to place it on an adequate basis may be 
obtained from these ratios. For example, if the ratio percent is 80, the present rates would have to be increased 25 percent; if 
the ratio percent is 50, the present rates would have to be increased 100 percent, that is, doubled; if the ratio per cent.is 33%, 
the present rates would have to be increased 200 percent, that is, trebled, etc. 

“Caution.—The valuation results are not to be used as a test of the financial solvency of a society. The purpose is to indi- 
cate what will be necessary in the future in the way of increased contributions from the members.” 
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year value of year value of certificates standing payment quired (actual 
benefits future net valued on certificates (re- of future reserve and con- 
. WISCONSIN SOCIETIES promised contributions tabular basis quired reserve) death claims (col. 4) - tingent) 
Aid Assn. for utherans (14)......... SOEs btém ene web an. debin ssh bew see's $122,091.13 (15) $634,606.59 651,053.43 (14) 102.6 (14) 104.0 
Beavers Nat. Mut. Benefit...... hin bind wa sieision ae kk tases oe eid nose beweiwielis® 3,911.30 ’ 3,911.30 ' 7,607. 3! / 194.5 ’ 338.0 
3eavers Reserve te oe eae $9,724,645.24 eo ee oe 6,302,751.64 980,630.70 15.6 45.4 
Bohemian R. C. C. Union......... 00.06: 393,627.39 BOBRDSOS = 2c ulasuesn 185,374.31 40,232.52 21.7 63.2 
RIN UMRIEAS RUMEN CRIMI MIME «5052. o5s cu oes hwo orb.a 4cnteel we osabdeobeRuseanet os 143,216.88 143,216.88 166,213.83 116.1 °115.9 
SSI INE SAE ODRPHY 5005 5.5 5 b.s'snns anand de peaeeadmoaiwionucaneras 5,700.97 5,700.97 4,333.66 76.0 76.2 
Reapioyiew ean tr CROCE CAGED S oo o:0:s:s. sao Sarde diniedio nue den ies siéais aechwures 11,910.17 11,910.17 15,357.45 128.9 126.9 
Equitable Fraternal LESS eee ee 14,725,896.17 Bat UU SE, 6 + dey ceases 10,043,936.56 2,523,937.81 25.1 49.0 
ee RUNES, FUMURN. 6:5 55 0 o's winic'p ci <% 809,744.83 288,517.40 12,852.77 534,080.20 62,412.56 11.7 42.8 
PRUCNS NY GREER WO SWING 556 655s 65-3 0 orn: 6'0ca'en edu bain es uke deuiahuebeaoe ° 34,395.34 (16) 438,877.36 480,390.26 (14) 109.5 (14) 109.3 


Good Templars Mut. Ben. Assn 


300d Templars Mut. Ben. Assn........ No valuation required. In practice, assessments payable at death only. Six is m 
G. U. G. Germania 


inimum number of assessments. 








om pret eee ae PR eS !s8:8:9°0 3,088 ,238.15 Sa ee ere er 1,659,622.16 338,559.52 20.4 57.5 
Knights of the White Ce aR re ee i) NES ne aL, - 57,104.05 57,404.05 5,714.34 10.0 10.0 
Polish eye f pow Re Pane bebe Ce eam 0,6 1,197,895.04 288,860.23 2,602.10 911,636.91 58,083.73 6.4 31.3 
olish Assn. o a eT eT ee Te rere 1,984,801.75 ek S| TTT eC CT TS 588,951.47 74,754.50 12.7 74.2 
ee 148.8 151.4 
am _ Federation of PSOIECR Ss an sid0 cuss os co on ia dace Geees osmeumasee ce 6,362.58 6,362.58 9,468.63 14.5 51.5 
eg ee ee BUGS S 5 sieip:ciec creas 1,642,642.66 TOR REBOO sk vw tabens 939,354.00 136,536.61 100.6 100.5 
— Slavic Benevolent RPMI Te SASL Oi seine gah og ea rte 17,532.19 17,582.19 17,630.08 37.4 37.9 
Tnieed Aid of s heboygan ics Sioa OOOO CCR Swor eee reeeeresreseccecerecseces 56,722.77 56,722.77 21,209.05 (14) 101.4 (14) 101.4 
nited Danish Societies of America (14). ......ccccecesecceccececeucece 34,004.16 (17) 65,410.04 66,342.37 
United Order of Foresters 4,87 559,15 5 5.87 
J § sec eecccccccece 878,482.96 1,559,156.16 6,408.02 3,325,734.82 295,878.11 -8.9 38.4 
- Wisc. Widow & Orphan Society.......... No valuation required. "Assessments payable at death only. ; 
Totals (Wisconsin Societies)........: 
$38,445,974. 7 5 515 5 5,95 ; WD s:6:0/0'60.8-0)0 
SOCIETIES OF OT Z erarus’ »445,974.19  $13,976,395.01 $515,114.43 $25,933,096.97 $5,956,346.88 23.0 


ae Abraham (Independent Order)... , No valuation required. 
irth Abraham (U. S. Grand Lodge).... No valuation required. 


Foreign society issuing no certificate in excess of $500 and licensed in this state before Jan. 1, 1911. 
Brotherhood of All, Railway Employes.... 


, Foreign society issuing no certificate in excess of $500 and licensed in this state before Jan. 1, 1911. 
No valuation required. Grants sick and accident benefits only. 








oh age of American Yeoman....... $100,313,460.93 $25,138,170.40 .........00% $75,175,290.53 $3,212,542.82 4.3 28.7 
atholic Order of Foresters............. 55,318,323.39 SEBS REOBO lk ccc ccnciecs 21,895,263.79 6,119,475.32 27.9 71.6 
pathetic Retiat & Beneficiary Assn....... 3,870,142.07 BOS AEE9I0 os scintsssiee's 1,462,000.17 28,523.63 2.0 64.0 
2 —y ban SAPS swine Soe wee te cetetae 10,002,121.46 BEODVEDO. -. ciscivededa's 4,607,026.96 669,508.08 14.5 53.9 
D wet of #onor A | RE a ae glee 9,961,990.70 DIOP OINO SE. 6.00: 4:00 a 2,271,800.36 2,842,544.70 (14) 125.1 (14) 105.4 
Dean cap i Norway... $16,0.60:6,9:0 eee d 0:6 06 No valuation required. Foreign society issuing no certificate in excess of $500 and licensed in this state before Jan. 1, 1911. 
gree of Honor (Superior Lodge)....... 6,812,030.49 4,456,643.29 2,825.23 2,358,212.43 1,058,259.59 44.9 80.8 
Fraternal Brotherhood 
Merhood |... .-.ssesseeeee 9,696,769.96 i Oe 4,863,622.94 930,363.02 19.1 60.2 
ne a Star Order ....... No valuation required. Foreign society issuing no certificate in excess of $500 and licensed in this state before Jan. 1, 1911. 
Knights of Solio Re8 sly fe iin 9160 8/SS 6 eas sigha. by g os totale oath ws Lai nuabteseee ee 5,314,098.00 5,314,098.00 6,969,410.49 131.1 130.4 
lade Goble Bei Aga aaa ee ba bY dee emn’s R 7,391,065.69 7,391,065.69 8,304,191.03 112.4 111.2 
evolent Assn........ 48,448,729.33 BPLCRRBOVO0: kdtwasicnscas 26,825,927.43 3,432,987.98 12.8 51:8 
poyal Aserican Hilfe Assn oi ae ee 252,128.32 197,933.21 336,975.39 391,170.50 373,222.92 95.4 101.0 
Macrahass ° 1 PRAY 66 w6ele wade cass 4,165,176.88 1,762,068.15 1,425.33 2,404,534.06 249,084.64 10.4 48.5 
Masonic Mut. Life “Aga 85,660,784.28  57,783,195.44 = ......essee656 27,877,538.84 13,053,702.86 46.8 82.2 
Rta tess, Reatiiesls e 4 oy : PRB A eh 0/09): vss have bie ais ib Bip wbie ie hin 6.0106 :5 pie ae ae ae 974,356.60 974,356.60 982,014.51 100.8 101.0 
ood o eee $2,912,422.29  15,896,718.48  .....ceeeeee 17,515,708.86 2,819,576.85 16.1 55.6 
proce Vroeiimen of. ‘go pinve his opine eiaee 605,574,100.72 198,023,560.87 ....eeceece Z 407,550,539.85 12,347,378.75 3.0 "35.0 
Not Union y adh . RMR os asa 'a9% arcu 42,207,842.62 ee rere eee 29,906,723.58 1,034,215.78 3.5 31.7 
Order of Mut ee bs deiane:: LUE 48,528,214.01  40,932,531.97 34,174.23 7,629,856.27 2,057,830.02 27.0 88.8 
Beder of United epnatiee ire eel einen es _1,779,835.00 BOBTOET0 ns 0:0 0,5 sine .50 ‘ 728,808.00 471,394.41 64.7 86.8 
nite om. Travelers........ No valuation required. Grants accident benefits only. 
hea aang ag puae. ba vean +se aiwie . No valuation required. Foreign society issuing no certificate in excess of $500 and licensed in this state before Jan, 1, 1911. 
Railway Mail er OF the: West... .35...« No valuation required. Foreign society issuing no certificate in excess of $500 and licensed in this state before Jan. 1, 1911. 
Roval J PEN Sisto eS Anyes ees cckae No valuation required. Grants accident benefits only. 
ey "eoreomre gag see a TS Se ee ee 147,015,192.00 141,883,255.00 = ....ccccccce 5,131,937.00 3,427,424.71 66.8 100.0 
y' RNa OS 1b 0466 b kava cea ak siciws os 12,899,759.62 TROOOTOMO wiv obese se sie.e 5,504,189.33 2,231,290.71 40.5. 75.2 
ag Neighbors DE America... <iscsce 114,234,233.68 . 35,820,609.31 © ............ 78,413,624.37 2,210,451.02 2.8 83.4 
sa o Tay, (Uae bbe h S0niess pane ch Raeiteee ee wea euied seabe ° 116,153.77 (18) 138,913.60 170,970.04 (14) 123.1 (14) 124.3 
ee s SSS ee ae 22,797,784.54 20,851,289.67 ........ rere: 1,946,544.87 1,434,800.84 73.7 97.6 
ta re ; PROMS TORS o.oo ks sss ose No valuation required. Grants accident benefits only. 

RANG 6 656 <ece ee eed ee See 786,721.13 ROEEIIEO. |. Sbsaesunene 327,699.18 130,329.22 39.8 74.9 
Western Bohemian Fraternal Assn....... 6,850,399.48 COSI SIRBE «= osc snsasowes 3,892,881.64 571,873.49 14.7 51.6 
bare Benefit Assn. of Maccabees... 45,384,554.11 DE ERIS = A csr iniowwies.s 16,829,011.28 10,114,770.21 60.1 85.2 
wean Catholic Order of Foresters.... 30,109,566.50  18,544,687.10 ........008. 11,564,929.40 2,200,835.44 19.0 69.0 
hs cele 6 EES PSR SO i Sa GG836,401 84  “SCMBBMOTRE ws... ciensceee 31,400,393.48 5,664,342.28 18.0 56.0 

oodmen of the World.......... Bs as ors 380,413,838.00 190,119,561.00 ........... 4 190,294,277.00 28,854,504.93 15.2 58.0 

Totals (Societies’ of Others States)... $1,884,334,472.85 $905,940,360.91 $14,171,074.24  $992,587,946.01 $123,967,820.29 12.5 

Totals (all Licensed Fraternals)...... 1,922,780,447.04 919,916,755.92 14,686,188.67 1,018,521,042.98 129,924,167.17 12.8.....0.60. 


(10)The amount of assets the society should have on hand to mature the certificates in accordance with their terms and 
pay all future death losses in full, computed on the basis of the assessments now being collected. (11) Caution.—The figures shown 
in this table are not to be used as a test of the financial solvency of the society. The purpose of the exhibit is to indicate what 
will be necessary in the future in the way of increased contributions from the members. If a society shows a ratio percent of 
less than 100 percent, the valuation results show that the rates of assessment will have to be increased at some time in the fu- 
ture. Under the law, all societies must reserve the right'to levy additional assessments. (12)Amount obtained by deducting 
from the total admitted assets the following items: total expense funds, the excess of the liabilities of the expense funds over 
the actual balance in such funds, the total liabilities of the benefit fund, and the balance in special funds when the benefits 
payable from such funds are not included in the valuation. (13)See item 40 of the convention form of valuation report blank. 
(14)Old certificates were valued on the “Accumulation Basis.” The assessments on the individual nontabular rate certificates will 
be gradually increased in the future when the individual credits on such certificates are exhausted. (15)Includes $512,515.46, credit 
accumulations on certificates on nontabular rates subject to individual increase under the by-law provisions conforming to Section 
1959-22m, Wisconsin Statutes. (16)Includes $404,482.02, credit accumulations on certificates on nontabular rates subject to indi- 
vidual increase under the by-law provisions conforming to Section 1959-22m, Wisconsin Statutes. (17)Includes $31,405.88, credit 
accumulations on certificates on nontabular rates subject to individual increase under the by-law provisions conforming to Section 
1959-22m, Wisconsin Statutes. (18)Includes $22,759.83, credit accumulations on certificates on nontabular rates subject to indi- 
vidual increase under the by-law provisions conforming to Section 1959-22m, Wisconsin Statutes. 





Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 





nsuranceLompany 
Home Office Madison 











AO Increase in Paid 
O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life’ plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 

















REAL PROTECTION AT COST 
AS WRITTEN BY THE 
American Health and Accident 


Insurance Co. 
POLICIES TO MEET 
... EVERY NEED .... 

An Attractive Side Line for 
Life Men. 
ADDRESS THE COMPANY, TOPEKA, KAN. 
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PAYS DOUBLE INDEMNITY 





SECOND CLAIM THIS YEAR 





Equitable Life’s Policy Paying Twice 
the Face for Accidental Death Is 
Costing Money 





New York, June 25—By way of proof 
that its new “Double Indemnity” con- 
tract is not alone a “good talking prop- 


osition,” but an impressive economic 


reality as well, the Equitable Life of | 


this city announces the Payment on 
June 15 of $20,000 under its policy on 
the life of Stanley M. Rennie, of De- 
troit, Mich., who was killed in an au- 
tomobile accident May 26. This is the 
second claim with the double indem- 
nity provision, which doubles the face 





gressive conservation of the people’s 
earnings. 


Supreme Opportunity for Service 


This country is now facing what ap- 
pears to be its supreme opportunity for 
real service to the human race. Its citi- 
zens have indicated their complete ap- 
proval of the course the government has 
taken. To the number of tens of millions 
they stand ready to work and fight under 
its colors until victory comes. The mili- 
tant spreading of the life insurance gos- 
pel for generations has helped to implant 
the homely virtues among the men who 
will compose that army. It is not an acci- 
dent that we are in this war to help others 
and not for selfish interests. The declared 
purpose of the nation in this conflict is 
but the expression of the attained mor- 
ality of the mass of the people. 


Altruistic Ideal Is Seen 


The obligation of being our brother’s 
keeper first expressed in the Spanish- 
American war has again received official 
national recognition. The people agree 
with this policy. They have risen to it. 
Now this altruistic ideal is one of the 
primal forces which has crowned life in- 
surance with its success. It is an ideal 
which every true life insurance man un- 





of the policy if the insured is killed as 
the result of an accident. 

The Equitable began issuing this con- 
tract at the beginning of the present 
year. Its first claim was incurred 
March 24, and was for $10,000. It was 
ona policy on the life of Charles P. 
Peterson, of Phoenix, Ariz., and oc- 
curred eleven days after the application 
was signed and before the policy could 
be delivered. An additional interesting 
feature of the case is that the insur- 
ance was closed on a “binder” receipt, 
which made it effective immediately, 
subject to approval of the risk. 

The extra charge for the double in- 
demnity is comparatively slight. In 
both of these cases the Equitable’s en- 
viable reputation for promptness in 
claim-payments was demonstrated. Over 
98 percent of the society’s death claims 
paid in 1916 were settled within one 
day after receipt of due proof of death. 


LIFE INSURANCE IN 





PATRIOTIC EFFORT 


(CONTINUED FROM PAGE 1) 


icy matures, the individual in whose be- | Churchill of Springville, N. Y., and they 
half it was taken out, receives the con-|spend three weeks. 
templated benefit, but from the time | Williamson received a bouquet of roses 
the first premium is paid, the good to |a@nd_a leather covered oan lined with 


the community is apparent. 


so that it will increase at the assumed | company’s 


rate or better. 


constructive work is going on. 


The com-| from’ 120 of his office associates. Mr. 
pany must begin to invest the policy- | Williamson’s recent work for the Travel- 


holder’s money as soon as it is received | ers has been the actuarial supervision of 


Interest must be | enormously in the last few years. 
earned. When interest is being earned, ee 

When 
constructive work is going on, wealth 
is being created, development is taking had its charter amended to enable it to 
place and the nation benefits by the 
added stability which follows this pro- | of annuity. 


derstands. It is an ideal which he has 
urged. He knows its influence upon men. 
It is with gratitude, therefore, we recog- 
nize that the steady expansion of our 
business has had its definite part in pre- 
paring the people of this country for their 
determined entry into a war which is to 
make the “world safe for democracy.” 

And besides this, our practical sense must 
lead us to find comfort in the knowledge 
that along with this development of na- 


AN AMERICAN COMPANY 


True to American Ideals and Traditions ' 


The Germania Life 


Insurance Company 
Established 1860 Under the Laws of the State of New York. 


A Growing Company for Growing Men 
RECORD FOR 1916 


(The Best Year in the Company's History) 


New Paid-for Business - $21,061,120.00 —— to ey eee on 

Gain over 1915 nearly - 6,000,000.00 ccount of Favorable r 

Total Insurance in Force, Mortality of 617% - - ; 513,000.00 
January 1, 1917 - -  158,839,851.00 Assets - - - - - -  53,793,290.07 

Gain in 1916 nearly - - 8,000,000.00 Surplus and Dividend Fund  6,424,602.62 


Income from Investments alone more than sufficient to pay all Death Claims. 


Business paid for in the first four months of 1917 shows a gain 
of 44% over the same period in 1916. 
. TWO ATTRACTIVE AGENCY OPENINGS. 
Address 


T. LOUIS HANSEN, Supt. of Agencies, 50 Union Square, NEW YORK CITY 





tional character, for which it is partly 
responsible, life insurance has helped the 
nation in its material progress so that 
there now exists ample means to sustain 
the armies which will go forth. 


Eept the Powder Dry 


George Washington, in the trying days 
of the first great struggle for liberty in 
which America engaged, told his patriot 
soldiers to “trust in God and keep your 
powder dry.” This was common sense, 
indeed. Applying the thought to the work 
of life insurance men for the past five 
decades, we may say, perhaps without 
undue satisfaction, that while they have 
been assisting our citizens to adopt 
higher ideals, on the practical side they 
have been keeping the powder of the 
nation dry. This is why life insurance 
can claim for itself a fair share of pa- 
triotic achievement. 


W. R. Williamson Weds 


W. Rulon Williamson, assistant actu- 
ary of, the Travelers, was married Tues- 
day of this week to Miss Carolee 


are now in New York, where’ they will 
Last Friday Mr. 


satin, containing five $20 gold pieces, 


the group division, a department of the 
business whi ch has grown 


Massachusetts Mutual 
The Massachusetts Mutual Life has 


write annuities. It is now getting out 
policy forms and rates oo various kinds 











The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 











Oklahoma National Lite 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 























Founded 1865 


THE PROVIDENT 


LIFE AND TRUST 
COMPANY 
Of Philadelphia, Pa. 


What Do Most Men Fear? 





An insufficient income 
for their wives, and ’ 
children if they die, 
and for their own old 
age if they live. 

We will insure the in- 
come in either event. 


Write for information 











Metropolitan Home Office Agency, Chicago 
Northwestern Illinois . 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


WANTED —Managers for These Important Districts 


Central “Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 











GEORGE. 


LIFE 
INSURANCE 
COMPANY 











CHARLESTON, W. VA. 








WASHINGTON 


Seat of the Federal Armor Plate Plant, 


CHARLESTON, W. VA. 


‘Cheap fuel, favorable climate, financial and industrial 
activity presage rapid and wholesome growth. 


WANTED 


City Manager, capable of keeping up with the forward 
movement. For particulars write 
H. M. HOLDERNESS, Agency Manager. 
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RED CROSS CONTRIBUTION 

In the Red Cross campaign last week 
the question came up whether life in- 
surance companies have the right to 
make contributions. In the case of one 
company which took the matter up with 
its superintendent of insurance, and 
which afterwards gave $25,000, the su- 
perintendent decided that the company 
had a right to contribute to this cause 
for the reason that the funds would 
go for life conservation, and also for 
national or international purposes. 
Had the subscription been for a purely 
local purpose in the city in which the 
company was located, the superintend- 
ent stated that he would not have ap- 
proved the contribution. 

The life insurance companies are, 
after all, very much like other corpora- 
tions, in that they have certain respon- 
sibilities, and there is no reason why a 
life insurance company should not 
make a reasonable contribution, under 
proper restrictions and supervision, to 
a cause like that of the Red Cross. 





HIGHER STANDARDS 

Lire insurance companies more and 
more are recognizing the value of 
greater comity and feel that the ethics 
of the calling should be observed. Re- 
cently we had an example of this in 
Puitie Burnet, president of the Con- 
TINENTAL Lire of Delaware, who has 
started a campaign of advertising by 
telling the truth about other compa- 
nies. Recently the Norrmwestern Mu- 
TUAL Lire decided to insert a clause in 
its application requiring the applicant 
to state if the insurance applied for is 
to replace insurance in other compa- 
nies. This will enable the Nortuwest- 
ERN Murua to save the insurance for 
other companies, inasmuch as the de- 
sire to replace old insurance with new 
is due frequently to misapprehension 
or misstatement on the part of com- 
peting agents. This plan of having 
such a cause in applications has been 
adopted for some time by the MEtrRo- 
POLITAN Lire, as well as by the PrunpEn- 
TIAL and the Union CENTRAL. 

When this query is answered in the 
affirmative, the application #% withheld 
until the old company has had an op- 
portunity to investigate the situation 
and endeavor to keep its insurance in 
force. The various organizations are 
bringing life insurance executives more 
closely together. The old asperities are 
being worn down and there is a new 
fraternity built on universal brother- 











hood, for which life insurance as a sys- 
tem so ably stands. 





NEED MORE SAFEGUARDS 
CoMMISSIONER O’Nett of Pennsylvania 
says that an urgent law is needed in 
that state to prevent the control of a 
company passing in a short time from 
one board of directors to another as 
in the scandal of the PitrssurcH Lire & 
Trust. He states that the PitTsbuRGH 
Lire & Trust had on its board some of 
the leading men of Pittsburgh—men 
holding high civic positions and hon- 
ored in many ways. Yet they sold out 
to a clique of highbinders and seemed 
to feel that the company was not much 
more than household goods, railroad 
stocks, or an industrial concern. 

Commissioner O’Neit would prevent 
catastrophes: by requiring that directors 
give the insurance department thirty 
days’ notice of their resignation, and 
would require newly elected directors 
to give thirty days’ notice of their elec- 
tion, with proof of same. This would 
forbid a new director from exercising 


his functions until he received the ap- 


proval of the department. 

Undoubtedly some such law is needed 
in every state to protect policyholders 
against the machinations of conscience- 
less and crooked directors and officers. 
There is too much barter and sale in 
life insurance and the acme of this com- 
mercialism was seen in the PITTSBURGH 
Lire & Trust affair. THe NATIONAL UN- 
DERWRITER is in favor of throwing every 
possible safeguard around policyhold- 
ers. 








WHEN TO MAKE THE SALE 

GreEAT emphasis has been laid on the 
importance of properly delivering a 
policy. Agents have been told that it 
is important. to make a good final im- 
pression on the assured and that the 
delivering of the policy is really the 
major part of the canvass. A .great 


Personal Glimpses of 
Life Underwriters 





William Keating, insurance commis- 
sioner of Montana, died at his home 
in Helena last Saturday afternoon of 
apoplexy. He was 60 years old. He 
leaves a son and daughter. Mr. Keat- 
ing was born-in Edinburgh, Scotland, 
and came with his parents to Canada 
when 13 years old. He attended school 
in Toronto and was later a telegrapher 
and a railroad man. He moved to Mon- 
tana in 1900 and settled in Missoula, 
where he has lived ever since. In 
1912 he was elected state auditor and 
insurance commissioner and in 1916 
was re-elected. 

He was a man of strong will, was 
determined to do what he believed was 
right, and sought to be absolutely fair 
in the administration of his office. He 
had recently had some lively contro- 
versies with big promotion schemes 
which he barred from operation in 
Montana. . 

The Bankers Life of Des Moines is 
led to poetical expression by DeForest 
Bowman of Chicago, manager in that 
city, leading all the agents in produc- 
tion. 

Mr. Bowman is an old-timer with 
the company and a strong agency or- 
ganizer, who gets out on the firing line 
himself and knocks down the juicy 
fruit. The Bankers says of Mr. Bow- 
man: 

“Bowman gets the bacon; Bowman 
gets the beans. Bowman is the leader 
man who wears the laurel greens. 
Bowman’s name’s DeForest, Chicago is 
his town. Bowman and Chicago cannot 
be kept down. Bowman’s made of energy, 
peppered well with zip; so his gait is 
speedy, but with ne’er a slip. For his 
path is always well with knowledge lit, 
and he carries with him copious clumps 
of grit.” 

At a meeting held in Kokomo re- 
cently for the purpose of organizing the 
Indiana general agency of the Equitable 
Life, H. E. Aldrich of that company 
said that the agent should take some 
good insurance journals, the ones best 
fitted to his needs, and supply himself 
with good reference books, and thus 
keep informed. He brought out the 
fact that time is the agent’s capital, and 
the value of adopting a well organized 





many agents, therefore, seem to have 
formed the habit of not selling a man 
when they take his application, but tell 
him that if everything is not satisfac- 
tory upon the delivery of the policy 
he is in no way obliged to take it. This 
creates the necessity of again selling 
the man. 

If a man is properly sold, he will 
accept his policy upon delivery without 
question. The idea of refusing it will 
not enter his mind. Many prospects 
who have seriously given their applica- 
tion to an agent do not expect him to 
spend much time with them when deliv- 
ering the policy. In their estimation, 
the sale has been made and the deal is 
closed. It is easier to sell a man when 
taking his application than when de- 
livering the policy. While it is true 
that some prospects simply allow the 
agent to fill out the application only to 
get rid of him, the great majority fully 
intend to accept the policy. Here, 
then, is the time for the agent to do 
his best work. If a sale is actually 
made, little difficulty will be experi- 
enced in the delivering. 








Tue chief difference between the wise 
salesman and the fool is that the former 
never makes the same mistake twice. 
Roosevelt said: “It is only the person 
who never does anything that never 








makes a mistake.” 


‘ 


plan for securing prospects and adher- 
ing to that plan. The association, as 
formed at this meeting, will have two 
regular meetings each year and various 
contests for securing business will be 
held as between members and as a body 
against other states in which the com- 
pany operates. Three million dollars 
new business has been pledged by In- 
diana agents for the current year. 


W. F. Dunber has resigned as in- 
surance commissioner of Tennessee to 
become manager of the Southeastern 
Underwriters’ Association at Atlanta, 
a new position created for him. This 
is the fire insurance legislative organ- 
ization of the south. He started in 
the fire insurance business in New Or- 
leans in 1893 and has been associated 
with that line up to the time he was 
appointed insurance commissioner, in 
June, 1914. Deputy Commissioner L. 
K. Arrington and Examiner J. Walter 
Allen are applicants for the position. 
Mr. Dunbar has made an able official. 

Raymond W. Conde, general manager 
of the Insurance Field of Louisville, 
was severely injured in an automobile 
accident last Sunday morning. Mr. 
Conde’s automobile went over an em- 
bankment at a bridge approach and 
pinned the three occupants underneath. 
Mr. Conde suffered concussion of the 
brain. He will recover. 


R. Lewis Rutter, president of the 
Western Union Life of Spokane, has 
been appointed by Governor Lister as 
a member of the state bank guaranty 
fund board of Washington. Mr. Rut- 
ter’s appointment comes in recognition 
of his work as one of the fathers of the 
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law for the guarantee of state bank 
funds and his activity in enlisting the 
support of the banks for the meastre 
at last legislature. 


Commissioner John T. Winship of 
Michigan will retire from office June 
30. Mr. Winship has no definite plan 
as to his future. He intends to take a 
vacation of a few months, as he has 
been hard at work since he has been 
in the Michigan commissioner’s chair, 


One of the most recent facts, inter- 
esting to insurance men, brought out 
by the present war is that the first sec- 
retary of the Equitable Life of Iowa, 
Mr. Sherman, was a brother of Gen. 
William Tecumseh Sherman of Civil 
War fame. 


Neil D. Sills, of Richmond, former 
president of the National Association 
of Life Underwriters, addressed the 
Virginia State Bankers Association iast 
week on “Life Insurance as a Basis of 
Credit.” 


Charles Woodruff Scovel, associate 
manager of the Northwestern Mutual 
Life at Pittsburgh, and Mrs. Scovel an- 
nounce the marriage of their daughter, 
Carolyn Woodruff, to Eugene Adams 
McKelvy, June 20. 


Willard T. Lusk of Milwaukee, Wis., 
agency manager of the Equitable of 
New York in southern Wisconsin, is at 
the oficers’ reserve corps at Ft. Sheri- 
dan, Ill., in training. 

George C. Stinde, who has been con- 
nected with the St. Louis office of the 
New York Life, died Tuesday after- 
noon. He had been ill several weeks. 
The funeral will be Thursday afternoon. 


Dr. F. L. B. Jenney, medical director 
of the Federal Life of Chicago, is in 


Wesley Hospital in that city, having 
undergone a serious operation. 


New Method Used 
By a New Agent 











When a certain new life insurance 
agent opened shop in a big town about 
a year ago he went to every life in- 
surance widow he could hear of and 
asked her her opinion of life insurance 
agents. 

He got the opinions of about fifty 
widows who were living off the pro- 
ceeds of their dead husband’s life in- 
surance. After he had left each widow 
he would stop a little way down the 
street and make a memo of the best, 
most striking thing she said about life 
insurance agents, the God-send that one 
or more had been to her. Then he 
put brief, striking bits of opinions, each 
with the widow’s name and address 
into a four-page circular, “Will your 
widow talk like these widows do?” He 
mailed a copy of that circular to every 
business man in town, taking special 
care to address it to the man’s resi- 
dence, instead of to his place of busi- 
ness. 

Telling a friend about it not long 
ago, the original thinking and enter- 
prising agent remarked: 

“That thing cleaned me up ,about 
$100,000 worth of business by my fol- 
lowing it with interviews. It even 
caused a number of citizens to come 
in and buy policies right over the coun- 
ter. It don’t look as though I’d ever 
get done reaping from that sowing. | 
have had wives thank me with tears in 
their eyes for springing that stunt on 
their husbands. They were wives who 
had simply exhausted their wits to 
talk trying to get their husband to in- 
sure. In my opinion agents don’t use 
their brains half as much as they should, 
in getting down to good hard thinking 
how they can make some special whole- 
sale hit, as I did. All the time I was 
interviewing those fifty widows I was 
writing enough insurance to pay ¢x- 





penses and a little more.—Lifeman. 
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SERVICE 





SERVICE 


made the Life of Lincoln 


SERVICE 
made The Lincoln Life 





No ONE Man 


No crowd of men 


Not even the entire Board of Directors 


Control this Company. 


The Lincoln Life is greater than 


any man. 


Lincoln Life Service is our 


battle cry. 


_ Service to Policyholders and Service to Agents 


While it is true that we do not pay the highest commissions, it is also true that we 
pay as high as can be paid in justice to policyholders. 
that no company renders better service to agents, explains why The Lincoln Life has a 
large, loyal and enthusiastic agency force, sp read from Pennsylvania on the east to Idaho 


on the west. 


. LINCOLN NATIONAL LIFE, 








AN INSPIRATION 


“A company that can fly the motto ‘Service made 
the life of Lincoln; Service made the Lincoln Life’ has 
certainly a stimulating rallying cry. 


“A company like The Lincoln Life is an inspiration to 
the agent who works forit. When an agent can point with 
pride to his company he can make others believe in it as 
well as himself. The company deserves the faith of its 
agents and its policyholders. Its management has a con- 
science and it has brains. In various phases of its affairs, 
it is displaying most remarkable managerial ability. The 
officers are by force of character, tenacity of purpose and 
great executive ability, making the company a splendid 
success.’’—N. Y. Insurance Observer. 


This fact, together with the fact 








Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 








BIG CLUBS IN SESSION 





LARGE PRODUCERS NUMEROUS 





Eastern and Southern Sections of Mu- 
tual Life’s Field Club Gather at 
Atlantic City 





Atlantic City, N. J., June 27.—Today 
and tomorrow the Eastern and South- 
ern divisions of the Mutual Life’s Field 
Club hold combined sessions at the 
Marlborough-Blenheim Hotel, this 
city. The Eastern division is repre- 
sented by 114 delegates and the South- 
ern by 61. They are of the $100,000 
section. The representation of the 
club is larger than that of last year, 
which, in turn, was larger than that 
of the preceding year. In fact, the club 
has steadily grown in membership, and 
this fact has proved the success of 
the idea. J. A. Jackson of the literary 
department of the company represented 
the home office. 


List of Vice-Presidents + 


The president of the Eastern divi- 
sion, E. A. Morrison, died three or 
four months ago. Its vice- -presidents 
are: Miss M. D. Carsten, Cincinnati; 
G. R. Floyd, Cleveland; F. A. Beers, 
Detroit; Harry Wilson, Indianapolis; 
Max Bouthsein, New York; M. 
mone New York; J. A. Miller, Pitts- 
burgh; W. H. Lloyd, Portland; Charles 
A. Cannon, Rochester, and ‘John J 
Keller, Terre Haute. 

The officers of the Southern division 
are: President, E. D. Self, Meridian; 
_vice-presidents—Charles Adler, At- 
lanta; Harry Friedman, Baltimore; J. 
A. Barker, Charlotte; W. L. Denham, 
Jacksonville; B. Cameron, Merid- 
ian; W. R. Hamilton, Nashville; Max 





Michigan Mortgages 


FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5to7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, CHICAGO, ILL. 


Braum, New Orleans; Brooks Mar- 


vannah. 

The Mutual Life’s club year ends 
April 30. The $200,000 section, which 
is coterminous with the United States 
and Canada, has a ‘membership this 
year of 178. It will hold its conven- 
tion in August at Yellowstone Park. 
The Western division of the $100,000 
section of the Field Club has 153 mem- 
bers and will hold its corlvention at 
Denver in August. 

It is interesting to know that al- 
ready several agents have qualified for 
next year’s $100,000 Club. To qualify 
an agent must not alone write $100,000, 
he must have closed at least twelve 
different cases. 


ANNUAL REPORT ON 
INSURANCE BILLS 


(CONTINUED FROM PAGE 1) 


legislative attitude toward life insur- 
ance, Mr. Brinkerhoff refers to the con- 
sistent cooperative work in behalf of 
policyholders by the representatives of 
life insurance and says: “This educa- 
tional work has now advanced to a 
point where there is scarcely a person 
engaged in the business who is not tak- 
ing some part init. This common con- 
tribution—made in many and varying 
ways by office staffs, agents and execu- 
tives, singly and through various or- 
ganizations and by state supervising 
officials as well—is producing effective 
results.” 

No state fund life bill was introduced 
during the year. 


Agents’ Qualifications Bills 


Regarding agents qualifications bills, 
Mr. Brinkerhoff says: 

The subject of licensing of insurance 
agents, brokers, etc., is still a prolific 
one for legislators, fifty-six measures hav- 
ing been introduced in twenty-one states. 
This is a slight falling off from two years 
ago, when sixty-six such bills were pre- 
sented. The laudable tendency to raise 
the standard of qualification for agents 
sometimes results in proposals which we 
believe would tend to work undue hard- 
ship upon individuals. Therefore, our 
practice has been to ask for provision 
for a hearing by the supervising power 
before refusing or revoking a license, and 
also for a court review of the action 
taken. In Wisconsin there was presented 
a measure providing a three-year mini- 
mum revocation of license for offenses of 
varying degrees of importance. A _ sub- 
stantial amendment was requested, chang- 
ing the term of suspension from six 
months to three years in the discretion of 
the commissioner. This was granted by 
the senate, and as amended the bill is 
now a law. In West Virginia there was 
presented an amendment to the agents’ 
license law, making part-time men ineligi- 
ble. This measure was rejected by the 
house in which it originated. Eight of 
the fifty-six bills in the agents’ license 
classification were enacted in seven states. 
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THE MINNESOTA MUTUAL LIFE 
EW. Bet INSURANCE COMPANY 7 43.0Pictuary 


Two Real General Agency Openings 
in MICHIGAN 


Our General Agency Contracts are Permanent Money Makers 
Liberal Cash Allowance 


ST. PAUL, MINN. 


Good Commissions Splendid Renewals 


E. S. ALBRITTON, Supt. of Agencies 

































BIG CHANCE 


THREE GENERAL AGENCIES now open in the GIANT 
BADGER AGENCY of 


THE CENTRAL LIFE 


WISCONSIN. The land of Milk and Honey for live insurance men. 
Write today for particulars. 


A. C. LARSON, State Manager, MADISON, WIS. 



























Hotel Ie Salle PS 


Th Chicago’s Finest Hotel 
ir . ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


Pat WHERE INSURANCE MEN MEET 
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Pa Hotel La Salle ranks first among Chicago 
“i i hotels for its perfect service, elegant equip- 
TAC ment and comfortable accommodation. Lo- 





cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 





RATES: 
ONE PERSON 
Room with detached bath - = = = $2to $3 perday 
Room with private bath - = = = $3 to $5 per day 
Two PERSONS 
Room with detached bath - - - $3 to $5 per day 
Rooms with private bath - - = © $5 to $8 per day 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 

















Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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USE OF THE RATE BOOK 


VIEWS OF A. K. STACY GIVEN 





Phoenix, Ariz., General Agent Tells 
Proper Way to Handle This 
Work Tool 





A. K. Stacy of Phoenix, Ariz., general 
agent of the Missouri State Life, in 
speaking of the life insurance rate book 
said that, the rate book being one 
of the essentials in the business ,of 
writing life insurance, it becomes at 
once a most important factor in the 
consummation of an application for in- 
surance. Continuing, he said: “I can 
see many reasons why the showing of 
the rate book to the prospect, so as to 
enable him to appreciate the terms to 
be provided in his policy might be of 
very great importance in aiding the 
prospect to understand the nature of 
his policy. Where a policy contract is 
fully explained to the prospect and he 
comes to have confidence in the solicit- 
ing agent for his painstaking methods 
in showing him all the details of the 
policy contract, then the prospect is bet- 
ter satisfied and will retain a greater 
interest in the importance and value of 
his policy, and will likewise impress his 
friends with the merits of the policy 
he has selected—for the very good rea- 
son that he understands his policy and 
can explain it. 


Show a Prospect the Book 


“In soliciting prospects for insurance, 
you will necessarily refer to your rate 
book for the data needed to explain the 
terms of your contract. To better im- 
press the prospect, show him your rate 
book. Point out to him the chapter and 
verse from which you have been quot- 
ing, that he may know that your text 
can really be found in the insurance 
bible and that his salvation depends 
upon his acceptance of the gospel you 
have been preaching. 


Discretion Must Be Used 


“This subject is one that might be 
discussed from many viewpoints, but it 
does not require an exhaustive treatise 
to disclose all that is needed to con- 
vince the thoughtful agent that it is 
largely a matter of discretion. He must 
be physician enough to diagnose each 
case and interpret each prospect ,as he 
meets him; and then use his discretion 








Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York - Philadelphia - Boston - London 











The Columbian National Lite 
OF BOSTON 
ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 
(West of the Mississippi) (East of the Mississippi) 
Symes Building, 77 Franklin Street, 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES 
Superintendent of pasties J Agencies 
77 Franklin St., BOSTON, M. 


The service of a high-grade Accident Department 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 




















The Leading Home Company of Michigan, 


DETROIT LIF 


again led all Michigan Companies in new paid for business issued in Michigan in 1916. 
Over $4,000,000 néw business paid for last year. 


Home Office: Detroit, Mich. 


INSURANCE 
COMPANY 


Now has over $10,000,000 in force. 
M. E. O'BRIEN, President 











as to whether or not he should show 
the rate book in any particular case. 
“Do not attempt to quote the rate 
book and rely upon your memory for 
data, unless you are positively certain 
that you are exactly right in your cal- 
culations. No harm can come from 
your reference to the rate book or from 
your showing it to your prospect. 


Should Understand the Conditions 


“You should bear in mind that merely 
getting the prospect to sign his name 
on the dotted line is not all there is to 
procuring an application for life insur- 
ance, as it should be procured. True 
it is that a great many agents are so 
engrossed with the thought of getting 
the prospect to sign the application 
at the earliest possible moment that 
they lose sight of the importance of 
having the insured understand some of 
the most important features of the 
policy contract. 


Prospect’s Confidence Should Be Won 


“Take enough time with your pros- 
pect to leave a good and lasting im- 
pression. Have him understand that 
you are not afraid to disclose any data 
that will help him see the merits of 
the contract and understand that he 
will get just what he is applying for. 
Win his confidence by taking him into 
your confidence. Do not conceal any 
points or features of the application. 
Explain them fully, thus leaving no 
chance for the prospect to subsequently 
discover some feature that he could 
claim you purposely kept from him, 
causing him to censure you, proclaim 
all insurance agents as scoundrels and 
swear eternal vengeance against insur- 
ance in general. 








ANTED—Agency Manager, experienced in ordinary 

‘and industrial business, to take complete charge of 
agency department of a middle west company at 

once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 








Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 


The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


New Masonic Temple ashington, D. C. 


Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 
L.. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 


IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President COLUMBUS, OHIO D. E. BALL, Searetar y 
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Effective Answer to 


Old Excuse 





The New York Life suggests the fol- 
lowing as an effective reply to the ex- 
cuse, “I am already carrying life insur- 
ance”: 

Few people have ever taken the plain 
business precaution of figuring out how 
much life insurance they need. The 
following questions, thoughtfully an- 
swered, will afford a convincing and 
common-sense solution: 

If you were called out of town for 

a few months, what is the least 

you could send your family 


monthly for their support? Cs sates eee 
The minimum yearly income nec- 
essary would therefore be..... Sancs 


‘Could your family get along with less 
than this if you were called away per- 
manently? 


How much would your $.... in- 
surance invested at. 6 percent 
produce in yearly income?..... $ 

How much do your present invest- 
MCHtS WIEIA FOAaATIY?!. 6 oi 5s s.0e.ce Peas 

Total yearly income now assured.$.... 

Difference, being the deficit...... ee 


How much insurance do you need to 
make up the shortage? 


The subscription of the John Hancock 
Mutual Life to the Liberty Loan now to- 
tals $2,000,000, a second million having 
been added to the first towards the end 
of the subscription period. The company’s 
employes have subscribed for more than 


* $200,000 


An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connections for desirable agents 
to sell life insurance 
B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


GREAT N 
THER 
NOR Fe 


INSURANCE COMPANY 
* WAUSAU. WISCONSIN 

















Liberal Contracts 
First Class Territory: 


Popular Prices 
Write NOW! 


Farmers National Life Ins. Co. 
CHICAGO 

















is open in the STATE OF ILLI- 
NOIS for one of the best Old Line 
GENERAL. Companies in America. 


AGENCY Address, 98-Y, 





Care The National Underwriter. 
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SELLING SIDE OF LIFE INSURANCE 














The International Life is endeavor- 
ing to persuade its men to get in the 
habit of writing at least one $10,000 
policy a month. It believes this is pos- 
sible if work is systematically, persis- 
tently and intelligently done. In the 
first place the company believes that it 
is best to make up a list of the $10,000 
possibilities in the territory, taking 
care in the selection, eliminating all 


who evidently are uninsurable and are; 


not able to pay. Then it is a good idea 
to canvass this list. 

An agent can base his approach on 
a matter of personal pride in desiring 
to get the more important men insured 
in his company. The. prospect is told 
that he is one of the men in the com- 
munity that has been selected as being 
able to take a $10,000 policy. A special 
argument can follow to suit the indi- 
vidual taste, but the $10,000 prospect 
thus gives the agent something definite 
to work upon. 

Vice-President J. L. Babler of the 
company says there are two arguments 
that will appeal to such men. One is 
large ready cash convenient for the 
family without any loss or tedious wait 
for probating or contesting of will. 
The other is the gilt edge good profit 
paying investment. He makes the point 
that in approaching the high grade men 
that are able to take out large lines of 
insurance, it is not necessary for an 
agent to present his case on other than 
a strictly business basis. These are the 
men who are accustomed to deal in 
larger amounts and to canvass and 
weigh every proposition placed before 
them. 

An agent, therefore, should very care- 
fully lay out his plans before he makes 
his approach and have something con- 
cise and individual that will appeal to 
each case. It is the original, striking, 
convincing, definite talk that will reach 
a man of this type. Mr. Babler thinks 
that an agent should spend a day or a 
day and a half every week in seeing 
$10,000 prospects. 


A Chicago general agent told re- 
cently of a case of one of his men who, 
having written considerable business 
in a short period, began to take things 
easy. He shortly commenced borrow- 
ing against his renewal commissions 
and atthe end of a short time, having 
exhausted this means of obtaining 
funds, was forced to get out after busi- 
ness again. He has been going on the 
assumption that when forced to it he 
could go out and write business as read- 
ily as he had during the period of his 
activity. 

He was greatly surprised to find that 
he was out of touch with his prospects, 
policyholders and conditions generally. 
During the time he had been inactive 
this policyholder had received a pro- 
motion, that one an increase in salary, 
another had become a proud father. 
In talking to these people he found 





himself unprepared to discuss their own 
case and situation intelligently with 
them, and it took him about five weeks 
to get back into his normal stride. This 
is an example of the necessity of being 
constantly on the job. It is impossible 
for an agent to go along and work for 
several months, drop out almost en- 
tirely for a month, and expect to come 
back to pick things up where he left 
them. Some companies send out in- 
structions to their agents, demanding 
that the men make so many calls per 
day or secure so many interviews of 
one-half hour each per day. 

While it is perhaps difficult to pre- 
scribe a definite number of interviews 
because of the difference in the capacity 
of life.men, there is no doubt about the 
value of an agent seeing a regular num- 
ber of people each day. This should 
not necessarily become a grind, but as 
many calls should be made daily as 
possible without the presentation of the 
case seeming stereotyped. 


One of the greatest dangers facing 
life insurance men, particularly new 
men, is that of allowing their solicita- 
tion to become monotonous not only 
to themselves but to their prospects. 
When a new man has started in the life 
insurance business, he is usually very 
enthusiastic about it and makes a clear 
and complete canvass of the first pros- 
pect that he solicits. Gradually, how- 
ever, the enthusiasm is apt to die out 
of his canvass. As he grows older in 
the business he becomes too prone to 
believe that the prospect knows a great 
deal about the life insurance business 
and it is unnecessary for him to outline 
in too complete detail his proposition, 
on the assumption that he is wearying 
the prospect with information that he 
already has. 

As a matter of fact, nine men out of 
ten do not even know the fundamentals 
of the life insurance business. The 
average prospect has not even a clear 
conception of the difference of the vari- 
ous forms of life insurance. Agents in 
canvassing should not hesitate to fully 
outline their proposition. Too many 
agents talk over the heads of their 
prospects who as a consequence, fail 
to manifest any enthusiasm in the prop- 
osition. There is very little chance of 
the prospect losing interest because he 
is given a full explanation of the propo- 
sition, but the agent who hits only the 
high spots in presenting his case can 
hardly expect to touch a responsive 
chord in the man who has only a hazy 
idea of what he is talking about. 

A sales manager says that the expert 
salesman never argues but he per- 
suades. It is bad policy to antagonize 
a man that he is trying to win over to 
his cause. An argument, even if it be 
amicable, places the prospect on the 
defensive. When an agent gets into 
an argument and is worsted, the pros- 








WANTED. By a young life insurance company in the North- 


pect naturally concludes that he is li- 
able to be mistaken when it comes to 
life insurance. The old plan of com- 
bativeness in selling life insurance has 
been largely eliminated. In old days 
it was quite the fashion to haggle over 
small matters with the result that the 
interview was 
and often profitless. 

A life insurance salesman should be 
sure of his ground and make no state- 
ments unless he can defend them. Life 
insurance men who deal only with facts 
and keep away from themes that may 
lead to controversy, is on the safe 
side. It does not pay to be pugnacious. 


Each year the life companies are 
becoming more active in the matter of 
supplying their agents with educational 
literature and business getting helps. 

Courses in salesmanship are indulged 
in by many and insurance literature of 
all kinds is in much greater demand 
than it was a few years ago. Company 
officials in checking up on the practical 
value of the literature have found to 
their surprise that many agents who 
are consistent readers get no practical 
value from the time spent in study. 

The only information of use to an 
agent is that information which he is 


frequently prolonged | 








able to retain, and the inability to re- | 


member seems to be one of the great- 
est stumbling blocks in the path of 
many life agents today. How many 
times we hear “Your face is familiar 
to me but I can’t just place you.” Many 
seem to go on the theory that they are 
endowed with a poor memory and it 
is, therefore, impossible for them to 
retain facts and remember faces and 
names. This fallacy has, however, dur- 
ing recent years been exploded. Any- 
one can remember facts, figures and 
faces who makes a serious effort to do 
so. There is no hope for the agent 
who, after meeting a man or placing 
a policy on his life, immediately dis- 
misses him from his mird and then 
regrets upon meeting him six months 
or a year later, his inability to call him 
by name. Remembering calls for some 
system and the use of the faculties of 
the mind possessed by every man. 

There is no purpose in an agent read- 
ing through a book on life insurance 
merely for the sake of reading the book. 
In so doing, his entire time is wasted 
except that portion of it spent in memo- 
rizing some particular fact or thought. 
The agent who assimilates what he 
reads, be it ever so little, is investing 
his time well. Ability to remember is 
the foundation of the success of the 
big producers in the business. 








MASONIC TEMPLE 


MASONIC LIFE ASSOCIATION 


(Commenced Business 1872) 

SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 

NELSON O. TIFFANY, President and Manager 
NELSON O. TIFFANY, Jr., Vice-President, Superintendent of Agencies 
MASONIC TEMPLE, BUFFALO, N. Y. 


BUFFALO, NEW YORE 











44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, 


MASS. 

















MONEY MAKING 


Contracts for 


MEN in MICHIGAN 





ensue 





NATIONAL LIFE vice Kom 
ASSOCIATION, Des Moines, Ia. Participatiog 











We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Iowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 
Address: JAS. H. JAMISON, Pres. 














west with a clean record and in a strong financial condition, an 
experienced man to act as Superintendent of Agents. Must be a 
man who is willing to start at a reasonable salary until he has 


proved himself. State experience, references and salary expected 
in the first letter. Address 43C care The National Underwriter. 











chy OUR We have a contract for you under which your 
One Success IS income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY &idhidin 


Cash Capital $200,000.00 V. D. CLIFF, President 








SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 
liberal compensation. For particulars address, 


C. H. JACKSON, Sup’t of Agencies 
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Beneficiary Clause 
and Possible Change 











The Massachusetts Mutual says: 

“A man’s insurance situation sometimes 
changes in a year or two or in five or ten 
years after the issuance of his policy. He 
may have forgotten how the policy was 
written or he may be only neglectful 
of the change. One of our managers 


recently asked for some lines to reach | 


such policyholders, and we drew up 
two forms. 
for policyholders whose policies are 
payable to their estate, and the second 
one was intended merely to call to pol- 
icyholders’ minds the possibility of the 
need of a change in the beneficiary’s 
clause. There is nothing insistent in 
the wording of either one of them, be- 
cause some men resent what they look 


The first one was intended | 


| they need to be approached gently. So, 
|} even as we would 
| holler at such men either advice or a 
| question concerning the manner in 
| which their policies are written, so in 
|the printed word we suggest and do 
| not urge. These are the forms: 
* 


This policy is payable to your estate. 
Sometimes the protective need changes 
after a policy has been issued, and we 
are always glad to serve our policyholders 
by making the policy so payable as to 
meet the changed condition. Insurance 
payable to an estate is liable to be de- 
layed in reaching the possession of the 
beneficiary, if intended for a beneficiary, 
| because of the time required to appoint 
| an executor or administrator and to ad- 
minister upon the estate. The proceeds 


of a policy payable direct to a beneficiary 
go direct to the beneficiary and not to 
an executor or administrator. Very often, 
even where there is a well-to-do estate, 
this is the only money that is promptly 
| paid to the beneficiary—and sometimes 
| it is urgently needed. 


not face to face |. 


to draw out of their policies the utmost 
possible usefulness. 


* * * 


It is always a pleasure for us to help 
our policyholders to draw out their poli- 
cies the utmost possible usefulness. And 
so we take the liberty of saying that 
sometimes a protective need changes after 
a policy has been issued, but the policy- 
holder forgets to have the necessary 
change made in his policy, with the result 
that if anything happens to him the policy 
does not fully serve the changed condition. 
Life insurance is designed to be of use in 
a serious emergency, but it must be 
rightly payable if it is to render that 
service. If there is any need for change 
in the beneficiary under this policy or 
in the method of paying its proceeds, we 
should be heartily glad to meet your 
wishes, if possible, and we invite you to 
command us. 














Woman Is Leader 


Mrs. Roberta N. Lewis, manager of the 
women’s department of the Equitable Life 
of New York at San Francisco, led all 
members of the agency for personal pro- 
duction during the past year by submit- 























Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manages 








ANNU UUUTNUNNUNALNNAAN UNA 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 














a 


THE PEOPLES LIFE 
INSURANCE CO. 


‘Chicago’s Most 
Progressive 







Company 
Ordinary and 




















. ° : | This is merely a reminder that it is a|ting paid business of $238,000. Pre- 
upon as a prying into their affairs, and | pleasure for us to help our policyholders | miums for year were over $7,000. 
1917 Dividends of the Northwestern Mutual Life 
ORDINARY LIFE 30-YEAR ENDOWMENT 
r Issues of. r Issues of. — 
1916 1915 1914 1913 1912 1911 1910 1909 1908 Prem. 1916 1915 «1914 1913 1912 1911 1910 1909 1908 
$3.88 $4.00 $4.12 $4.24 $4.36 $4.50 $4.63 $4.77 $4.92 $30.86 $4.67 $4.94 $5.22 $5.52 $5.82 $6.18 $6.46 $6.80 ... 
3.94 4.06 4.19 4.81 4.44 4.58 4.72 4.87 5.02 30.94 4.69 4.96 5.25 5.54 5.84 6.16 648 6.82 ... 
4.00 4.12 4.25 4.388 4.52 4.66 4.81 4.96 5.12 31.04 4.72 5.00 5.27 5.57 5.88 6.19 6.52 6.85 $7.20 
4.06 4.19 4.33 4.47 4.61 4.76 4.91 5.07 5.23 31.14. 4.75 5.02 5.31 5.60 5.91 6.22 6.55 6.89 7.24 
4.13 4.27 4.41 4.55 4.70 4.85 5.01 5.18 5.35 31.25 4.78 5.06 5.385 5.64 5.94 6.26 6.59 6.93 17.28 
4.20 4.34 4.48 4.64 4.79 4.95 5.12 5.29 5.47 31.36 4.81 5.09 5.37 5.67 5.97 6.29 6.62 6.96 7.31 
4.27 4.41 4.56 4.72 4.88 5.05 5.22 5.40 5.59 31.48 4.84 5.12 5.40 5.70 6.01 6.32 6.65 6.99 17.35 
4.34 4.49 4.65 4.81 4.98 5.16 5.34 5.53 5.72 31.62 4.88 5.16 5.45 5.75 6.05 6.37 6.70 7.04 7.40 
4.42 4.58 4.74 4.91 5.09 5.27 5.46 5.66 5.86 31.76 4.92 5.19 5.48 5.78 6.09 6.41 6.74 7.08 7.44 
4.50 4.67 4.84 5.02 5.21 5.40 5.59 5.80 6.01 31.92 4.96 5.24 5.53 5.83 6.14 6.46 6.79 7.14 7.49 
4.59 4.77 4.95 5.13 5.33 5.53 5.73 5.95 6.17 32.09 5.00 5.29 5.58 5.88 6.19 6.51 6.84 17.19 7.55 
4.69 4.87 5.06 5.26 5.46 5.67 5.89 6.11 6.34 32.27 @5.05 5.33 5.62 5.93 6.24 6.56 6.90 7.24 17.60 
4.79 4.98 5.18 5.38 5.59 5.81 6.04 6.28 6.52 32.48 “5.10 5.39 5.68 5.98 6.30 6.63 6.96 7.31 17.67 
4.90 5.10 5.30 5.52 5.74 5.97 6.21 6.45 6.71 32.70 5.16 5.44 5.74 6.04 6.36 6.69 7.03 7.38 17.74 
5.01 5.22 5.48 5.66 5.89 6.13 6.38 6.64 6,90 32.94 5.21 5.50 5.80 6.11 6.48 6.76 7.10 7.45 7.82 
5.12 5.34 5.57 5.81 6.05 6.30 6.56 6.83 7.11 33.20 5.27 5.56 5.86 6.17 6.49 6.83 7.17 7.53 7.90 
5.26 5.49 5.73 5.98 6.23 6.50 6.77 7.05 7.35 33.50 5.34 5.64 5.94 6.25 6.58 6.92 7.27 7.63 8.00 
5.40 5.64 5.89 6.15 6.42 6.69 6.98 7.28 7.59 33.82 5.41 5.71 6.02 6.34 6.66 7.01 7.36 7.73 8.10 
5.55 5.80 6.06 6.34 6.62 6.91 7.21 17.53 7.86 34.17 5.49 5.79 6.10 6.42 6.76 7.10 7.46 7.83 8.21 
5.70 5.97 6.24 6.53 6.83 7.13 7.46 7.79 8.14 34.56 56.57 5.88 6.19 6.52 6.86 7.21 7.57 7.94 8.33 
5.87 6.15 6.44 6.74 7.06 7.38 7.72 8.08 8.45 34.99 5.66 5.97 6.30 6.63 6.97 7.33 7.69 8.07 8.47 
6.05 6.34 6.65 6.97 7.30 7.65 8.01 8.38 8.78 35.46 5.76 6.08 6.40 6.74 7.09 7.45 7.82 8.21 8.61 
6.25 656 6.88 7.22 7.57 7.94 8.32 8.72. 9.13 35.98 5.87 6.19 6.53 6.87 7.22 7.59 7.97 8.37 8.78 
6.46 6.78 7.13 7.49 17.86 8.25 8.66 9.08 9.51 36.55 5.98 6.31 6.65 7.00 7.36 7.74 8.13 8.53 8.95 
6.69 7.04 7.40 7.78 8.18 8.59 9.02 9.46 9.92 37.18 6.11 6.44 6.79 7.15 752 7.91 8.381 8.72 9.15 
6.94 7.81 7.70 8.10 8.53 8.96 9.41 9.88 10.36 37.88 6.25 6.60 6.95 7.32 7.70 8.10 8.51 8.94 9.38 
7.22 7.61 8.03 8.46 8.90 9.36 9.84 10.33 10.83 38.65 6.40 6.76 7.13 7.50 7.90 8.31 8.73 9.18 9.64 
7.51 7.94 8.38 8.83 9.30 9.79 10.29 10.80 11.33 39.49 6.56 6.93 7.31 7.70 8.11 8.53 8.98 9.44 . 9.91 
7.85 8.30 8.76 9.24 9.74 10.25 10.77 11.31 11.86 40.43 6.75 7.13 7.53 7.93 8.386 8.80 9.26 9.73 10.22 
A 8.21 8.69 9.18 9.69 10.21 10.75 11.30 11.86 12.44 41.45 695 7.34 7.75 8.18 8.62 9.08 9.56 10.04 10.55 
i 8.60 9.11 9.63 10.16 10.71 11.28 11.86 12.45 13.05 42.58 7.18 7.58 8.01 8.46 8.92 9.40 9.89 10.39 10.92 
f 9.04 9.57 10.12 10.68 11.26 11.85 12.46 13.08 13.71 43.82 7.42 7.85 8.30 8.77 9.25 9.74 10.25 10.78 11.31 
k 9.50 10.07 10.65 11.24 11.85 12.47 13.11 13.76 14.42 45.18 7.70 8.15 8.63 9.11 9.61 10.13 10.66 11.20 11.76 
5.41 10.01 10.60 11.21 11.84 12.48 13.13 13.80 14.48 15.17 46.66 8.01 8.48 8.97 9.48 10.00 10.54 11.09 11.65 12.23 
BD piain'siois ol 58.06 10.56 11.19 11.83 12.49 13.16 13.85 14.55 15.26 15.97 48.28 8.35 8.85 9.36 9.89 10.43 10.99 11.56 12.15 12.74 
eae 60.90 11.17 11.84 12.51 13.20 13.91 14.63 15.36 16.10 16.85 plic “pie wisy LcWieler alesse Vtaletcr BOG LED Geesrle eres sik 
ae “bbwieweaem 63.92 11.83 12.53 13.24 13.97 14.71 15.46 16.23 17.00 17.78 ° 
DB, bene ¥en 67.15 12.54 13.28 14.03 14.80 15.57 16.36 17.16 17.97 18.78 
BO cvices see 70.60 13.32 14.10 14.89 15.69 16.50 17.33 18.16 19.01 19.85 
Se sec ee 74.29 14.17 14.99 15.82 16.66 17.51 18.37 19.24 20.12 21.01 awe 
20-PAYMENT LIFE 20-YEAR ENDOWMENT 
r Issues of ~ r Issues of. — 
Age— Prem. 1916 1915 1914 1913 1912 1911 1910 1909 1908 Prem. 1916 1915 1914 1913 1912 1911 1910 1909 1908 
26  iesdas. 0% $26.70 $4.37 $4.58 $4.81 $5.05 $5.29 $5.54 $5.80 $6.07... $47.92 $5.81 $6.30 $6.81 $7.34 $7.89 $8.46 $9.05 $9.66 .... 
UY ccwwsecces 27.08 4.41 4.64 4.87 5.11 5.36 5.62 5.88 6.16... 48.05 5.89 6.38 6.89 7.42 7.97 8.54 9.13 9.74 
5.17 5.42 5.69 5.96 6.24 $6.53 48.18 5.97 6.46 6.97 7.50 8.05 8.62 9.21 9.82$10.45 
5.23 5.49 5.75 6.03 6.32 6.61 48.27 6.00 6.50 7.01 7.54 8.09 8.66 9.25 9.86 10.49 
5.36 5.56 5.83 6.12 6.41 6.71 48.36 6.04 6.53 7.05 7.58 8.12 8.69 9.28 9.89 10.52 
5.87 5.64 5.92 6.21 6.50 6.81 48.45 6.07 6.56 7.08 7.61 8.16 8.72 9.31 9.92 10.56 
5.44 5.72 6.00 6.30 6.60 6.92 48.54 6.10 6.59 °7.10- 7.63 8.18 8.75 9.34 9.95 10.58 
5.52 5.81 6.09 6.39 6.70 7.02 48.64 6.13 6.63 7.14 7.67 8.22 8.79 9.38 9.99 10.62 
5.60 5.89 6.18 6.49 6.80 7.13 48.75 6.17 6.66 7.18 7.71 8.26 8.83 9.42 10.03 10.66 
5.68 5.98 6.28 6.59 6.91 7.25 48.86 6.20 6.70 7.21 7.74 8.29 8.86 9.45 10.06 10.69 
5.77 6.07 6.388 6.70 7.03 7.37 48.98 6.24 6.74 7.25 7.78 8.33 8.90 9.49 10.10 10.73 
5.86 6.17 6.48 6.81 7.15 7.50 49.12 6.29 6.79 7.30 7.83 8.38 8.95 9.55 10.16 10.79 
5.95 6.27 6.59 6.92 7.27 7.63 49.26 6.33 6.83 7.35 7.88 8.43 9.00 9.59 10.20 10.83 
6.05 6.37 6.70 7.04 7.40 7.76 49.41 6.38 6.88 7.39 7.93 8.48 9.05 9.64 10.25 10.89 
6.17 6.49 6.83 7.18 7.54 7.92 49.57 6.43 6.93 7.44 7.98 8.53 9.10 9.69 10.31 10.94 
6.28 6.61 6.96 7.31 7.69 8.07 49.75 6.48 6.98 7.50 8.04 8.59 9.17 9.76 10.37 11.00 
6.39 6.73 7.08 7.45 7.83 8.23 49.94 6.54 7.04 7.56 8.10 8.65 9.23 9.82 10.43 11.07 
6.51 6.86 7.22 7.60 7.99 8.39 50.15 6.60 7.10 7.62 8.16 8.72 9.30 9.89 10.51 11.14 
6.64 7.00 7.37 7.76 8.15 8.57 50.88 6.67 7.17 7.70 8.23 8.79 9.37 9.97 10.58 11.22 
6.77 7.14 7.58 7.92 8.83 8.75 50.64 6.75 7.26 7.78 8.32 8.88 9.47 10.06 10.68 11.32 
6.92 7.30 7.69 8.10 8.52, 8.95 50.91 6.82 7.33 7.86 8.40 8.97 9.55 10.15 10.77 11.41 
7.08 7.46 7.87 8.28 8.71 9.16 51.22 691 7.438 7.96 8.50 9.07 9.65 10.25 10.87 11.52 
7.23 7.63 8.04 8.47 8.91 9.38 51.55 7.00 7.52 8.05 8.60 9.17 9.75 10.36 10.98 11.63 
7.40 7.81 8.24 8.68 9.14 9.61 51.92 7.10 7.62 8.16 8.71 9.28 9.87 10.48 11.11 11.76 
7.58 8.01 8.45 8.91 9.38 9.86 52.33 7.22 7.74 8.28 8.83 9.41 10.00 10.62 11.25 11.90 
7.78 8.22 8.68 9.15 9.63 10.14 52.78 7.338 7.86 8.40 8.97 9.55 10.15 10.77 11.41 12.07 
7.99 8.45 8.92 9.40 9.91 10.43 53.29 7.47 8.00 8.56 9.12 9.71 10.32 10.95 11.59 12.26 
8.22 8.69 9.18 9.69 10.21 10.75 53.84 7.61 8.15 8.71° 9.28 9.88 10.49 11.13 11.79 12.46 
8.47 8.96 9.47 9.99 10.53 11.08 54.46 7.77 8.32 8.88 9.47 10.07 10.70 11.34 12.01 12.68 
8.74 9.25 9.78 10.32 10.87 11.44 55.15 7.95 8.51 9.08 9.68 10.30 10.93 11.58 12.25 12.93 
9.03 9.56 10.10 10.66 11.23 11.82 55.91 8.15 8.71 9.30 9.91 10.54 11.18 11.84 12.52 13.20 
9.35 9.90 10.46 11.04 11.63 12.23 56.75 8.386 8.94 9.54 10.16 10.80 11.46 12.12 12.81 13.50 
9.70 10.26 10.84 11.44 12.04 12.66 57.69 8.60 9.20 9.82 10.45 11.10 11.76 12.44 13.13 13.83 
10.08 10.66 11.26 11.87 12.50 13.14 58.73 8.88 9.49 10.12 10.77 11.43 12.11 12.79 13.49 14.20 
10.48 11.09 11.70 12.34 12.98 13.63 59.87 9.18 9.81 10.45 11.11 11.79 12.47 13.17 13.88 14.59 
10.92 11.54 12.19 12.84 13.50 14.17 61.13 9.51 10.16 10.82 11.49 12.18 12.88 13.59 14.31 15.03 
11.39 12.04 12.70 13.37 14.05 14.74 62.52 9.88 10.54 11.22 11.91 12.62 13.33 14.05 14.78 15.51 
11.91 12.59 13.27 13.96 14.67 15.37 64.06 10.30 10.98 11.67 12.38 13.10 13.83 14.57 15.30 16.04 
12.47 13.17 13.87 14.59 15.32 16.04 65.75 10.75 11.45 12.17 12.89 13.63 14.37 15.12 15.88 16.63 
13.07 13.80 14.53 15.27 16.01 16.76 67.71 11.25 11.97 12.71, 13.45 14.21 14.97 15.74 16.50 17.26 
13.73 14.48 15.24 16.00 16.77 17.53 69.65 11.79 12.54 13.29 14.06 14.84 15.62 16.41 17.19 17.96 
14.45 15.23 16.01 16.80 17.59 18.38 71.89 12.39 13.16 13.94 14.73 15.53 16.34 17.14 17.93 18.73 
15.23 16.04 16.85 17.67 18.48 19.29 74.35 13.04 13.84 14.65 15.47 16.29 17.12 17.94 18.76 19.57 
16.08 16.92 17.76 18.60 19.44 20.28 77.05 13.77 14.60 15.43 16.28 17.13 17.98 18.83 19.67 20.49 
17.00 17.86 18.74 19.61 20.48 21.34 80.00 14.56 15.42 16.29 17.16 18.04 18.92 19.79 20.65 21.50 
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Office 


Address 
Elon A. Nelson 
' President 

Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 





PURE PROTECTION 





Illinois, 





Annual Premium per $1,000 


WHOLE LIFE 
Age25 ... . - $12.20 
Age35 .. 15.40 
Age50 . ... .- 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Indiana, 
Kentucky and Missouri 


Michigan, 
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News About Companies 











Lincoln National Life—A new director 
and two assistant secretaries were elected 
at a meeting of directors of this com- 
pany. Supreme Judge A. M. Christianson 
of Bismarck, N. D., was elected to the 
board. A. L. Dern of Fargo, N. D., for- 
merly secretary of the Pioneer Life, which 
was recently merged with the Lincoln Na- 
tional, was made assistant secretary of 
the Lincoln National. Scott of 
Fargo, formerly treasurer of the Pioneer, 
was made assistant secretary and will be 
in charge of the Farso, branch Office. 


Equitable Life, Iowa—For the first five 
months of the year it has written well 
over $15,000,000 of new business and its 
record of $3,201,618 new business for May 
is right in line with this average and 
a good step in its march towards the 
1917 goal, which has been set ahead to 
$40,000,000 new business. The company 
reports that the production for the first 
half of May was in excess of any previ- 
ous haif-month in history. 


Royal League’s Plight 


The members of the Royal League, 
who joined before Jan. 1, 1908, are con- 
fronted with a rather serious proposi- 
tion. The deficiency, which amounted 
to $2,250,000 Jan. 1, 1908, has grown to 
approximately $3, 750, 000. There is 
something like $36, 000, 000 of insurance 
affected by an increase in rates that 
will have to be made. The mortality 
on the older classes has grown to a 
point where something must be done. 
Actuaries Abb Landis and George 
Dyer Eldridge have formulated a re- 
port on the condition of the order and 
made recommendations. The commit- 
tee on readjustment has not yet made 
a report. 


International Life’s Exhibit 


Through an exhibit of the business 
written during war times by the In- 
ternational Life, the prosperity of the 
company is indicated to some extent. 
The showing has reference in particu- 
lar to twenty-three western and south- 
The company’s total writ- 
ten business to June 7, this year, shows 
a gain over the corresponding period 
of 1916 of approximately 25 percent, 
the banner month being May, when 
business produced totaled $2,726,000, 
as compared with a little less than 
$1,500,000 for May, 1916. The out- 
standing business of the International 
has risen rapidly in the last six months 
and now exceeds $68,000,000. 


Will Provide Insurance 


London, June 25—Insurance for all men 
serving with the British forces on land 
or sea has been inaugurated by one of 
the strongest companies in England. It 
affects all ranks, offering a fixed rate with 
benefits varying according to the circum- 
stances attending death. 

The minimum yearly premium is $5 
and the maximum $100: If the insured 
soldier dies of natural causes in Europe 
exclusive of the Balkan peninsula, or the 
sailor at sea, his beneficiary receives $500. 
If he dies in action or is drowned at sea 
the beneficiary receives $25 immediately, 
with a share in nine-tenths of the entire 
surplus arising from the whole scheme, 
which will be divided at the end of the 
war. Some such scheme probably will be 
taken up in the United States. 








THE TOLEDO TRAVELERS 
LIFE INSURANCE CO. 
705-6-7-8 Second National 
Bank Buildihg 
has a THRIFT SPECIAL © 
and a GOOD CONTRACT 
for GOOD MEN. 

NEW METHODS and ARGUMENTS. 
ARTHUR O. MAIN 


Gen. Manager of Agencies 














BEST LIFE INSURANCE PAPER 
Keep Up to Date on Policies, 
Dividends, Rates, by Reading 

THE NATIONAL UNDERWRITER 


ELLSWORTH IS APPOINTED 





Benton Harbor Man to Succeed Win- 
ship as Insurance Commissioner of 
Michigan 





Frank H. Ellsworth, of Benton Har- 
bor, has been appointed insurance com- 
missioner of Michigan, to suceeed John 
T. Winship, whose term expires July 1. 
Mr. Ellsworth is prominent as a law- 
yer and financier. He was formerly a 
probate judge. He is president of a 
bank, head of the Michigan Realty 
Company and has a corporation law 
Practice. His connection with insur- 
ance is that.of agent of the Globe In- 
demnity Company. 


Say New Company Will Start 


Although no articles have been filed, 
it is stated that a concern to be known 
as the Iowa Finance Company has been 
organized in Des Moines. The com- 
pany is designed to assist life insurance 
companies to increase their capital 
stock. W. H. Watlingtgn is said to 
be interested. 





Insurance Finance 











BERESHIRE LIFE INVESTMENTS 


The Berkshire Life says as to its in- 
vestments: 


“Its investments during the year, ex- 
clusive of policy loans, amounted to 
$2,834,153.48, at an average annual yield 
of 5.3 percent, and were apportioned as 
follows: In steam and electric railroad 
bonds, $666,524.73, at an average annual 
yield of 4.77 percent; in public service 
and other bonds, $416,128.75, at an aver- 
age annual yield of 4.96 percent; in 
loans secured by first mortgages, $1,- 
751,500, at an average annual yield of 
5.14 percent. Nearly all of the mort- 
gage loans were made on central busi- 
ness properties located in large, pros- 
perous cities on conservative valuations 
and in amounts well within safety lim- 
its. The company owns three parcels 
of real estate—its home office building, 
which it is carrying at $375,000, and 
which yields a fair rate of interest on 
the investment, and two small parcels 
which it carries at $9,500. These two 
properties were taken under foreclosure 
and will be sold when there is a good 
opportunity to sell them.” 





DISCUSSES CITY MORTGAGES 


Speaking before the Insurance Insti- 
tute of Hartford, Conn., Osgood E. 
Fifield, superintendent of loans of the 
Massachusetts Mutual . Life, discussed 
“Life Insurance Investments in City 
Mortgages.” Mr. Fifield entered the 
service of the Massachusetts Mutual as 
farm loan examiner at Indianapolis 
eighteen years ago and has been ad- 
vanced to his present position. 

Mr. Fifield considers real estate mort- 


gege loans as safer and more depend- 
able, when properly made and looked 
after, than any other form of invest- 
ment. He favors farm loans in certain 
sections of the best agricultural dis- 
tricts, ii-made with intelligénce, but is 
of the opinion that great care should 
be taken to avoid loaning too much on 
the security, inasmuch as some lands 
are becoming depleted of plant food by 
constant cropping and not returning 
to the soil sufficient nutriment. 
* * * 

Much of his address was devoted to 
a description of the different classes of 
city property and the reasons for or 
against making loans in each class. He 
said that “transitory” territory may 
have been, and frequently is, the sec- 
tion that in times past was occupied by 
fine residences and was considered the 
fashionable and quite select section, but 
with the growth and expansion of the 
business area and the deterioration of 
these once fine dwellings they have 
passed into the rooming and boarding 
house district. This furnishes a field 
for the real estate trader and specu- 
lator, but is an unsafe territory for the 
nonresident lender. 

Large apartment houses are very 
questionable security for the conserva- 
tive lender, inasmuch as they may be 
termed topheavy propositions, the 
principal value being in the building 


and but comparatively little in the 
ground. 
Vacant and unimproved property 


should not be considered by a careful 
investor. 
* * *” 

Retail business property becomes 
more or less valuable in proportion to 
the volume of foot travel in front of it. 
The most congested corner and blocks 
where the largest number of people 
congregate or gather to trade are the 
most valuable property in any city. 
These centers or locations change and 
shift with the development and growth 
of the city. Cities differ, and what may 
cause shifting centers and increased 
values or depreciation in one may not 
affect another. This requires constant 
study to determine the causes and ef- 
fects that produce the shifting of loca- 
tions and values. In considering prop- 
erty for a mortgage loan we must con- 
sider the lot with reference to the busi- 
ness center or most valuable corner, to 
streets—with their width—to alleys, to 
vacant land, to whether it is a corner or 
an inside lot, to frontage in relation to 
depth, to utility, shape, waste and num- 
ber of purposes for which it may be 
used, to the character of its location 
and the class of business done in the 
surrounding territory. Observe its lo- 
cation with reference to the routing of 
streets cars and the interurban lines. 
Note the delivery of the greatest num- 
ber of passengers at a given point and 
the corner where the greatest number 
enter cars to return home. 

Mr. Fifield said that it is hardly pos- 
sible to be over- -careful or over-cau- 
tious in placing funds on mortgage 
loans. Great care must be taken in all 
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under our direct general agency contract. 
Our Policies provide for: 


DOUBLE INDEMNITY, 


DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Roche, Vice-President. 


‘orcanizep !he Manhattan Life 


66 Broadway’ - 








Insurance Co. 


NEW YORK 





the proceedings from obtaining the ap- 
plication to the examination of the se- 
curity, the tracing of the title and the 
final closing of the loan. 








Seeking to Pay 
Out Dividends 














The length to which life insurance 
companies now go in trying to give 
policyholders their just due is shown in 
the endeavor of the Union Central Life 
to locate Ziba Allen McCuiston, to 
whom.a dividend is payable. The 
Union Central says that he was en- 
gaged in soliciting i insurance when this 
policy was issued, and it is possible that 
he is following that line of work either 
in Tennessee or Kentucky. The home 
office of the Union Central- asks that 
any one knowing his address commu- 
nicate with it, so that the dividend can 
be paid. 

In a recent number of its company 
paper, the Radiator, the Massachu- 
setts Mutual Life took nearly four 
pages giving names and full statistics 
regarding policyholders that cannot be 
found, but to whom dividends are due. 
The Radiator made an appeal to the 
men in the field to look over these nu- 
merous names and see if any could be 
located. 








ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 
COLUMBUS, OHIO 


| J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. rs 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


J. McCOMB 


a COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies‘and all life Insurance forms prepared. 
e Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
oJ zn 


223 Association Building 











Telephone 





Central3462 19§-LaSalle St., CHICAGO 
A SIGTENHORST ; 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 


REDERIC S. Wire ot F.A. 4 
CONSULTING ACTUARY AND E 
304-306 Security + gaa 














DES MOINES, IOWA 
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WANTS GOOD MEN 


WILL PAY THEM WELL 





Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 


Illinois Life 
Man 


COM PANY COMPANY 


WANTS GOOD MEN 
AND ‘ AND 
WILL PAY THEM WELL 











A HUSTLER 


Can Get a Direct General Agency Contract With 
Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 





Good Territory Open 








The WESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 
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FACTS—24th Year 


Over 129 Millions of Insurance in Force 

Over 14 Millions in Admitted Assets 

Over 22 Millions of Insurance Gained in 1916 

Average Rate of Interest Earned in 1916, 6.6% 
Operating in 38 States 

Issues both Participating and Non-Participating Policies 


Missouri State Life Insurance Go. 
ST. LOUIS, MO. 


The fastest growing life insurance company in America 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 














The Gem City Life Insurance aiid 


DAYTON, OHIO 
General Agency Openings In First ‘Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the polic holders in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kertuc y For Northern io 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 

















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 
We want good men and will pay them well. 
For territory and particulars address 
SALINA, KANSAS 














“SAFE AS A GOVERNMENT BONO 


©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT «“° MONTHLY INCOME INSURANCE 


ate LATEST POLICIES AND AGENCY CONTRACT Sat a7.\ats 





Openings OHIO, IND. KY., and MICH. Write Columbus 





FELIX BROEKER, Secretary and Manager = - 
INDIANAPOLIS : 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 


ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 


ONE GENERAL AGENT WANTED IN INDIANA 
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$3.00 per Year, 15 Cents a o- 
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Of 1cers ror 


1917-18 


PRESIDENT—Georce M. 
Lansing 

VICE- PRESIDENTS—C. E. Boy- 
LAND, Grand Rapids; C. E. L. Tuomas, 
Calumet; i en COoLLENs, Alpena ; ALLEN 
i — Flint; Otrs A. LEonarp, Al- 


bio 

SECRETARY- TREASURER — Leo 
K. Hennes, Detroit 

EXECUTIVE COMMITTEE~J. W. 
NEWALL, Flint, chairman; Ottis A. Leon- 
arp, Albion; CHARLES THATCHER, Esca- 
naba. 

GRIEVANCE COMMITTEE—Joun 
P. Orn, Sault Ste. Marie, chairman; F. 
W. Carver, Traverse City. 

LEGISLATIVE COMMITTEE 
CHARLES RAYMOND, Detroit. 

MEMBERSHIP COM MI TTEE— 
JosepH G. Bertranp, Detroit, chairman; 

. L. A. GatstEr, Petoskey; Frep E. 
SHEARER, Bay City; M. R. Dickens, De- 
troit; WiLtt1AM M. Ames, Grand Rapids; 
Wittram H. WALLACE, Saginaw. 

DELEGATES TO THE NA- 
TIONAL CONVENTION—W. A. EL- 
DRIDGE, Detroit; J. K. Livincston, De- 
troit; GEorcE M. GoopEti, Lansing; Oris 
A. Leonarp, Albion; G. C. CHApDocK, 
Muskegon; A. G. McCune, Petoskey; 
James S. Crossy, Grand Rapids; C. E. 
BoyLanp, Grand Rapids; H. R. VeErRwnor, 
Detroit; Frep GuENTHER, Detroit. 


Outsiders Are 
Slackers Lange 


President Max Lange summarized the 
work of the past year and pointed out 
the problems ahead in his annual ad- 
dress. In part he said: 

_“The past year has not been a stir- 
ring one as far as association work is 
concerned. We had to content our- 
selves with defending the ground al- 
ready gained. The legislature was in 
session and the buyers of cut-rate fire 
insurance turned out in full force in an 
effort to have the antidiscrimination 
law repealed. They failed, and the law 
remains on the statute books, but it 
now gives the insurance commissioner 
the power to review, upon appeal to 
him by interested parties, rates made 
by the inspection bureau. 

. “Determined efforts were also made 
to amend the workmen’s compensation 
law, all of which failed. 

“The most important constructive 
work, from an insurance standpoint, 
done by the legislature was the codi- 
fication of the insurance laws, and much 
credit is due to Commissioner Win- 
= for the accomplishment of this 
task. 

“But if much has been done in the 
past, more remains to be done in the 
future. Grave problems still confront 
us, and upon their proper solution de- 
pends the future of the American 
agency system itself. Let me point out 
a few of these: Multiple agencies, un- 
derwriters, jumbo lines and reinsurance 
treaties, brokers and certain forms of 
overhead writing. 

“It will require the best efforts of the 
brightest men in the agency business 

(CONTINUED ON PAGE 2) 
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“Service Counts”’ 


10 Years of 
Progress 


NET PREMIUMS WRITTEN: 


1908 ' ee 
1909. 
1910 , 
1911 
1912 ; ; 
1913 : ; ; 
1914 
1915 ee 
1916 F , 
1917—5 months, 1/1 to 6/1 





$ 19,654.96 
29,546.82 
32,981.13 
32,626.43 

109,129.43 
129,121.76 
105,001.27 
168,446:79 
184,227.72 
184,661.63 


There’s a reason 


Place your insurance with 
a progressive Agency 


MICHIGAN 
INSURANCE AGENCY 


Insurance Underwriters 


DETROIT 


EDWARD BURGHARDT 
Secretary 


WALTER B. CARY 
President 


! 



































Pianaice of 


Meeting 


The nineteenth annual convention of 
the Michigan Association of Insurance 
Agents was held at the Lake Harbor 
Hotel, near Muskegon, Mich., Monday 
and Tuesday, June 18 and 19. 

The sessions opened at 2:30 o’clock 
Monday afternoon. President Max 
Lange of Muskegon rapped for order 
and called for the reading of the min- 
utes by Secretary W. A. Eldridge. The 
address of the president and the report 
of the  secretary-treasurer followed. 
Leo K. Hennes reported for the execu- 
tive committee. The grievance com- 
mittee had nothing to report. 


Banquet and Program 


The Monday evening session was one 
of the interesting ones of the conven- 
tion. After an excellent dinner, Presi- 
dent Lange introduced Paul R. Beard- 
ley, a manufacturer of Muskegon, who 
retired from the insurance business 
twenty-five years ago, after five years’ 
employment in a local agency. He ex- 
tended a hearty welcome to the Visitors 
and Fred Guenther of Detroit re- 
sponded. True to form, Mr. Guenther 
told of his experience in responding to 
the address of welcome by the governor 
of Missouri at the St. Louis convention 
of the National association. Mr. Guen- 
ther is ever an interesting speaker. 

He said that there were now too 
many men engaged in the insurance 
business. He cited the case of 400 
agents and 1,000 solicitors in the city 
of Detroit. He said this was due partly 
to the greed of companies and partly 
to the weakness of the men seriously 
engaged in the insurance business. If 
they were thoroughly organized the 
business might be a profession with 
protection. That insurance is very im- 
portant to modern business goes with- 
out saying, and the position of insur- 
ance men should be higher than it is. 
Mr. Guenther expressed the hope that 
in time it would rank with banking. 


$150 for the Red Cross 


Homer E. Galpin, formerly prosecut- 
ing attorney at Muskegon and an elo- 
quent orator, spoke about the Red 
Cross. He had made seven previous 
speeches on the subject that day. Four 
prominent women of Muskegon, in the 
garb of Red Cross nurses, attended and, 
immediately following Mr. Galpin’s re- 
marks, solicited memberships in the or- 
ganization, taking in about $150. 

K. Livingston of Detroit spoke on 
side lines and their importance to 
agency. His remarks are more fully 
set forth elsewhere in this number. 

Leo K. Hennes of Detroit presented 
many reasons why insurance rates 
should be raised at this time and stated 
that the local agents of the country 
were prepared to do their part in col- 
lecting the increase. 

War Service of Insurance 


Lyle E. Osborne, branch manager of 
the Michigan Inspection Bureau at 
Grand Rapids, told something of the 
work of the inspection bureau for the 
National Council of Defense. He said 
the inspection bureau had also fur- 

(CONTINUED ON PAGE 7) 





MICHIGAN NUMBER 


THE 


NATIONAL UNDERWRITER 


June 28, 1917. 








X 


Eldridge—President Emeritus 


As OUR esteemed secretary has 
formally and _ positively an- 
nounced his decision to refuse re- 
election to the position that he has 
filled so well for nineteen years, 
we hereby suggest the creation of 
a new office, to be known as presi- 
dent emeritus, and we hope that 
you will elect him to that position 
for such term as will please the Al- 
mighty to favor us with his further 
association. 
Committee on Resolutions. 

H. R. Vernor, 

J. M. Crosby, 

Fred Guenther. 


HE above resolution was adopted 

unanimously and vociferously. It 
was a fitting tribute to the man who 
has probably done more for the Mich- 
igan Association of Insurance Agents 
than any one else. 

W. A. Eldridge is the grand old man 
of the association. Though he has been 
reelected to the position of secretary- 
treasurer over his protest on many oc- 
casions, he has always served faithfully 
and fully. 

His report for the past year, in part, 
follows: 

“IT am presenting my nineteenth an- 
nual report to this association. During 
the nineteen years that have passed the 

insurance conditions in this country 
’ have changed wonderfully. To my mind 
there is a greater need for a strong 
agents’ association than ever before. 
In fact, today it is almost impossible 
for any business to work successfully 
without organization. Every branch of 
insurance has an organization. The 
one that should be the strongest is this 





association of agents. The present and 
all past officials have tried to impress 
on the insurance fraternity the great 
necessity for an active and strong mem- 
bership. That they have not succeeded 
in their desire is no warrant that they 
have not done their best. As secretary 
of this association, I have no charge 
laid up against me of neglect in my du- 
ties. I have used my best endeavor in 
the common interest. This year has 
been no exception. Our membership 
has not increased, notwithstanding the 
efforts made to increase it. Some things 


move slowly. Among them is the 
Michigan Association of Insurance 
Agents. 


Pioneer Michigan Member 


“This agents’ association was started 
by Robert S. Brannen of Denver, in 
1896. To be specific, the first call was 
for a meeting to be held at Chicago, 
at the Great Northern Hotel, Sept. 21, 
1896. At this meeting twenty agents 
joined forces and started the National 
association. The first regular meeting 
was held the following June, at St. 
Louis. At that time Michigan had no 
state association, nor a member in the 
National association. I was in Chicago 
when the first meeting was held, but 
did not participate in it, but I gave the 
matter considerable thought, deciding 
in my own mind that it was a good 
thing. At the St. Louis meeting I pre- 
sented to the association a ‘full list of 
the Michigan association, all being pres- 
ent, officers as well as members, in my- 
self, and was accepted. I asked the as- 
sociation to hold its second meeting at 
Detroit, which it did, and at that time 
this association was formed. Twenty- 
six agents joined the association, 














Western Dept. 


“Synonym of Strength and Endurance”’ 


ATLAS 


Assurance Co., Ltd. 


ESTABLISHED 1808 


in business continuously for more than a century 


Agents wanted in unrepresented territory 
Apply 


London, Eng. 


Chicago, Ill. 
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E. H. Hinckley, State Agent 








| Established 1837 


Westchester Fire Insurance Company 


| 
| 
| OF NEW YORK 
| 
| 


Fire, Tornado, Sprinkler Leakage; Automobile 
WESTERN DEPARTMENT 

1101 Royal Building 

Sigfried Schwarz, Manager 


- Chicago, IIl. 


Kalamazoo, Mich. 


























adopting the constitution and by-laws 
of the Minnesota association. 


Association’s Accomplishments 


“The value of this organization can 
be figured out by simply looking at 
what has been accomplished. We have 
practically wiped out overhead under- 
writing; we have drawn a line so that 
we know how we stand on the question 
of nonresident brokers; we fought to 
a finish and won our right to our ex- 
pirations; we have been factors in 
stopping rate wars; we have agitated 
the subject of sole agency 1epresenta- 
tion and have been successful in carry- 
ing our point in some localities; we 
have demanded agency qualifications 


.|and are getting nearer the goal every 


day. The question of uniform blanks 
has been handled so well that many 
companies are using the blanks pre- 
pared by our association. The ques- 
tion of prompt payment of premiums 
has been agitated and is having its in- 
fluence. We are everlastingly down on 
the rebater. We have influenced many 
reforms, and if we never do another 
thing every agent who has contributed 
to this association has had his money 
back a thousand times. Again, agents 
may not agree on everything, but there 
are features in the common interest on 
which they can unite. The organized 
agency movement stands for these com- 
mon interests, making the individual 
agent strong at these points, protecting 
him against the effect of bad practices, 
helping to create equal conditions of 
competition, irrespective of geographic 
location. These things should com- 
mend the association and warrant a 
strong support. 


Will Continue Active 


“Now, my friends, I am about to bid 
you adieu, not farewell, but just adieu. 
My past service would warrant you 
saying, ‘You have done enough. Re- 
tire, knowing you have done your duty.’ 
So today I say to you that I will not 
accept an election to the position I 
have held now almost twenty years. I 
have made many friends while working 
for the association, have no regrets to 
express, but at the age of seventy I 
have passed the time when I should 
add to my labors. I am not inclined 
to give up work; I expect to stay in 
harness as long as God gives me power 
to do so. It is better to wear out than 
to rust out. I wish you success and 
say to you that you can call on me at 
any time and I will respond. You will 
find no trouble in getting a successor. 
A younger and a more enthusiastic 
member will serve you better. So, 
adieu, my friends, from an official 
standpoint, but from an ordinary mem- 
ber’s lookout I am ever with you.” 


Outsiders Are 
Slackers—Lange 


(CONTINUED FROM PAGE 1) 


and the loyal and united support of the 
entire agency forces to win this fight, 
and to accomplish this I cannot too 
strongly recommend to and urge upon 
you that you organize local boards and 
start a campaign of education. And I 
do not say this in a spirit of antag- 
onism towards insurance companies. I 
realize to the fullest extent the fact 
that our interests are not only identical, 
but inseparable. This being the case, 
a way must and will be found to recon- 
cile these seemingly conflicting inter- 
ests. In view of the work ahead of 
us, I fail to understand the attitude of 
those agents who are eager to reap the 
fruits of your labors, but still refuse 
to do their share and bear a part of 
the burden. A new word has been 
coined, ‘slacker,’ and he to whom it 
rightly applies is not exactly considered 
a shining example of good citizenship.” 








W. A. ELDRIDGE, Detroit, 
Newly Elected President Emeritus 
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Discuss Use and Occupancy 


Business interruptions due to 
fires cost the United States annu- 
ally $30,672,000, or $85,200 a day. 
Property loss by fire is $216,000,- 
000 a year, and in addition there is 
this consequential loss of $30,672,- 
000. These figures are, of course, 
only approximate and are based on 
deductions made by George M. 
Goodell. They show not: only the 
great need for use and occupancy 
insurance in the United States, but 
also put forth an additional rea- 
son for care in the matter of fire. 
Use and occupancy insurance re- 

ceived considerable attention. George 
M. Goodell of the Lansing Insurance 
Agency of Lansing, Mich., presented 
a paper on this subject and. it was fol- 
lowed by a discussion in which many 
participated. 
Mr. Goodell said in part: 
Credit Based on Profits 


“The modern manufacturer must pro- 
tect the profit which his business pro- 
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duces, for a modern business is con- 
ducted almost entirely by means of 
credit and credit is founded on stability 
which profit makes possible. A paraly- 
sis of credit produces disastrous results 
in panics and financial depressions. 
Credit is founded on insurance and by 
just so much as the well being of so- 
ciety is founded on credit, by just so 
much is insurance of actual value to the 
public. 

“Aside from the physical loss occa- 
sioned by fires, there is a very distinct 
loss due to business interruptions. 
Many lines of effort suffer severely 
when forced to stop for any length of 
time—customers form new relations, 
seasonal advantages are lost, competi- 
tors are given a stronger foothold, over- 
head and fixed charges continue with 
no income to meet them. 


Agent’s Position Strengthened 


“The growth of use and occupancy 
insurance has made the position of the 
local agent of more importance and 
also one in which there are more diffi- 
culties to meet. Manufacturing plants 
with the same physical aspects may 
vary widely in profit and consequently 
there is a problem in each risk for some 
local agent to solve. 

“Furthermore, the line opens up a 
new field of revenue for the agents, a 
new opportunity to serve their clients, 
and a new opportunity to cement rela- 
tions. 

“The agent may frequently be asked 
if use and occupancy insurance does 
not create a moral hazard. The an- 
swer lies in the form used. If the man- 
ufacturing processes only are insured 
and the manufacturer must take the 
risk on the finished product, the moral 
hazard will not be increased. The pol- 
icy must, of course, be nonvalued and 
must be so worded that it will cover 
what the assured, agent and company 
intended. 


Times Emphasize Need 


“Manufacturing institutions are work- 
ing overtime, profits and overhead ex- 





penses are increasing, railroads are un- 
able to handle their business, labor is 
scarce, buildings are hard to replace 
and expensive, and machinery can be 
purchased only for delivery at some 
future date. Consequently, losses due 
to interruption of business have been 
greatly increased. The time is propi- 
tious to emphasize the advantages of 
use and occupancy insurance, and the 
opportunity of the local agent today 
in this line is better than it has ever 
been. For these same reasons, of 
course, the hazard to insurance compa- 
nies is greater and consequently they 
are not as keen for the business, but 
it is possible now to get more adequate 
rates and better forms than it was pre- 
viously. As companfes are now writ- 
ing use and occupancy with more care 
than they have at some periods in the 
past, it behooves agents to solicit only 
those lines that companies will accept. 
It might be said that they should con- 
fine their work to well established firms 
that are making a good profit and that 
are using all reasonable means to pre- 
vent fire. 

“A use and occupancy policy for a 
manufacturer should cover net profit, 
taxes, royalties, salaries, payroll of em- 
ployes that must be retained, cost of 
lighting, cost of. heating and other ex- 
penses during the period of suspension. 


No Argument Against Line 


“There is really no sound argument 
against use and occupancy insurance 
from the standpoint of the buyer, and 
the average good business man is in- 
terested in the form as soon as he un- 
derstands what it is. 

“The local agent can sell not only in- 
surance against loss of use and occu- 
pancy by reason of fire, but also by rea- 
son of tornado, explosion, steam boiler 
explosion and fly-wheel explosion. 

“When you have protected a man 
against loss of use and occupancy he 
feels greatly satisfied and feels as if 
you had done him a service. He will 
also tell others about you and really 
be your best advertisement. Bankers 





Profitable 


K. LIVINGSTON of Whitaker, 

* McNaughton & Livingston, Inc., 
of Detroit, spoke on side lines and 
their importance to an agency. He said 
that the fire business was, of course, 
the basis of a local agency, but it had 
come to pass that in many cases the 


consequence to these side lines, agents 


must be better equipped and more at-! 


tentive to the intricacies and problems 
of their business. 

Many agents have picked out one or 
two of these so-called side lines and 
specialized on them. Such a plan has 
Proved profitable. 

Workmen’s compensation insurance 
is not a line, Mr. Livingston said, that 
an agency should specialize on. Its de- 
velopment is not conducive to a bright, 
substantial future. The rates go up and 
down and there are many other fea- 
tures that make it unsatisfactory and 
unstable. Many agents can really ren- 
der very little service for the commis- 
sion they receive on a .compensation 
policy. Practically all of this service 
is rendered by salaried employes of 
companies or general agencies and no 
one can hope to continue to take in 
money that he does not actually earn. 

In the past year or two, ten or twelve 
companies have ceased to write com- 
pensation and many others have dis- 
continued extending their compensation 
business. Consequently, compensation 
insurance is being concentrated in a 
few companies. 

Automobile liability insurance is a 


‘automobiles is 


: ; an excellent line. 
tail was now wagging the dog. As a' 


Side Lines 


good line to cultivate. The number of 
increasing yearly and 
the public is becoming educated to the 
line. It has good-sized premiums and 
shows good persistency. 

Accident and health insurance is also 
It renews easily and 
pays a big profit. It is, however, a per- 
sonal business, differing in this respect 
from other lines of insurance usually 
handled in local agencies. 

Credit insurance is now a small line, 
but may in time assume considerable 
magnitude. 

Boiler insurance is a line that can be 
worked chiefly with special representa- 
tives of the companies writing it. 

The burglary business presents a big 
field. It is underdeveloped, the pros- 
pects are numerous, and the need for 
it is being appreciated more and more. 

The surety business probably offers 
one of the best opportunities of any 
line. It is the cleanest of all branches 
of insurance and it brings the solicitor 
of it in contact with big men of affairs. 
It requires a lot of study and especially 
trained men to handle. It cannot be 
solicited from door to door, as some 
other lines can. The prospect must be 
located and then the agent must be pre- 
pared to take care of him. The surety 
business has hardly been started, but 
the time is coming when it is going to 
have an enormous volume and the profit 
from it to local agents throughout the 
country will be considerable. 


Service is the measure of greatness. 





GEORGE M. GODDELL, Lansing, 
Newly Elected President 





are taking a great interest in this form 
of contract because it reduces the risk 
on their loans.” 


An agent, when asked if the report was 
true that he had secured a certain large 
line of insurance, said he must answer as 
an oldish maid did as to a rumor that she 
was engaged, “While I must deny it, I am 
thankful for the rumor.” 
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Arguments for Auto Insurance 


E ROY G. WITHEY, of the Grin- 

ell-Row Company, of Grand Rap- 
ids, presented a very valuable paper on 
automobile insurance. He_ supplied 
many arguments in langauge that is 
usable and outlined the coverage of- 
fered by companies. He said: 

Mr. Jones has just bought a new 
automobile. Theedelights of motoring 
along the well kept roads flanked by ap- 
ple orchards and hay meadows, from 
which on pleasant days arises the deep 
fragrance of blossoming trees or new 
cut timothy! What more pleasing pic- 
ture could suggest itself to the mind of 
him who for the first time is the owner 
of a fine little automobile equipped to 
the last article with all the necessary 
attachments listed under the head of 
“extras.” 

Joy-Killers 


So Jones thought. But let us see how 
the picture is dimmed by an unexpected 
visit from a delegation of persons in 
whose minds thoughts of trouble are 
ever present. They are of that import- 
ant body of citizens known as insurance 
brokers and agents. 

Registering the automobile with the 
state authorities was their cue to “get 
busy,” and they swarm down on poor 
Jones. 

What’s this they are saying about 
Jones’ little car—that it is not the 
harmless vehicle for pleasure that the 
family had regarded it, but despite its 
attractive outward appearance, nothing 
less than an engine with a great capac- 
ity for causing a vast amount of mis- 
chief and trouble in the world! Impos- 
sible! But listen further. 

“Your car,” say the insurance men, 
“is a dandy looker, all right, and we do 
not doubt that it can go some. But 





those ‘are two good reasons why you 
should be insured! Because it is 
good looking it might be stolen, and 
who knows, when you are trying to put 
on just a little more speed some day, 
whom or what it will run into; how 
much property you will damage or how 
seriously you might injure some per- 
son! Then there is always the danger 
of the car burning up.” 

Then Jones begins to understand 
something about automobile insurance, 
even as the owners of probably two 
millions of motor vehicles throughout 
the country will learn about it. 


Coverages Increased 


The development of automobile in- 
surance began with the issuance of fire 
and theft policies shortly after the auto- 
mobile first made its appearance. Lia- 
bility insurance was the next step in the 
development of complete insurance for 
automobile owners. Previous to the 
introduction of the automobile, about 
the only vehicles on which liability in- 
surance had been written were those 
used for teaming purposes. 

As the automobile became immedi- 
ately popular for pleasure use, the cas- 
ualty insurance companies were con- 
fronted with an entirely new insurabie 
proposition. The problem which the 
underwriters of automobile liability in- 
surance have had to meet becomes ap- 
parent to any one who compares the 
condition of the streets in any large city 
today with conditions existing ten years 
ago. 

It does not take a great deal of argu- 
ment to convince the average man who 
buys a car that he would do well to 
protect himself by taking out a policy 
against fire and theft—the two hazards 





which might deprive him of his newly 
acquired property—but the insurance 
solicitor is not content to rest his case 
there. 

He endeavors to convince the motor- 
ist that the destructive possibilities of 
an automobile to life, limb,and proper- 
ty, even with the utmost care of opera- 
tion, far outweigh the possibilities of 
financial loss which might be sustained 
by the loss of a car through theft or its 
destruction by fire. And even with fire, 
theft and liability insurance the motor- 
ist, the insurance solicitors says, is not 
fully insured until he has taken into 
consideration the possibility of acci- 
dents which might destroy the property 
of others and accidents which might re- 
sult in damaging or destroying his own 
car. 

Care Won't Prevent Suits 

Why run the risk of having to pay 
heavy damages for personal injuries 
caused by your car? Accidents result- 
ing in such injuries are happening every 
day. It may be your turn tomorrow. 

You may drive with the utmost cau- 
tion, but you can’t always control the 
situation. You can regulate yourself, 
but you can’t regulate the careless pe- 
destrian. 

And, no matter whose fault the acci- 
dent may be, the responsibility is almost 
invariably put up to the owner or user 
of the car. 

An automobile liability policy fur- 
nishes full protection against this haz- 
ard. It protects you against claims for 
damages, whether your legal liability 
is proven or not. It not only guards 
you against money loss, but it relieves 
you of all possible inconvenience and 
anxiety. : 

The premium for pleasure cars 1s 
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MUSKEGON 


IF ONE were asked to give the briefest possible description of Muskegon, he might do worse than 
follow the example of the convention delegate who aptly voiced his impression in two words— 


tion facilities by rail and water. 


Insurance-wise also, Muskegon has distinguished itself. 
Muskegon Agents have worked in harmony and co-operated to place the Insurance Business on a 
higher plane and to establish and uphold good underwriting practices. 
eration”—best expressed Team-work—is the motto of the MUSKEGON UNDERWRITERS 


W. W. Barcus, Inc. 

G. C. Chaddock 

D. LeRoy Doane 

R. P. Easton Insurance Agency 
Forrest E. Haines 
Lange-Chamberlain- Winter Co. 
N. B. Lawson 


The story of Muskegon to-day is not the same that one would have written a few years—or a 
Recent developments have conspired to make Muskegon one of the wonder 
From a municipality of 25,000, it has, with its suburbs, stepped with 
seven-league strides into the 50,000 class. 
When you were younger you heard wonderful tales of Muskegon’s logging camps and saw- 
In those days she was the world’s lumbering center and shipped millions of feet of timber 
annually. But “the days of the drive” are gone forever and the song of the saw is but a memory. 
However, the echo of the sawmill still remains thru the splendid institutions of learning and art, 
parks, monuments and statues donated and bequeathed to the city by a philanthropist of the lumber- 
ing days, representing with endowments over $5,000,000. 
It’s another Muskegon you find to-day, filled with numerous manufacturing plants of nearly 
every description, for to-day she has fittingly come to be known as “The City of Varied Industries.” 
New industries and hundreds of new homes have effected a wonderful change. 
Muskegon has miles of paved and beautifully shaded streets, fine parks and good transporta- 
It is surrounded by almost a score of small lakes, excellent for 
fishing, boating, bathing and summer resort purposes, all of which have given her widespread fame 
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based on the horse power of the car in- 
sured, commercial cars on uses to 


| which they are put, public vehicles on 


carrying capacity and dealers on named 
chauffeur or specified cr or on payroll 
basis. 


Property Damage Claims Many 


Another risk you run is that of your 
car injuring or destroying property be- 
longing to others. Such accidents are 
even more frequent than those involv- 
ing personal inquiries and claims for 
damages are as inevitably the result of 
the one as of the other. 

There are all sorts of possibilities in 
this line, ranging from collision with 
another vehicle to breaking a garage 
door, or a fence or window. Even spat- 
tering a woman’s dress with mud is 
sufficient basis for a damage claim. 

Property damage insurance protects 
you just as effectively against claims 
for damage to property as the liability 
policy does against claims for personal 
injuries. It covers claims for damages 
on account of injury to, or destruction 
ot, property of every description be- 
longing to other persons, except prop- 
erty carried by the car. It is written 
for limits from $1,000 up. The premium 
is based on same system as for liability 
insurance. 


Why Collision Insurance 


How about injury to your car? Is it 
not pretty sure to suffer its share when 
it is involved in an accident? And is 
not the blow-out of a tire or the break- 
ing of a part likely any day to turn it 
out of its course and throw it against 
something that will hit back? 

Are you any more anxious to pay 
damages to yourself than to the other 
fellow? There is no chance, of course, 
of a legal action against you for injury 
to your, own car, but-it is up to you to 
pay just the same. The bill for neces- 
sary repairs will come to you, and, un- 
less you have been wise enough to pro- 
vide otherwise for such a contingency, 
you must settle it all out of your own 
pocket. 

It covers not only damage to your 
car or its operating equipment from the 
impact of another vehicle, but also from 
collision with other moving or station- 
ary objects. It is the broadest of con- 
tracts, only recently having been ex- 
tended to cover damage done by strik- 
ing the roadbed or rails or ties of rail- 
roads. The premium is based on the 
list price of the car. 


Tornado and Other Lines 


Motorists generally realize the neces- 
sity of insuring their cars against fire. 
Many also appreciate the additional 
protection of a fire policy that covers 
loss or damage to their cars through 
transportation perils. 

But how about loss or damage to 
your car that may be caused by light- 
ning, explosion, cyclone, tornado or 
water damage? It is now possible to 
secure this coverage from conference 
companies. 

Fire policies insure you against all 
these hazards in addition to fire and 
transportation perils. A special dis- 
count off premiums is allowed for autos 
equipped with approved hand fire ex- 
tinguishers. 

Did you ever have lamps or an extra 
tire stolen from your car, when you had 
left it standing in the street? If you 
haven’t had this experiente yet, others 
have, and there is no special reason 
why you should always be exempt. 

Odometers and tools are also very 
attractive to others than their owners, 
and they have a mysterious way of dis- 
appearing. And it is by no means im- 
possible that some exceptionally bold 
thief may appropriate your car itself. 
This has been known to happen. What- 
ever the loss, however, you will have 
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to bear it all yourself, unless you have 
used a little forethought. 

Burglary, theft and pilferage insur- 
ance protects you against any of these 
losses. It covers loss or damage by 
burglarly, theft or larceny of the as- 
sured’s automobiles or their equipment, 
by any person other than an employee 
of the assured. The premium is based 
on the value of the car and its equip- 
ment. 

Have you ever figured up how much 
you would lose through not being able 








LE ROY G. WITHEY, Grand Rapids, 
Who Spoke on Automobile Insurance 





to use your car while some accidental 
damage to it was being repaired? 
If it is a pleasure car, you and your 


family would doubtless spend a lot of | 


a 





money for other means of getting about: | 


If you are a physician or a real estate 
man you would simply have to pay for 
an equally speedy conveyance. lf it is 
a car used for delivery or other busi- 
ness purposes, teams must be hired. 
Loss of use and other consequential 
loss policy pays a daily indemnity while 
the car is being repaired or replaced (in 


addition to the cost of repair or replace- | 


ment), if it is damaged or destroyed by 
fire, lightning, explosion, or other ca- 


lamities not hitherto covered by auto- | 


mobile insurance. 

The premium is based on the sum in- 
sured and the amount of daily indem- 
nity desired. 


Accidents in Rural Districts 


Hundreds of thousands of dollars are 
being paid each year to settle claims 
for injury to persons or damage to 
property, and the accidents giving rise 
to the claims cover a range of terri- 
tory as wide as the country itself. 

No district is exempt. The automo- 
bile accident is no respecter of locality. 
And the claimant flourishes in the rural 
sections, the little town and the rela- 
tively small city, as well as in the great 
metropolis. 

Why not, when both country and city 
furnish such an abundance of possible 
causes for accident? 

The automobilist living outside of the 
big centers of population does not labor 
under the disadvantage of streets 
crowded with vehicles and thronged 
with pedestrians, but he runs a lot of 
risks peculiarly his own. 

In the small city he is every day in 
peril of the preoccupied man crossing 
the street with his head down, of the 
child playing in the public highway, of 
the passenger alighting from the trol- 
ley car, who insists upon darting around 
the rear end. And the stubborn driver 
of trucks and the careless boy running 
the delivery wagon are a_ constant 
menace. 

In the little town and the country 
proper there is always the chance of 
frightening a nervous horse and caus- 
ing a runaway, in addition to the prob- 
ability of collision on account of a 
narrow road or the car skidding in sand 
or mud. 

Whenever and wherever an accident 
happens the inevitable result is a claim 
for damages. It may be well founded 
or it may not. In either case it is up 
to the autoist to settle, if he would 
avoid annoyance or further expense. 
And if he is legally liable and allows 
the case to go to court, there will al- 
most surely be a large judgment to 
satisfy. 

The foresight and business ability of 
our home offices gives us the opportu- 
nity of saving our clients many serious 
losses, and places in our hands at the 
same time a piece of goods that will 
sell readily. 





Agents Back Companies | 


-LOCAL MEN RECOGNIZE NEED FOR HIGHER RATES 
AND WILL DO THEIR PART IN GETTING THEM 


LOCAL agents will stand back of the 
companies in their efforts to secure 
increased rates, said Leo K. Hennes of 
Detroit, in an address Monday evening. 
They recognize the necessity for more 
income and will do their part in getting 
it. In part, Mr. Hennes said: 

“It has become customary at these 
annual meetings of Michigan insurance 
agents to take up questions of interest 
pertaining to our business. Sometimes 
the subjects have a direct bearing on 
our own affairs and sometimes we are 
interested only indirectly. The matter 
that I have been asked to present be- 
longs to the latter class. ‘Why Insur- 
ance Rates Should Be Raised’ is a prop- 
Osition that does not come directly 
under our jurisdiction, as we have no 
voice in the matter of rate making. 
Nevertheless, we have a right to be con- 
cerned, as our incomes are based on 
the premiums that rates produce. We 
are thus connected indirectly with the 
subject, and there should be no ob- 
jection to our giving the matter some 
thought. 

Rate Increase Inevitable 


“At the outset, let it be thoroughly 
understood that we are not assuming 
to have any authority, and that our de- 
liberations are intended simply to safe- 
guard the interests of our patrons and 
also to show our companies that we 
have their welfare in mind and are will- 
ing to undertake such tasks as may 
come to us in convincing our clients 
that an advance is justified, provided 
that the companies conclude to ask for 
increased returns by means of higher 
rates. That they should do so seems 
almost inevitable. The way losses and 
expenses are piling up must naturally 
create a feeling of alarm, and unless 
there is a change for the better, or the 
incomes be increased, there is trouble 
ahead for a great many companies. 
Last week it was stated that May, 1917, 
showed a loss increase of about 60 per- 
cent over the same month in 1916. The 
first five months of this year totaled six- 
teen millions more in losses than the 


| same, period last year. As the average 
|}loss ratio for all companies in the 
| United States for the last ten years 
| was close to 54 percent, it is easy to 
| see that this percentage cannot be in- 
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creased very much without making se- 
rious trouble, especially as expenses are 
becoming heavier also. 

Expenses Continue Upward 


“The cost of handling the business 
has been on the rise steadily, and it is 
safe to say that the ratio of expenses to 
premiums has grown between 3 and 5 
percent over what it was about ten 
years ago. Most of you will remember 
that the expense ratio used to be fig- 
ured in the neighborhood of 35 percent, 
but the annual statements now show 
that 40 percent is nearer the actual cost 
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of doing business. . This advance is en- 
tirely natural, and we will enumerate a 
few of the items that help to produce 
this result. 

“The high cost of living is reflected 
in.the monthly expense account of the 
His railroad fares have 
been raised in many states and hotel 
bills have taken a material jump. 

“Office expenses are more, as clerk 
hire has advanced considerably. Rénts 
are more, stationery and printing cost 
more. 

“Adjustments cost more, and, finally, 
taxes have made decided inroads on the 
cash boxes of the insurance companies. 


Public Expects Advance 


“Taking all these items into consid- 
eration, it is no wonder that we hear 
the remark that ‘everything else is ad- 
vanced, how is it that insurance rates 
remain the same?’ 

“As agents, we have a two-fold duty. 
We are expected to be fair with our 
companies and with our clients. We 
are interested in the stability of insur- 
ance institutions for the sake of both 
our principals and our patrons. We 





invite the policyholder to place his con- 
fidence in the contract that we sell him, 
but we cannot do this honestly if we 
see that the company whose policy we 
issue is not getting enough premium to. 
warrant this trust. In addition to the 
expenses that we have referred to, we 
must not lose sight of the added bur- 
dens that are likely to fall upon the 
companies on account of the unusual 
conditions that exist at the present 
time. Legislation that intends to col- 
lect large sums in shape of taxes is be- 
ing discussed, and rates of postage will 
probably be advanced 50 percent. 

“It would therefore seem proper that 
we let our companies see our willing- 
ness to assist them if they desire us 
to do so. An opinion has long been 
prevalent that local agents are opposed 
to increases in rates, as the unpleas- 
ant duty of informing the assured falls 
entirely upon them. Be that as it may, 
the condition of things at the present 
time calls for unusual measures, and 
we should let the companies know that 
they will have our cooperation in any 
movement to which we can legally lend 
our aid.” 





Credits Arouse Meeting: 


. E. BOYLAND of the Holden, 
* Hardy & Boyland Agency, Grand 
Rapids, presented a paper on collec- 
tions that resulted in both a lively dis- 
cussion and definite action that may 
lead to considerable improvement in 
conditions that confront agents in the 
state. On his recommendation, and 
with the support of several other 
speakers, the meeting voted to instruct 
the incoming legislative committee to 
take up with the insurance commis- 
sioner the question of violation ot the 
antidiscrimination law through the ex- 
tension of credit beyond a reasonable 
period. This committee and Mr. Boy- 
land will visit the department later, and 
if found expedient ask for a definite 
ruling. It is hoped that the commis- 
sioner will hold that an extension of 
credit beyond thirty or sixty days from 
the date of issuance of the policy, with- 


|' out charging interest, will be held to be 


contrary to both the spirit and letter 
of the act. 
Request for Ruling Deferred 

Mr. Boyland aroused the association 
at its meeting a year ago, on the same 
subject, and similar action was re- 
quested at that time. It was not con- 
sidered advisable, however, to carry 
out the plan because of the fight that 
was made last winter on the antidis- 
crimination act. 

In part, Mr. Boyland said: 

“Local agents have been observing 
the provisions of the antidiscrimination 
law relating to rates, forms and en- 
dorsements, and only in one or two 
cases have they been found to have vio- 
lated the statute. Such violations were 
usually due to a misunderstanding. 
They have, however, been violating the 
spirit of the law in the manner in which 
they have been extending credit. 


Agents Poorest Credit Men 


“Speaking on credit last year, I stated 
to you that insurance agents were the 
poorest credit men in any line of busi- 
ness today and I still maintain this 
statement is true. We are still continu- 
ing to give credit to all desiring it, and 
are still devoting just as much time in 
chasing these accounts as before. Our 
condition has not improved, and the 
time has arrived when we should take 
a reef in our sails and endeavor to get 
this branch of our business going in 
the right direction. You may promptly 
cancel the small policy if the insured 
fails to pay, but you grant the big buyer 
any time he desires and even go to the 
length of borrowing money to pay your 
balances to the company. You pay the 
interest instead of the policyholder, who 
might otherwise be forced to borrow 
an equal amount to pay his insurance. 

“In some states it is permissible to 
have embodied in the policy, or placed 





under buyer’s endorsement, a provision 
that the premium must be paid in a 
specified time or the policy becomes 
void. This eliminates argument, the 
companies are paid promptly, the 
agents are not obliged to devote two- 
thirds of their time to collections, and 
they can give better service to both 
clients and companies.” 


Variety of Opinion 


There was a variety of opinion as to 
whether or not the ruling requested by 
Mr. Boyland should be asked for. Sec- 
retary W. A. Eldridge said that the 
matter was one entirely up to the 
agents themselves and that if they 
would take it in their own hands. they 
could get the money. They needed 
neither a law nor the cooperation of 
other agents, just a little bit of nerve. 
Other speakers pointed out that local 
boards in various points could do much 
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to eliminate some of the evils that ex- 
isted now. 

J. K. Livingston of Detroit told of 
the manner in which his office handled 
collections. He stated that all who se- 
cure policies from them are asked to 
pay on the first of the following month, 
and if they do not they are called on 
the ’phone and asked for a check. 
Those that demur and tell how other 
agents give them time are told that his 





office does not give time, that it col- 
lects its balances promptly. He said 
that any insurance agent could better 
afford to lose business and spend his 
time on getting other lines than spend 
time on collecting. 

Other speakers ridiculed the idea of 
calling upon the insurance department 
for help. They said that in no other 
line of business did men need a law to 
compel them to collect money due. 





Big Fight Yet to Come 


MARK T. McKEE of Detroit spoke 
Tuesday afternoon on the Mich- 
igan Insurance Federation. Through 
this federation, he said, the Michigan 
Red Cross had been organized, with 
chapters in every one of the eighty- 
three counties and 250,000 members. 
Michigan, he said, had the best state 
organization of any in the union and 
that insurance men were chiefly respon- 
sible for it. They have been the lead- 
ers in the Red Cross work in that state. 

Speaking on the subject of federa- 
tions, Mr. McKee told something of 
the manner in which the North Dakota 
federation had frustrated the efforts of 
the Farmers’ Nonpartisan League after 
the latter had carried the state in the 
election of 1916. Efforts to arouse the 
business men of North Dakota to the 
dangers of this league failed last year. 
Now they are hurriedly trying to or- 
ganize. 

Six weeks ago, said Mr. McKee, the 
Farmers’ Nonpartisan League began 
work in the state of Michigan, lining up 
with the state federation of labor. Al- 
ready it is attacking the “cormorant 





companies” and “unscrupulous insur- 
ance agents.” If ever the insurance fed- 
eration of Michigan needs to be alive 
it is now, for the agitators can prob- 
ably accomplish more in Michigan by 
reason of the constitution and laws of 
the state than they could in any other 
commonwealth. In Michigan, legisla- 
tion can be introduced by petition and 
passed by a majority of the voters vot- 
ing on the subject at any general elec- 
tion. 

The program of the farmers and 
labor men requires some good work be- 
fore the primaries as well as after- 
wards. It requires not only the efforts 
of insurance men, but the efforts of 
other business men. The insurance fed- 
eration will have to federate itself with 
the shoe men, the furniture men, the 
lumbermen, the bankers and others of 
the state. 

J. K. Livingston offered a resolution 
putting the Michigan association on 
record as recognizing the value of and 
guaranteeing loyal support to the state 
federation. This was adopted without 
opposition. 





Summary of 


the Me eting 


(CONTINUED FROM PAGE 1) 


nished many recruits for the army and | 
navy. 

James M. Crosby of Grand Rapids 
read a clipping from one of the New 
York papers, explaining briefly just 
what this service of the insurance busi- 
ness to the government meant. 

W. T. Benallack, general agent of the 
Michigan Fire & Marine, furnished con- 
siderable levity with his address, 

“Looking at It From the Other Side. * 
He finished with some original poetry. 

Fred Guenther closed the evening 
with some of his famous stories. He 
is as good a monologue artist as he is 
a local agent. 

At the Tuesday morning session, 
George M. Goodell of Lansing pre- 
sented a very valuable paper on use and 
occupancy insurance. This was fol- 
lowed by a discussion, in which many 
agents took part and many asked ques- 
tions. Discussions such as these are 


one of the valuable features of the an- 
nual meeting of the Michigan agents. 
Boyland spoke on credits and 


On motion of Leo K. Hennes the 
dues were raised from $3 to $5. There 
was no discussion on the subject. 

Invitations for the next convention 
were received from the Underwriters 
Club of Lansing, Mich., and from the 
Houghton County Underwriters Club. 
Austin Jenison presented the Lansing 
bid, closing with a parody on Mr. Ben- 
allack’s Monday evening poetry. The 
Houghton county organization desires 
to entertain the convention at Calumet. 
There has never been a meeting of the 
organization in the upper peninsula and 
the copper country agents feel that it 
is time the association came to their 
assistance in organizing the northern 
field. They guarantee an excellent en- 
tertainment. 

Because of the war and other fea- 
tures, the decision was postponed and 
left to the executive committee. Se- 
lection of the place will probably not 
be made for six months. 

Tuesday afternoon Mark T. McKee 
spoke on the federation movement and 
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sociation adopted a resolution approv- 
ing the federation movement. 

Fred T. McOmber, state agent of 
the Springfield, told of the objects and 
work of the conservation association. 
He said ‘the field men, through these 
conservation associations, hoped to do 
considerablé toward the conservation 
of food and supplies necessary to the 
proper conduct of the war. Firemen of 
the state have already lined up, 405 
newspapers in Michigan are now being 
enlisted, and all local agents in the 
state are being addressed on the sub- 
ject. ‘The conservation associations 
have adopted a slogan, “Our armies 
need food; don’t let it burn.” 

The last act of the association before 
adjourning was the passing of a vote 
of thanks to retiring officers and to the 
Muskegon Underwriters Club. 


Personnel of Committees 


The committee on nomyunations, as 
appointed by President Max Lange, 
consisted of Fred Guenther of Detroit, 
Gilbert C. Chaddock of Muskegon and 
James S. Crosby of Grand Rapids. 

The committee on resolutions was 
composed of H. R. Vernor of Detroit, 
Allen J. Beach of Flint and B. P. Barnes 
of Manistee. 


Some Tales That 
Benallack Told 


Speaking after dinner Monday even- 
ing, William Tecumseh Benallack, gen- 
eral agent of the Michigan Fire & Ma- 
rine, told some’excellent stories. Por- 


| tions of his remarks on “Looking at It 


From the Other. Side” follow: 

“Looking at it from the other side 
calls to mind the recruiting sign posted 
on the fence of a cemetery— Wake up! 
Your country needs you.’ 

“Making an address out of a few re- 
marks is like the position of a judge— 
a trying one. 

“Getting back to my subject again. 
It’s fine to have the ladies with us. 
They give a homelike domestic touch to 
these gatherings. God bless them; they 
are like clinging vines. It is said that the 
more dilapidated we become the more 
they cling, but, ‘looking at it from the 
other side,’ sometimes the more they 
cling the more dilapidated we become. 
Be that as it may, their presence makes 
us behave, without requiring a special 
excuse. 

“Not like the man who came home 
with a little too heavy a cargo aboard. 


He had not been in bed long when his. 


parched tongue needed water. He took 
a glass of water off the dresser and did 
not notice that it held his wife’s store 
teeth. At the first gulp he got hold of 
the teeth and it gave him the scare of 
his life. He has not touched a drop 
since and says that when a glass of 
water bites you it’s time to swear off. - 

“On another occasion he came home 
full and was endeavoring to get in bed 
without waking his wife, but he fell 
over a chair. She said, ‘Is that you, 








Towser?’ and he had the great presence 
of mind to growl and lick her hand. 


“There are after-dinner speakers who 
monopolize the floor, 
And talk until their throats are parched 
and dried; 
But the listeners all report 
That no speech can be too short, 
When you're looking at it from the 
other side. 


“A man may rise in splendor and de- 
liver an address, 
His subject may be thoroughly cut and 
dried; 
But the words that sound the sweet- 
est 


Are in speeches that are fleetest, 
When you're looking at it from the 
other side. 


“I’m taking it for granted that you’ve 
heard enough from me, 
I’ll quit before the chairs begin to slide; 
It’s fine to have the power, 
But ten minutes seems an hour, 
When you're looking at it from the 
other side.” 


Some That Were 
In Attendance 


Charles H. Ruggles, Whitehall. 
‘Charles S. Marshman, Grand Rapids. 
W. A. Eldridge, Detroit. 
P. J. Braun, Flint. 
C. A. Fagg, Detroit. 
Fred L. Winter, Muskegon. 
Ed R. Marshall, Fremont. 
Charles E. Boyland, Grand Rapids. 
i . P. Seven, Grand Rapids. 
Grinnell, Grand Rapids. 
3 K. Hennes, Detroit. 
B. P. Barnes, Manistee. 
E. May Craft, Grand Rapids. 
Fred Guenther, Detroit. 
rig 7 W. Losby, Muskegon. 
Campbell, Flint. 
* K. Livingston, Detroit. 
Allen J. Beach, Flint. 
John W. Newail, Flint ; 
Benjamin H. Tellman, Muskegon. 
H. B. Vernor, Detroit. 
Sidney H. La Barge, Grand Rapids. 
Lewis Terry, Muskegon. 
Austin Jenison, Lansing. 
E. Despelder, Grand Haven. 
Blinn Stone, Detroit. 
>= Bertrand, Detroit. 
Holowell, Lansing. 
Fall Maupin, Lansing. 
. H. Barcus, Muskegon. 
eel Goodell, Lansing. 
Mills Easton, Muskegon. 
A. Leonard, Albion. 
George Cc; Schowalter, Grand Rapids. 
ay Stram, Ludington. 
C. Chaddock, Muskegon. 
John P. Old, Sault Ste. Marie. 
M. Hoban, St. Ignace. 
E. D. Magoon, Muskegon. 
Charles L. Raymond, Detroit. 
J. S. Crosby, Grand Rapids. 
Cc. E. L. Thomas, Calumet. 
Percy T. Dudley, Cheboygan. 
F. D. Smith, Muskegon. 
L. Stanley Kemp, Greenville. 
C. M. Schwahn, Saginaw. 
Arthur W. Jones, Marquette. 
Ww. ao Benallack, Detroit. 
N. L. Sherman, Detroit. 
Geo. M. Goodell, Lansing. 
O. H. Fox, Battle Creek. 
George H. Cornell, Kalamazoo. 
W. M. Ames, Grand Rapids. 
H. A. Fanckboner, Grand Rapids. 
Lyle E. Osborne, Grand Rapids. 
George T. Bemis, Grand Rapids. 
De Vere H. Bodwell, Grand Rapids. 
LeRoy G. Withey, Grand Rapids. 
James E. Nichols, Grand Rapids. 
Clyde B. Smith, Lansing. 
Cc. D. Livingston, Detroit. 
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